DECEMBER 


ENGINEERING 


PLUMBING + HEATING + AIR CONDITIONING + APPLIANCES 


4 
on 
7 
is 
a «1958 : 
iM 
| 
a 
3 
4 
7 The magazine for contractors who are going places .. ; 
- 


chanical guides—not diaphragm 


alignment of seal to disc and 
eliminates need of hazardous 
hanical guides which can 
stick or freeze a valve shut from 
lime or corrosion. Seal also pro- 
tects spring working parts from 
water or steam during relief. 


— heat resisting, stickage-” 


Pop Action Operation—All Watts 
_AS.M.E. rated relief valves op- 
erate by pressure exerted di- 
rectly against the disc to pop 
the valve wide open for steam 
relief. The full rate of discharge 
is immediately reached at the 
set opening pressure and does 
not depend on further pressure 


ENGINEERING DESIGN 


The most advanced design in A.S.M.E. rated pressure 
relief protection for hot water boilers is the new Double- 
Safe design of Watts Valves. 

These are water pressure relief valves with an emer- 
gency steam rated pressure safety relief feature. They 
will discharge excessive water pressure created by thermal 
expansion and also excessive steam pressure in the event 
of emergency temperature conditions. 


Be on the safe side with 


FULL SELECTION OF SIZES 


Watts offers the most complete line of boiler safety relief 
valves with the 174A Series and 74A-740 (expanded 
outlet) Series. Designed to meet the smallest or largest 
requirements for pressure protection from one line of 
valves, Watts A.S.M.E. Rated Relief Valves furnish com- 
plete protection for the great majority of hot water 
heating and supply boilers with a single valve. 

Watts Regulator Company + Lawrence, Massachusetts 


For complete Specifications, 


Ratings, and Application In- 
formation on Watts A.S.M.E. 
Rated Valves, see your whole- 
saler or send for Bulletin 
F-ASME. 
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THE VAST MAJORITY OF THE NATION'S FINE BUILDINGS ARE SLOAN EQUIPPED 


i 

above » Spacious atrium on lushly planted 
lower floor where employees dine 
right « Bridged entry over a long fountain 
pool dotted with planted islands 

4 


EDWARD D. STONE, architect 

STOCKLY & BAMFORD, mechanical engineers 

MYERS BROS.: BRUMMETT & DEMBLON. ING, 
general contractors 

HICKMAN BROTHERS, INC.. plumbing contractor 

AMSTAN SUPPLY DIVISION, 


JULIUS SHULMAN 


plumbing wholesaler 


Photo « 


fixture manufacturer 
Photo « MARVIN RAND 


COMBINES BEAUTY AND 


e The Stuart Company's new pharmaceutical plant 
and office, Pasadena, California. combines high effi- 
ciency and dramatic splendor, Built on a downward 
sloping site beyond a boulevard-bordered lawn, the 
building is one story in front, two in back. The 
facade on the street level is a Persian design screen 
of milk-white concrete. Entry into the reception area 
is across a foot bridge over a plant and fountain dotted 
pool. On this floor are offices. laboratories and storage 
space. From the reception area stairs lead down into 


SLOAN 


Another achievement in efficiency, endurance and econ- 
tct-O- Matic sHoweER HEAD, which is 
automatically self-cleaning each time it is used! No clog- 


omy is the SLOAN 


ging. 


Matic 
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FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY 
SLOAN VALVE COMPANY * CHICAGO »* ILLINOIS 


a planted atrium for lounging and dining. Outside 
and directly accessible from the atrium is a garden 
containing a swimming pool and pavilion. The man- 
ufacturing is done on this lower level, which was or- 
ganized for highest production efficiency. The entire 
building is air conditioned and the lighting is from 
fluorescent fixtures. This notable building, which adds 
distinction to the community and recently won an 
\. [. A. First Honor Award. is completely equipped 
with SLOAN Flush VALVES, most favored of all. 


SHI 


Op 


No dripping. Architects and Engineers specify, L£ 

and Wholesalers and Master Plumbers recommend the <O 
the better shower head for better bathing. q Cha 

Write for completely descriptive catalog 


AMERICAN RADIATOR & STANDARD SANETARY CORP. 


AMERICAN RADIATOR & STANDARD SANTTARY CORP. 
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Each valve 
individually tested 


‘Before it leaves the factory, each Hammond Bronze Valve is 
individually pressure-tested for perfect closure. For example 
the Number 619 gate valve above is rated for 150 lbs. Before 
passing final inspection it must prove drop-tight under an 
individual hydrostatic test at 300 lbs., as shown. This indi- 
vidual testing is typical of the many rigorous checks and in- 
spections that verify Hammond quality—quality second to 
none in the valve industry. 


Hammond manufactures bronze valves exclusively —and rig- 
orously controls every step from the melting of the virgin 
ingot to final individual testing. High volume production, in 
a modern, “‘automation’’ factory, permits economies which 
are reflected in moderate prices for valves of outstanding 
quality. 


Write today for your copy of our new catalog 
No. 158 describing Hammond’s complete line. 
Address Hammond Valve Corporation, 
Hammond, Indiana. 


Hammond Number 413 globe valve is rated for 
steam service up to 150 lbs., 300 lbs. W.O.G. 
Has slip-on composition disc, union bonnet, 
stuffing box, gland follower. Complies with Fed- 
eral spec WW-V-51A, Type 1, Class B. 


HAMMOND &2/7F-KOTE> BRONZE VALVES 
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Chevrolet’s new El Camino combines fresh beauty with 
a husky pickup box that’s 76! ," long, wide. 


THE BEST YET OF THE BEST SELLERS... For ‘59, the brightest new ideas in trucks are 
Chevrolet's! There’s the new El Camino to set a 


new standard in styling... new features and refine- 
ments in every model to set new records for saving! 


Here is the soundest, savingest, sharpest looking 


line of haulers that ever hustled a load! For evi- 

TAS ik e FO RCE i dence, consider the dazzling new E] Camino. It 
combines slimlined beauty with the ability to 
handle man-size hauling jobs! 


Or take the pickups of Task-Force 59—a 


dozen big-bodied beauties that suit scores of jobs 
with five handsome Fleetside models and seven 
handy Stepside models! 


A new edition of the famous Thriftmaster 6, 
standard in light-duty models, gives up to 10° 
greater fuel economy—up to 20°, with new 
maximum economy option*. And in the medium- 
and heavy-duty classes, you’ll find new V8 
power . . . axles, transmissions, frames and 
brakes that are refined and improved to whip 
the toughest runs. 


Whether your truck is a light-, medium-, or 
heavy-duty job, these are trucks you’ve got to 
see! They’re on display right now at your Chevy 
dealer’s. . . . Chevrolet Division of General 


Motors, Detroit 2, Michigan. 
*Optional at extra cost. 


Chevy’s new Series 31 Fleetside pickup is ready 
to go to work with smooth-lined body styling, 
stronger cab construction, bigger, safer brakes! 


NEW MIGHT, NEW MODELS, NEW MONEY-SAVING POWER! 
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“SPEEDWAY, hy t 
3 ¥ IS YOUR MEASURE OF QUALITY... 
“yy THE DESIGN, ENGINEERING AND SALES 


@ Over 2000 Pre-packaged Job Kits @ Complete Line of Copper Compression and Copper Sweat Valves and 
Fittings @ 250 Different Valve Sizes and Styles @ All Products Trademarked and Sizemarked @ Triple-Plated 
Polished Chrome Finish @ Quality Controlled @ Code Approved @ Contractor Designed for Specification Work 


ASK FOR AND GET 


SPEEDWAY, SUPPLIES by Brass Cra t 


©1958 Bross- Croft Mfg. Co. 
Write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich. for complete information 
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LEADER IN FLEXIBLE WATER SUPPLIES 

a 

| _ Ask for -SREEDWAY. SUPPLIES... 
4 
..- Be sure you get the TLS ANS 

Lows ae. 
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PUT YOUR MONEY IN MODERN FEATURES... 


but don’t "'Gold-Plate’ the drain! 


Specify Republic Steel Pipe for maximum economy in waste line service 


The smart builder puts himself in his prospect’s 
shoes in planning a home that will sell. By saving 
every cent possible on required materials, without 
sacrificing quality, he can put more into significant 
features with real sales appeal. The result is more 
value per dollar. 


This reasoning, applied to waste line materials, 
makes Republic Steel Pipe your best choice. Not 
only is it lower in initial cost, but also its price 
and availability remain relatively stable. You 
encounter no profit-robbing construction delays 
or material cost variations. 


Beyond these cost considerations, however, 


Republic Steel Pipe provides installation advan- 
tages. Its absolute uniformity means a high degree 
of workability. This characteristic, coupled with 
the years of steel pipe fabricating know-how 
developed ty reputable plumbers everywhere, 
assure economical waste line systems—good for 
the life of the building. Moreover, since one grade 
meets all the requirements, problems caused by 
misapplications are eliminated. 


It will pay you to get full information on dollar- 
saving, steel waste line piping. Contact your 
Republic Pipe Distributor, or write Republic Steel 
Corporation, Department DE-5396, 1441 Republic 
Building, Cleveland 1, Ohio. 


REPUBLIC STEEL 


Whitest? Reage off Standard, Stole and, Stel Product (ES) 
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Installation Square Receptor* 


*Walls installed by others. 
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BETTER FOR EVERY TYPE OF INSTALLATION 


CUTLER 


Sup TERRAZZO 


\ Installation Corner Receptor* 


Genuine TERRAZZO through and through... 
= priced no more than ordinary receptors 


One word marks the difference between Cutler Biltmore Terrazzo Receptors 

and most ordinary terrazzo shower bases—and that word’s genuine. Cutler 
Biltmore Terrazzo Receptors are not partly terrazzo, are not built merely to 
look like terrazzo. They're all terrazzo, top quality genuine terrazzo through and 
through. Result? The finest shower base you can buy—longer lasting, better 
looking, faster, easier, more economical to install—and competitively priced! 


A Look at these time, trouble and money-saving features: Incorporation of 


terrazzo threshold makes costly custom fabrication of threshold unnecessary. 
One-piece solid leakproof structural unit eliminates need for lead or copper pan. 
|" | Plumber easily installs shower floor at same time he connects water lines, 
| thus eliminating one sub-contract. Raised full inch shoulders keep shower walls 

above critical area where water accumulates, and solid one-piece construction 
TH) is not affected by average building settlement. In sum, the finest quality 

terrazzo shower floor made for use with any construction material 

—plaster, ceramic or plaster tile, structural glass or marble— 

and priced no more than ordinary terrazzo receptors. | 

| Guaranteed safe shipment to any job-site in the U.S.A. | 

Recommendations and quotations upon request. | 
For further information, write today. 


= 


Standardssizes for every type of installation: Square 

Model 32” x 32” and 36” x 36”; Corner Model 36” x 36”; 
Rectangular Model 48” x 32”. Special sizes for individual 

or multiple showers custom-made to your requirements. 


Installation Rectangular Receptor* 


CUTLER METAL PRODUCTS CO. 


1025 LINE STREET, CAMDEN 3, NEW JERSEY 


PRODUCTS DIVISION 
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Pay-as-You-Go 

Are pay-as-you-go toilets legal 
in the land of the free? 

The legal staff of the city of Chi- 
cago has been asked this question 
by the aviation bureau. It seems 
that four major airlines have in- 
stalled 22 pay toilets at Midway 
Airport on space leased from the 
city. 

If it’s legal for the airlines to 
maintain the toilets, at a going rate 
of 10 cents per stall, then the city 
wants a share of the pot. 

Legal minds still are mulling 
over the perplexing point—hoping 
that no Midway passengers are 
waiting around for their decision. 


Quick, Watson, the Wrench! 

A steady tapping was coming 
from the vault of the Bank of Eng- 
land branch in London recently; 
so 50 men from Scotland Yard sur- 
rounded the area. 

Yes! There it was again! A chisel 
was being used in a building ad- 
jacent to the bank’s storeroom. 

Quietly and efficiently, the grim- 
faced men from the Yard went into 
action. Without even using mag- 
nifying glasses or bloodhounds, 
they tracked down the culprit in a 
nearby publishing firm. Bold as 
brass, he gave his name—Harlie 
Vincent. His angle—a plumber in- 
stalling a new lavatory. 


Give It Back! 

Samuel N. Wetzler, 80-year-old 
retired president of Blue Seal 
Chemical Co., Roselle Park, N. J., 
has also retired as an automobile 
driver. 

Mr. Wetzler sent his 
license to the state division of 
motor vehicles, saying he felt it 


driver’s 


was time to quit. He'd been in- 
volved in no accidents, violated no 
ordinances, but explained that at 
81 perhaps his “coordination” and 
“reflexes” weren't all they should 
be. 

Maybe so, but for our money 
there’s nothing wrong with Mr. 
Wetzler’s consideration for the 
other fellow, and that’s the one 
thing that not only makes a safe 
driver but an all ‘round good citi- 
zen as well. 

We're of the 


in favor director 


vehicles 
returning Mr. Wetzler’s license at 
once! 


of the division of motor 
We need more people like 
him on the road. 


A Bust as News 

Marilyn Monroe recently made 
front-page news by hiding out from 
reporters. 

Plumbing and heating contrac- 
tors just don’t shape up to Marilyn 
when it comes to getting headlines 
through silence. If they want valu- 


(Please turn to page 12) 


Oh, Brother! 


Pity the young boy with three teen-age sisters. Life is 
nothing but a series of closed doors to him. 

At least it is to a youngster who frequents the public 
baths in Jersey City, N. J. When asked why, he explained 
he was caught between a father who wouldn't provide 
an extra bath and a sisterly tric which is very beauty- 


conscious. 


e For 15 cents the kid could use all the hot water he 
needed. And best of all—no lingering scent of hair spray, 


no powder, no perfume and no wet nylons. 
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«+». more sales and profits with NEW 


SPEAKMAN’ autotio 


concealed water saver 
adds extra sales appeal 
to famous Anystream” 
Shower Head 

HERE—at last—is the answer to costly water waste in show- 
ering. New Speakman Autoflo—a concealed, built-in volume 
control—now regulates water volume to a maximum of 
4.5 g.p.m. for Models +1 and #2 and only 214 g.p.m. for 
Model #3, regardless of highest pressures! 


THESE distinct advantages make Autoflo and the Anystream 
Shower Head ideal for homes, clubs, hotels, motels, schools 
and wherever there’s a need for showering convenience 


cuts water waste up to one-half A TURN OF THE LEVER GIVES— | 


saves hot water 


saves fuel and electricity 
but still gives the world’s most comfortable shower 


Anystream with Autoflo fits old and new showers 


REMEMBER that cheap imitations can't copy Speakman 
American made quality and design. For complete customer 
satisfaction—for sales that stay sold—stick to Speakman! 


SPEAKMAN COMPANY 


SPEAKMAN COMPANY 
Dept. D-12, Wilmington 99, Delaware 


Please send me folder S-92 on the new Speakman Anystream with 
Autoflo. 


Name 


Firm 


Here's information you 
should have. New folder 
S-92 gives you complete 
data on Autoflo. Send for 
your copy today! 


Address 


City Zone State 
Le ea ee eee eee eee ee ee 
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SHE WANTS JACKLEGG STORY 
TO GO TO THE PUBLIC 


Micuican, N. Dax.—I found your 
article on jacklegg atrocities in 
your November issue very inter- 
esting. As I help my husband, who 
is a master plumber, I know these 
are things the public knows little 
about. I would suggest reprinting 
this article in complete form in a 
ladies’ magazine, such as Better 
Homes and Gardens or McCall's. 


a Women want to be informed, but, 
too often, this type of article ap- 
pears only in a trade magazine and 
only the tradesmen read it. If your 
excellent article appeared in a mag- 
azine read by women, I'm sure it 
would correct the public’s miscon- 
ceptions on many things. 
Mrs. JOHN ZACHA 


HOW TO MAKE ESTIMATES 
ON REMODELING WORK 


PawtTuwckeET, R. I.—Can you sup- 
ply us with literature on estimating 
for plumbing and heating remodel- 
ing work, both domestic and in- 
dustrial? We're also interested in 
getting reference books showing 
how to lay out plumbing and heat- 


ing installations on blueprints. 
We think your magazine is a 
tremendous help and guide for the 
progressive plumbing store and 
want to compliment you on your 
help to the trade. 
WILLIAM FLETCHER 


OPERATION COUNTER-ATTACK 
STORY DRAWS PRAISE 


La Puente, Cauir.—It was a big 
day for us when we received the 
October issue of Domestic ENGI- 
NEERING. 

We were delighted with the arti- 
cle that appeared in this issue on 
our “Operation Counter-Attack.” 

However, I would also like to say 
that in our pleasure in our own 
program’s attention in your maga- 
zine, we certainly did not overlook 
the fact that this is an exceedingly 
fine issue from cover to cover, and 
I have already enjoyed studying 
some of the articles in which you do 
a most outstanding job for plumb- 
ing contractors of the country. 

Congratulations on your work on 
the entire issue. 

McDoNa.tp 
Sales Promotion Mgr. 
Day & Night Mfg. Co. 


What Happened to the Butcher Shouldn't Happen 
to Our Industry's Contractors, Says Missourian 


HuntTsvILttE, Mo. — Congratula- 
tions on your fine “Challenge of 
Competition” article in your Octo- 
ber issue. 

With all the hoorah about reces- 
sions, depressions, wage-price spi- 
rals, wars and tight money, it’s 
about time one of our trade maga- 


12 


zines tackled the job of explaining 
how we can handle the cut-price 
artist right in our own city block. 

I’m sick of economists, lecturers, 
college professors and assorted ex- 
perts telling me to “get out and 
sell.” I’m glad Domestic ENGINEER- 
(Please turn to page 16) 


Between Ourselves 


(Continued from page *9) 
able publicity, they’ve got to get 
it by positive action, boldly telling 
the world what they've done and 
are doing. 

This reminder comes from the 
Oil Heat Institute’s News Bureau, 
which has the job of publicizing 
events in modern oil heating. 
Without any of Marilyn Monroe's 
angles or curves to work with, it 
depends on our industry’s mem- 
bers to furnish the news. The Bu- 
reau would like to hear about 
unique oil heat installations, new 
equipment, major reconversions, 
jobs for celebrities—anything in- 
formative or entertaining that the 
Bureau can make into a legitimate 
news story. 

If you can be a “reliable source” 
for such news tips, just write to 
the Bureau at 914 N. Charles St., 
Baltimore—after all, MM isn’t the 
only one who gives the world that 
warm feeling. 


Old-Timer Retires 

An ancient member of our in- 
dustry has gone into history at the 
age of 45. 

If that makes you feel super- 
annuated, let us hasten to add that 
this old-timer is a_ refrigeration 
unit—an Audiffren refrigeration 
machine—and, of course, 45 years 
is a venerable period in refrigera- 
tion history. 

The Audiffren now rests in the 
Recold museum on air condition- 
ing and refrigeration in Los An- 
geles, reports H. T. Jarvis, presi- 
dent of Recold Corp. 


a Invented by a French monk, 
Marcel Audiffren, the unit oper- 
ates on the compression system, 
using sulfur dioxide gas as the 
refrigerating agent. The machine 
consists of an evaporator in the 
form of a drum mounted at one end 
of a rotating shaft, a condenser in 
the form of a second drum mounted 
near the center of the same shaft, 
and a two-cylinder compressor op- 
erating within the condenser drum. 
Any form of power is suitable for 
operating the Audiffren. It can be 
operated by hand, although a motor 
usually was used. END 
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he Rapid Selection Chart shows that the new Dunham-Bush 

Centrifugal Pumps are non-overloading for all practical 

purposes. Where others overload when the total foot head 

drops as little as 5% to 10%, the Dunham-Bush line 
won't. Motors are sized so that maximum load is under that 
allowed by motor manufacturers. 


Other features include: Impellers Machined All Over 

... Stainless Steel Shaft... Top Quality Mechanical Seal. . . 
8 Position Rotating Pump Case ... Rugged and 

Compact Assembly ... Available in 13 Sizes ... Volute 
Type for Horizontal or Vertical Installations. 

The new Dunham-Bush Centrifugal Pumps can be used 


motoe 


in hot water systems, chilled water systems, boiler a nee 


feed, in evaporative condensers and cooling 


DROPS 50%, 


MOTOR OK WHEN 
TOTAL FOOT HEAD 


towers. Typical supply system applications include | Send for Rapid Selection Chart 


processing, drainage, washer service and 


booster service. 


Send for File No. 1440 listing complete cil 


ViVi 


We 
specifications and Rapid Selection Chart. 


Dunham-Bush, inc. 


WEST HARTFORD 10 e CONNECTICUT e¢ U. S. A. 
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USING CHASE’ COPPER TUBE FOR 


Ira B. Brittingham, of Brittingham Heating Co., shows 
how Chase copper tube drainage, waste, vent and 
water lines easily fit within standard partitions. 


DOVER HOTEL, Dover, Delaware 

Architect: Whiteside, Moeckel & Carbonell 

Builder: Middle Atlantic Construction Co. 

Contractor: Brittingham Heating Co. 

Wholesaler: Wachter, Hoskins & Russell, Inc., 
Baltimore, Md. 
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Dover Hotel Contractor Reports 
Chase Copper Tube Now His Standard 


Ira B. Brittingham, plumbing contractor for the 
new $500,000 Dover Hotel in Delaware, writes: 


“Speed was essential on this job. Chase 
LIGHT-WEIGHT, easily handled copper tube 


copper tube was faster and easier to handle 
on the job, and the over-all cost was $3,040 
cheaper, due mostly to less labor time re- 
quired. This is in comparison with cast iron. 


‘Since using Chase copper tube on this in- 
stallation, | heartily recommend it, and use 
it whenever possible.”’ 


Your own Plumbing Wholesaler can help you 


with Chase copper water tube, drainage, waste 


and vent lines and solder-joint fittings...and to 


give you dollars and cents figures showing how 


Copper Tube can save you money on every job 


...without compromising top quality! See him 
today, or write Chase at Waterbury 20, Conn. 


BRASS & COPPER Co. 


WATERBURY 20, CONN. 


wy c 


Kennecott Copper Corporation 
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drainage lines are strong, trouble-free.. 
won't clog with rust ever. Line here is 
undergoing pressure test. 


COPPER TUBE is readily joined with quick, 
easily-made work-saving solder joints. 
Worker here joins length of drainage tube 
to elbow during hook-up. 


The Nation’s Headquarters for Aluminum, Brass, Copper and Stainless Steel 
Atlanta Baltimore Boston Charlotte Chicago Cincinnati Cleveland Dallas Denver Detroit Grand Rapids Houston 
Milwaukee Minneapolis Newark New Orleans New York (Maspeth, L.1.) Philadelphia Pittsburgh Providence Rochester St. Louis 


BASEMENT VIEW in the Dover Hotel, show- 
ing 4” and 5” drainage lines and fittings. 
Even the largest sizes of copper tube are 
easy to handle and work with. 


CLOSE-UP VIEW of copper tube used for 
drainage, waste and vent lines. Note 
smooth, eye-appealing solder joints typical 
of copper tube installations. 


Indianapolis Kansas City, Mo. Los Angeles 
San Francisco Seattle Waterbury 
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(Continued from page 12) 
ING realizes there’s a problem on 
the “home front”—and is willing 
to help me solve it. 

We used to have a little butcher 
shop next door. The fellow who 
ran it was a good, old-fashioned 
butcher. Trouble is, he didn’t rea- 


lize times are changing. He thought 


he could keep on forever doing 
business the same way he’d done 
in “the good old days.” He contin- 
ued to ignore the “challenge of 
competition” from the new stores 
that were growing up around him. 


a Today, that old-fashioned butch- 
er is wearing a nice white apron, 
behind a gleaming white meat 
counter—at the neighborhood su- 
permarket. 

I don’t want to see anything like 
this happen to the plumbing and 
heating industry. With Domestic 
ENGINEERING on the job, I don’t be- 
lieve it can. 

GREEN 


She Likes Privazoning—but Doesn't Think It Will 
Necessarily Solve All of Our Marital Problems 


Hartrorp, Conn.—Your request 
to publish my poem on Privazon- 
ing (below), which appeared in 
the publication of the Connecticut 
Assn. of Plumbing and Heating 
Contractors, pleases me very much, 
and you have my permission to 
print it. But I'd like to clarify my 
motive in writing about Privazon- 
ing in such a satirical manner. I 
didn’t write it that way because I 
dislike the new idea. Actually, I 
think it’s grand. The right and 
ability to attain privacy in our 
homes at the times we need privacy 
is good. But the belief that all, or 
almost all, marital problems can 


ON “PRIVAZONING” 


It used to be that baths were built 
To increase their functionality. 
Now things have changed, and “johns” 


are made 


To reflect one’s personality! 


No longer will there be a need 
To wait outside THE DOOR, 
While others take their time inside 


And sit an hour or more. 


be solved by providing greater 
privacy for the individual seems a 
little ridiculous, since our 
bears led good marital lives with 
a closely knit family relationship 
without the benefit of privacy to 
any great degree. In fact, the old- 
time, easy, familiar family relation- 
ship is something which the mod- 
ern world is losing and is striving 
to retain. 

So, with an chuckle, I 
just couldn’t help poking a little 
fun at the psychiatrists’ viewpoint 
on Privazoning. 

MARGARITA CORCORAN 


fore- 


inward 


® We appreciate the fact that Mrs. 


Corcoran—and the Connecticut associ- 
ation’s magazine, Pipeline—has giv- 
en us permission to reprint her poem 
for the enjoyment of DE’s interna- 
tional audience. Incidentally, she is 
the wife of Richard Corcoran, promi- 
nent Hartford p.h. contractor and an 
expert on merchandising. 


HE WAS RIGHT ABOUT 
MARGE CORCORAN’S POEM 


NEWINGTON, Conn.—Your recent 
letter asking for 
quote Marge Corcoran’s poem on 
Privazoning, 


permission to 


appeared in 
our magazine, won a small bet for 


which 


me. I had previously wagered that 
this poem would receive national 
recognition. 
ROSWELL GOODMAN 
Editor 
Pipeline 


(Connecticut Assn. magazine) 


WE'RE GLAD TO HELP 

Baysipe, N.Y.—Thank you for the 
wonderful new letterhead you de- 
signed for me and also for all the 
other kindness you have extended 
these past few months. 

I can tell you most definitely that 
you will make many friends for 
your publication by being so help- 
ful and kind. You see, I am new in 
the contracting business and I am 
most grateful for any help. Once 
again—thank you! 

SAMUEL LESSER 
Hillcrest Plumbing & Heating 
e And thank you, Mr. Lesser. For this 


month’s article on letterhead design, 
see page 18. END 


Picture the future home designs 

With every new improvement: 

Each family member apart from the other, 
Ensures complete private movement! 


Mom’s house would be across the lawn. 
Dad has a “zone” of his own. 


‘house’ 


The kids are living in their private 


(They can reach Mom by the phone.) 


Now our homes are “Privazoned.” 
Psychiatrists are filled with elation. 
It’s plain to see that this new trend 
Is sure to end frustration. 


If homes are ever built this way 
They're sure to be sensauonal. 

But I'll take the one I have right now, 
Though it may be frustrational! 


Marge Corcoran 
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SO SMOOTH...SO SILENT 
NO WONDER THE 


BaG BOOSTER 
is the PREFERRED pump 


Quiet, vibrationless Ba G Motor 
A glass of water placed on a running 
Booster motor will not show a tremor on 
the surface of the water. The resilient 
mounted motor is specially designed and 
built in the B&G plant to operate without 
hum or vibration. 


Noise-dampening coupler Super-finished shaft 


Spring-type—lessens start- High carbon stee| — machined 
° ing torque—contributes to from solid bar stock pol- 
quiet operation. An exclu- ished to mirror finish. Inte- 
sive B&G engineering gral thrust collar is heat % More BaG Boosters are 
achievement. treated for extra hardness. 


sold than any other 
pump made for the 
same purpose. Nearly 
3,000,000 have been 
installed to date. 


The preference for B&G Boosters is easy to explain. Above 
all, they are quiet —vibrationless—no noise to ruin a correctly 


Bronze bearings Oil lubrication system designed and installed system. 
Extra long to provide the Wool wicking corries up oil They are dependable—not a cause of endless and profitless 
>I r eded fc r and deposits i 
ample surface needed for from well and deposits it on service calls. Sturdy construction of best materials assures 
quiet operation. Machined bearing surfaces. Convenient 
with diamond-boring units cums faithful performance for years. 
for minimum friction. easy 


B&G Boosters are produced by a manufacturer who stands 
back of his product —who offers help in any problem of design 
or installation—and whose distributors maintain adequate 
stocks to serve your needs. 


The sales record of the B&G Booster is clinching proof that 
its superior quality and performance has never been challenged! 


Write today for complete engineering data on the B&G Booster. 


5 


Leck-proof seal True centrifugal impeller L L & G | 
The B&G Seol with its highly Balanced dynamically. 
finished face resists wear Close tolerance between 
and prevents water entry impeller and pump. body c °o M P A N Y 


into the bearings. prevents water slippage. 


Dept. FN-1, Morton Grove, Illinois 
Canadian Licensee: A. Armstrong Ltd, 
Reg U.S. Pat. Off. 1400 O Connor Drive, Toronto 1 


16, Ontario 
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LOOK AT YOUR LETTERHE 


Old company with a new name wants to carry over 
its identity . 


WHEN THE NAME of Fred Dio- 
guardi & Son was changed to 
Arlington Plumbing & Heating 
Co., its owners naturally decided 
a new letterhead was in order. 

Moreover, they wanted their 
new logo to reflect their plumb- 
ing and heating services more 
strongly than the old one had. 


# The letterhead DE’s Letter- 
head Design Clinic created for 
the Dioguardis, who operate 
their business in Kearny, N. J., 
is shown below. It features the 
Arlington name in longhand 


. merchandise better. 


Here's how 


script, in color. The same type 
of lettering is used by the com- 
pany on its trucks and in its ad- 
vertising, tending continuity to 
the various merchandising media 
used by the company, for greater 
customer recall. 

Subordinate but still major 
use is made of the “Plumbing & 
Heating Co.” part of the name, 
since Arlington’s trade affiliation 
must be evident at a glance. 


s The Dioguardis do new, repair 
and remodeling work, both do- 


mestic and industrial. The com- 


pleteness of their service is 
spelled out, in color, directly be- 
low “Plumbing & Heating Co.’ 
Specific reference to Arlington’s 
heaiing, bathroom and kitchen 
specialties underscores the var- 
ied nature of the many services 
available. 


alt’s to be noted that the alter- 
nate use of color and_ black 
makes it possible to include 
more information about the com- 
pany—without giving the ap- 
pearance of clutter—than would 
be the case if only one 
were used. 


color 


# One of the most important ele- 
ments in the Arlington logo is 
the inclusion in the upper left- 
hand corner of the old “Fred 
Dioguardi & Son” When 
a company changes its name, its 
old identity must to some degree 
be carried over to the new one 
—at least for a time—to assure 
full retention of good will. Oth- 
erwise, 


name. 


some good customers 
may not realize that this is the 
company in whose management 
they’ve learned to have confi- 
dence over the years. 

This carry-over of identity is 
accomplished in the Arlington 
logo by the retention of the Dio- 


guardi name. END 


ARLINGTON’S new letterhead 
strongly merchandises the 
company’s plumbing and heat- 
ing products and services, 
both verbally and graphically. 


FRED DIOGUARDI & SON 


HEATING SYSTEMS «+ 


295 HIGHLAND AVENUE + KEARNY, N. J. 


BATHROOMS «+ KITCHENS 


KE 2-2372 
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WALL THERMOSTAT 


“Fashion-right,” detach- 
able ring for painting... 
easy-to-read doub!e dizi, 
snap-action switch com- 
pletely enclosed... ad 
justable heat anticipa- 
tion; no levelling to in- 
stall. 


runs rings 
around other © 
central heating 4 7 
controls and | 


FAN AND LIMIT 40D 


Single element opera- 
tion. Sturdier, simpler... 
provides positive fan and 
limit switching. Econom- 
ical to apply. “fan-on’’ 
contact made prior to 
limit switch cut owt for 
longer Sife. 


accessories 


GAS VALVE 


For all types of gas heat 
ing equipment, ruggedly 


constructed 


resistant parts suitable 
for use even with “sour” 
gases. Easily cleaned and 


serviced. 


advertised in Goop HOUSEKEEPING SUNSET 
American Home Satuepay Eventne Posr 


SOLENOID 


corrosion 


Let us prove it! Let our 
representative show you 
conclusive proof... 
testimonials of “over the 


years” reliability in the 


performance o/ Robertshaw 


water heater, space heater 


and central heating controls! 


GRAYSON CONTROLS DIVISION. 


“=~ LONG BEACH, CALIFORNIA 


4 
NUDLALUE V | 


AN IMPORTANT “BREAKTHROUGH” 
OF THE QUALITY-COST BARRIER 
FROM BARNES! new Sabre-Jet Line of water 


systems offer true convertibility, 
self-priming performance, higher 
capacities, greater depths, greater 
pressures, deluxe features, new 
styling— all completely packaged 
and priced far lower than the 
customer expects to pay for such 


deluxe quality. 
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Barnes Sabre-Jet—A name to remember for 
water system performance and profit. This com- 
pletely new deluxe convertible jet water system 
line is a product of Barnes’ advanced engineer- 
ing. Size, capacity, performance and price are 
planned to meet the needs of your water systems 
customers. Never before has a jet water system 
line offered so many solid selling features. Never 
before has deluxe quality been priced so right. 
Never before has the Barnes dealer had such a 
profit opportunity. 


On both shallow and deep wells—New Multi- 
Vane Diffuser, Double-Size Air Chamber double 
air-handling capacity, allow pump to retain two- 
thirds of water for instant priming at all times. 
Reprimes after water level is regained even after 
foot valve is exposed. 


No other line offers complete convertibility, at 
all depths, in single and multi-stage units in 
14, 34 and 1 h.p. sizes. Single ejector connection 
makes the change from shallow to deep well— 
no extra parts to buy. 


Complete, everything assembled in place, com- 
pact. Package unit (13-gal. and 30-gal. horizontal 
or 42-gal. vertical tank) is ready for immediate 
hook-up. Keeps initial and installation costs low. 


Six basic models, single and multi-stage in 14, 
%, and 1 h.p. sizes, 52 pump-ejector combina- 
tions. Pump and motor only, on base, 30-gallon 
and 13-gallon horizontal or 42-gallon vertical 
tanks. Cover the water front on deep and shallow 
well requirements. 


Heavy-duty, drip-proof, overload protected jet- 
type motors. Hydraulic-bronze impellers for 
freedom from rust and corrosion, smooth water- 
ways. Exclusive U-Cup Impeller Seal eliminates 


CONVERTIBLE JET WATER SYSTEMS 


need for wear rings, prevents leakage from pres- 
sure to suction side. Ceramic faced shaft steel 
of anti-friction Tepolite protects against abra- 
sion. V-Taper Seal Area assures continual flush- 
ing and cooling of seal, washes away foreign 
abrasive material. All convertible ejectors con- 
sist of a 4” or 5” double pipe ejector body housing 
non-corroding Cycolec nozzle and venturi. On all 
deep well non-convertible ejectors, the nozzle, 
venturi and ejector body are hydraulic bronze. 


Six powerful models step up for increased 
capacity, depth, pressure. Choose the perfect 
pump for most any well. 


New Styling! Sabre-Jets are streamlined, fin- 
ished in soft Sea Foam Green, vivid Barnes 
Green and dramatic black—an industry “first” 
in adapting water system styling to current 
home decorating trends. 


Blue Ribbon Quality Test! Like every Barnes 
pump, each Sabre-Jet is individually tested 
for capacity, head, suction, load and mechan- 
ical perfection before it leaves the factory. 
Only then does it receive the Barnes Blue Rib- 
bon Seal of Approval. 


Other Blue Ribbon Products: Sabre-Jet is just 
one of many new and improved Barnes Blue 
Ribbon Products now on the market or plan- 
ned for the near future. If you aren’t up to 
date on Barnes developments, you'd better 
check in, because Barnes is the line for "59! 


Want to see how Barnes backs up its Blue 
Ribbon Products on the selling front? For a 
free Sabre-Jet Merchandising Kit (wall ban- 
ner, catalog folder, ad mats, direct mail, 
radio spots, etc.), just drop us a line. 


BARNES 


BARNES MANUFACTURING CO. 
MANSFIELD, OHIO 
DEPT. N-128 


PUMPS « WATER SYSTEMS ¢ SINGLE-CONTROL FAUCETS 


j 
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1. Dollar for dollar comparison proves there is no greater shower value! 

2. Genuine, leakproof Terrazzo floor included in the Skipper’s low price! 

3. Walls are not only bonderized but also galvanized for rustproof protection! 
4. New FIAT poly-plastic baked on finish resists alkali . . . defies corrosion! 
5. Engineered construction makes a permanent installation in faster time! 

6. Tiling-in flange completely rustproof and cast integral with floor! 

7. Sturdy stiles formed with large radius accept standard dimension doors! 


FIAT FIRST IN SHOWERS—AMERICA'S LEADING MANUFACTURER OF QUALITY SHOWERS... SINCE 1922 


FIAT METAL MANUFACTURING COMPANY 


— 
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Bolts Decide a Case 

Most contractors know that 
mechanic’s liens on real property 
can be obtained only if their in- 
stallation is permanently 
tached to the property. But what 
is “permanently attached”? 

In one case, a contractor in- 
stalled a group of automatic 
washers in the basement of an 
apartment by bolting them to the 
concrete floor. When he was re- 
fused payment, he asked for a 
mechanic’s lien—and got it. 


The court reasoned thus: 
“Under the evidence, these 
(washers) were lienable. They 
were fastened to the concrete 
floor of the apartment by bolts, 
and they were adapted to use in 
the apartment building, and it 
was intended that they become 
permanent fixtures therein.” 
Citation: Drew’s Plumbing & 
Appliance Co. v. Willis Housing 
Projects, 268 S. W. (2d) 596. 


Whose Authority? 

The law agrees that plumbing 
is related to the public health 
and that it may be regulated by 
certain government bodies. But 
that word “certain” is important. 

For instance, a pipefitter with 
11 years of experience in in- 
stalling equipment for process- 
ing industrial waste was hired 
for piping work on a building. 
Plans were submitted to the 
county board of health, which 
designated the piping as “plumb- 
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Legal Decisions of Interest to Contractors 
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ing.” The board required the 
pipefitter to pass a plumber’s 
examination before undertaking 
the installation. He objected and 


took the matter to court. 

The court, while agreeing 
that government bodies could 
demand such examinations, held 
that the county board of health 
was not the office to enforce 
plumbing regulations. In a deci- 
sion paralleling others, it said: 

“The state legislature has not 
in 55 years seen fit to authorize 
any subdivision of government 
except a municipality to license 
plumbers. We are impelled to 
the conclusion that there is 
neither expressed nor implied 
power in a board of health to 
enact rules and regulations for 
the licensing of plumbers.” 

Citation: Wetterer v. County 
Board of Health, 146 N.E. (2d) 
846. END 


YOU BE THE JUDGE 


If you were the judge how would you decide this case? 

Several building owners contracted with a plumbing 
contractor to install a common skeptic tank which they 
would pay for on a proportionate basis. When the con- 
tractor connected the tank to the lines, several leaks ap- 
peared. He corrected them and added the cost to his total 
bill. The property owners refused to pay the additional 
amount, claiming that these were repairs made after the 
construction and that they had not contracted for repair 
work. Were they right? 

When property owners order a waste system, they ex- 
pect one that works satisfactorily. It is the contractor's 
responsibility that it does; until he is satisfied, the work is 
not complete. Therefore, the court ruled, the contractor 
was correct in adding extra expenses to his bill. The ad- 
ditional work was not repair, because repair can be made 
only on a system that previously functioned properly. 
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H-8320 Ground Key Stop 
and Drain 


Ideal for water service shut-off 
just inside the house or as a 
basement shut-off on sill or lawn 
faucet lines. Built-in drain prevents 
freezing of line. Separate patent 
cap protects fine ground key surfaces 
from dirt damage and has integral 
check. Furnished with loose lever 
handle or tee head in sizes !2", 
Other quality ground 
key stop and drains are available 
in sizes and 


| 


... made from time-proven water works red brass: 


H-8330 Ground Key Stop H-10267 Hydrant Stop and Drain H-15335 Angle Pattern 


Ground Key Stop 
An excellent stop for general use This stop provides an excellent shut-off and drain ‘ : / 


around the home or plant where a below the frost line for outdoor lawn faucets and A stop that provides both a means 
drain is not required. Available in sprinkling systems. Regularly furnished with pat- of shut-off and an elbow in the cop- 
sizes 1%" and 12” with patent ent cap and loose tee head. A Mueller curb box per piping system, this stop finds 
cap and lever handle or tee head. may be used and the tee head retained or the tee many applications around the home 
Other ground key stops are avail- head may be replaced with a stationary rod to plant and for meter settings. Sizes 
able in sizes 2’, 4’, % and 1”. provide an operating means above ground. Sizes %"’ and 1”. 

through 


MUELLER 
. See your plumbing wholesaler for full | a DECATUR, ILL. 
information on Mueller ground key stops ¥ — 
ane Factories at Decatur. Chattanooga. Los Angeles. 
and other quality plumbing products. In Canada Mueller, Limited, Sarnia, Ontario 
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BECAUSE: 


You are assured of consistent 


y corr 
= AND 
quality time after time. i 
You support your fellow ey 
American workers. 
You help build your reputation " 
and America’s prosperity “a 
You can count on a reliable : 


source of supply 


Highest grade copper from Phelps 
Dodge's own mines 


Controlled quality assures unsut 
passed tube properties, including 
precise uniformity of wall thickness. 


Color-coding of straight-length 
tubes for instant identification. 
Packaging that’s easy to stock, 
easy to use. 


Mill depots strategically located 
for speedy service. 


Quality tube sold the Quality way—through wholesalers 


PHELPS DODGE. PRODUCTS g 


- WADE IN USR 


NEW YORK, N.Y. ¢ LOS ANGELES, CALIF. 
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Sterling’s “Solo 
Stainless Ste 
SINK STRAINE 


Not since the first Sink Strainer made its 
appearance years ago has there been one 
so boldly new .. . so vastly improved! 
Here's why: 


Sterling's Solo Body of electro- 
polished stainless steel stays 
gleaming bright for life. 


Sterling's Solo Neoprene Stopper 
seals and releases with a minimum of 
effort—won’t scratch porcelain surfaces— 
has adjustment for lifetime use. 


Sterling's Solo , as the name 
implies, can be installed “‘solo”— 
by one mechanic, that is. No special 
tools required—just a screwdriver. 


See and examine it at your jobbers today 


Sterling F weet \ 
MORGANTOWN W. VA. 


WORLD'S LARGEST INDEPENDENT PRODUCER OF PLUMBING BRASS GOODS 
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TO KEEP 
LABOR COSTS 


DOWN 


Central Foundry “Spun” Soil Pipe 


Faster installations, lower labor costs. 
Strong walls of uniform thickness...smooth 
outside for easier handling, inside for 
trouble-free flow. 

Arrow-straight, identica] lengths... 
lutely round hubs and spigots... 
every time for speedy assembly. 
The “spun” pipe that has been the standard 
of comparison for more than ten years... 
the most widely used. 

The only “spun” pipe cast in permanent 
all-metal molds. 


abso- 
line up 


VALUABLE BOOKLET 
1 Write today for free copy of 
“ABC’s of ‘Spun’ Soil Pipe.” 
It answers all your ques- 
tions. 
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- It’s completely seamless. 
« No leaks from sand holes. 


..there’s no sand 
in the molds. 


Priced Right, Too 


Central Foundry pioneered centrifugal 
casting of soil pipe, and only Central 
Foundry gives you all the advantages that 
result from casting in machine-finished, all 
metal molds. The product is superior, the 
price is right! 


THE: 
CENTRAL FOUNDRY. 


| 
on Pipe 
; 
7 
Main Office: Foot of Pacific Street, Newark 5,N. 
27 a 


THE WHOLE FAMILY will be enchanted with Dad’s gifts this Christmas, provided he’s a p-h 
contractor playing In-Sink-Erator Manufacturing Co.'s pre-holiday sales game called Tic Tac 
Sales. Valuable merchandise prizes are being won by contractors and their employees who 
rack up winning scores in the sale of the Racine, Wis., company’s food waste disposers. 


LIGHT AS A FEATHER, this air handling sec- 
tion of a General Electric heat pump is the 
only portion of the unit located in the home. 
It automatically provides summer cooling 
and winter heating for an average residence. 


A BOUQUET for Chris Altier’s glass bird is held 
by a young hospital patient in Tucson, Ariz. 
Chris demonstrates his unique glass-blowing art 
all around the country on behalf of Rheem 
Manufacturing Co.’s glass-lined water heaters. 
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~~ Full 4/3” to 2” capacity 


Unmatched 
Quality 


Potent Applied for 


Designed and Manufactured by 
The Ridge Tool Company 


Elyria, Ohio, U.S.A. 


See it, try it 
at your Supply House! 
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No. 1206 
Stand Available 
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$27.00 
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Remember... most women spend a lot 
of time in a kitchen so, over and above color 
and beauty, the more convenient it is and 
easy to keep clean, the more she’ll love it 
.. and talk about it. That’s the best kind 

of selling you can get. 


Beauty Queen kitchens give you 

the edge on your competitors, and can 
match them in price and beat them 
in quality. Besides, Beauty Queen 


Write for catalog No, 58-2DE, 

better still, get the complete 
story on nationally 
advertised Beauty Queen 

kitchens, your area may be 
open for a distributorship. 


30 


kitchens are easier to install and you make 


more profit. 


It is only sound selling logic to match all- 
steel kitchen appliances with equally durable 
and attractive all-steel kitchen cabinets by 
Beauty Queen. There’s a choice of white and 
eight beautiful colors in lasting, baked-on 
enamel. You can easily plan a kitchen to com- 
pliment any home style with Beauty Queen 


unitized kitchen cabinets. 


Toledo Desk and Fixture Company 


Maumee, Ohio 
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Has throttling feature of 
| a globe valve, straight-through 
flow like a gate...and needs 
less head room than either! 


STRAIGHT 


Y-PATTERN 
GLOBE VALVE 


ae Y-PATTERN GLOBE VALVE 


New Y-Pattern Check 
Valves also available. 
See your wholesaler or 


5 write for Catalog VC-3. 


STANDARD NIBCO INC., Dept. H-5512 
GLOBE VALVE Elkhart, Indiana 
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Plastic Pipe Brochure 
Polyvinyl chloride (PVC) plastic 
pipe and fittings are the subject of 
a brochure published by Mueller 
Brass. The 12-page brochure con- 
tains sales and technical informa- 
tion, including advantages and 
properties, general characteristics 
and applications, physical proper- 
ties, installation instructions, flow 
rate charts and complete specifica- 
tions for schedules 40 and 80 PVC 
pipe and fittings. A chemical re- 


MUELLER BRASS CO. 


COR 


PLASTIC Pipe 
AUD FITTINGS 


sistance chart lists approximately 
350 reagents and their effect upon 
the products. 

Available from: Mueller Brass 
Co., 1925 Lapeer Ave., Port Huron, 
Mich. 


Portable Gas Heater Catalog 
A catalog covering its silver an- 
niversary line of portable LP-gas 
heaters has been issued by Insto- 
Gas. The catalog describes and il- 
lustrates three types of heaters in- 
cluding blower, salamander and 
infra-red models, as well as equip- 
ment and accessories for the line. 
Available from: Insto-Gas Corp., 
998 E. Woodbridge Ave., Detroit 7. 


Pipeline Strainer Spec Sheet 
A spec sheet describing its line 

of pipeline strainers for steam 

traps, pumps, control valves and 
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In Review 


GOOD READING FOR P-H CONTRACTORS 


compressors has been published by 
Sarco. The looseleaf-punched sheet 
contains a cutaway drawing of the 
strainer, showing details of the 45- 
deg. blowdown angle. Construction 
features of the semi-steel units as 
well as specifications of the brass 
strainer screen are also given. The 
back side of the sheet contains de- 
tailed listings of the sizes, weights 
and prices of the units and a sim- 
ilar chart for spare parts. 
Available from: Sarco Co., 635 
Madison Ave., New York City 22. 


Chiller, Condenser Bulletin 

A bulletin describing its air 
cooled package chillers and remote 
condensing unit assemblies has 
been issued by Dunham-Bush. The 
units are designed for residential, 
commercial and industrial applica- 
tions. Included in the bulletin are 
capacity, component, and dimen- 


sional data, plus specifications and 
schematic wiring diagrams. 

Available from: Dunham-Bush, 
Inc., 179 South St., West Hartford 
10, Conn. 


Copper Tube Booklet 

A booklet entitled “Save on the 
Homes You Build,” designed to 
help p-h contractors in their sell- 
ing efforts with builders and archi- 
tects, has been issued by Chase 
Brass & Copper. It contains infor- 
mation on types of copper tube 
used in plumbing, heating and air 
conditioning systems as well as 
drawings of typical installations. 
Other pointers include suggestions 
on choosing the plumbing layouts 
for one and two-bath homes util- 
izing the “wet wall” plan and pro- 
visions for the expansion of attics. 
Suggested specifications for water 

(Please turn to page 36) 


Brochure Outlines Benefits of Built-In Vacuum 
Cleaner System for Homes, Offices and Hotels 


A colorful brochure outlining the 
advantages of its built-in vacuum 
cleaning system for homes, offices 
and hotels has been published by 
Forney-Miracle-Aire. The system, 
when _ installed, easy 
cleaning for carpets, curtains, fur- 
niture and floors with only the hose 
and attachments. 


provides 


ws It eliminates the need for a 
tank, outlets are installed 
in each room. The outlets provide 
a hinged, spring-closing cover 
with a built-in electrical switch 
that turns the unit on when the 
hose connection is inserted. Alumi- 
num duct tubes connect all outlets 
with the collector unit located in a 
closet, utility room, garage or base- 
ment. The filter unit holds up to 
two years’ collection of dirt from an 
average home before replacement 
is needed. The brochure emphasizes 


since 


that the system should be installed 
only by qualified plumbing and 
heating contractors. 

Available from: Forney-Miracle- 
Aire, Inc., 1858 LaPorte Ave., Fort 
Collins, Colo. 
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e Mr. Schmetzer (left) and assistant charging equipment with “‘Freon-12” prior to installation. Mr. Schmetzer has been us- A 
ing “‘Freon” ever since he entered the air conditioning field in 1936.He finds it’s always uniform and pure—easy to handle. -.% 


“We've built a $1 million air conditioning business 
in only seven years—and we’ve only scratched the surface”’ 


Reports Mr. Louis Schmetzer, President, Louis Schmetzer Company, Heating and Air Conditioning Contractors of Tustin, Calif. 
pan: 


“‘When we started in business in 1951, 
we handled air conditioning as a side- 
line, selling only 20 units,’’ says Mr. 
Schmetzer. ‘““Today air conditioning ac- 
counts for a big share of our total sales. 
We expect to top $1 million by a con- 
siderable margin in 1958. At the rate 
this community's growing, we haven't 
even scratched the surface of the po- 
tential for air conditioning in this area. 


“Because of our good reputation, 
much of our new business comes through 
satisfied customers. We get a lot of busi- 
ness through radio, newspaper and di- 
rect-mail advertising, with radio doing 
the best job for us, and we work closely 
with local builders and architects on 
both residential and commercial air con- 
ditioning installations. 


“‘Whether we’re doing a residential 
or commercial air conditioning job, we 
always charge the equipment with 
Freon* refrigerants. ‘Freon’ is dry, and 
we especially like it because it’s safe. 
We think ‘Freon’ is the most depend- 
able, all-around refrigerant made.”’ 


Air conditioning is profitable business— 
especially when you know who the best 
prospects are . . . where they are lo- 
cated . . . and how to reach them. Be- 
cause of Du Pont’s market research, 
this information is available to you free 
—plus a wealth of technical data on the 
use, storing and handling of ‘‘Freon’”’ 
refrigerants. And look for the new golden 
cap on each “‘Freon”’ cylinder. It identi- 
fies the quality of “‘Freon’’—sealed for 
purity by Du Pont. 


R E premium quality 
refrigerants 


*Freon and combinations of Freon- or F- followed by numerals are Du Pont’s 
registered trademarks for its fluorinated hydrocarbon refrigerants. 
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For more information, contact your com- 
plete air conditioning and refrigeration 
wholesaler or write: E. I. du Pont de 
Nemours & Co. (Inc.), “‘Freon’’ Prod- 
ucts Division 1812, Wilmington 98, Dela- 
ware. Sales Agents: Ansul Chemical Co., 
Marinette, Wis., and Virginia Smelting 
Co., West Norfolk, Va. 


Always ask 
for 
from the ra, 

wholesaler 
who displays 
this sign... 


REG. OFF 


BETTER THIN FOR BETTER LIVIN THR HEMISTRY 


i AIR CONDITIONING IS PROFITABLE BUSINESS! f 

| 

COMPLETE 

4 
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FOR 


Ze, ARE ALL AROUND YOU 


| Look for the name SHERWOOD 
on the top of every ball cock 


and SHERWOOD Ball Cocks Get You In! 


No matter where you look in your 
community you will find many pros- 
pects for bathroom remodeling. 
You will also find, in a high per- 
centage of cases, that the desire for 
remodeling stems from the need for 
ball cock replacement. Here's 
where SHERWOOD Ball Cocks play 
a vital role. SHERWOODS get you 
in and serve as an ideal stepping 
stone to complete remodeling jobs 


Typical of the installations creating 
satisfaction in thousands of homes 
is the SHERWOOD No. 86-A shown 


at right. You can’t offer your cus- 
tomers a better product. Famous 
for its smooth, quiet operation, the 
86-A positively safeguards against \ 


back syphonage, prevents water 
on any city 55 YEARS 
water pressure EXPERIENCE 
Now, as the industry’s push for BEHIND EVERY 
modernization business goes into SHERWOOD 
high gear, use SHERWOOD as your BALL COCK 
entering wedge to the more profit- ® 
able phase of your business. Order 

them from your wholesaler. 


| 


Manufactured Only By 


SHERWOOD BRASS WORKS 


6331 E. JEFFERSON 


DETROIT 7, MICHIGAN 


Established 1903 


QUALITY 


DETROIT |} 
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plumbers replying to a recent survey 
said they use copper tube for sanitary drainage lines... 


...and here are a few 
representative comments 
telling why they do. 


CALIFORNIA: “It is a pleasure to be able to 


install piping so easily and at low cost.” 


COLORADO: “Easier to use, faster to install, 


much nicer job.” 


CONNECTICUT: “I have not had to clean a 


drain where copper Was used ‘ 


ILLINOIS: “There is nothing better than cop- 
per in my opinion.” 


INDIANA: “Time saver—neater job. 


IOWA: “Takes less space, easier for men to 
handle.” 


KENTUCKY: “Like copper best for all work. 


MAINE: “I find copper is trouble-free and 
cheaper in the end.” 


MASSACHUSETTS: “Excellent to use—tast — 


less carpentry.” 


MINNESOTA: “I find! it cheaper, easier to in- 
stall and makes a neater installation, less 
trouble on testing.” 


NEW HAMPSHIRE: “The use of drainage cop- 
per tube is a natural for customer satisfac- : / 
tion.” 


NEW JERSEY: “We approve of copper for 


drainage, we're satisfied, so are customers.” 


NEW YORK: “Saves lots of hard work.” 


Among a nationwide group of plumbing contractors purchasing copper OHIO: “Easier, faster installations at less 
tube, 6 out of 10 replying to a recent survey said that they are currently cost. 
using Copper tube tor sanitary drainage lines. OKLAHOMA: “Of course we like it.” 

The most significant result of the survey, however, was the enthusiasm 
of those using copper for this purpose. Their comments at the right give 
the reasons why you should use copper on drainage jobs right away. If 
the plumbing code in your locality has not been modernized to include RHODE ISLAND: “We save as much as 25° 
copper as approved material, urge prompt action so that you and your on cumineny tanhematione. 
customers can receive these extra benefits. For more information on TEXAS: “I use copper wherever I can—much 
\LL-COPPER plumbing, write: The American Brass Company, Water- faster to install and makes a neater job.” 
bury 20, Connecticut. In Canada: Anaconda American Brass Ltd., New 
Toronto, Ontario. 


PENNSYLVANIA: “Some jobs would be al- 
most impossible except with copper.” 


WEST VIRGINIA: “Easier to install overhead 
in tight places.” 


2 AnaconDA Copper Tube and Fittings 


MADE IN USA 


A Products of The American Brass Company 
AVAILABLE THROUGH PLUMBING WHOLESALERS 


Domestic ENGINEERING, DECEMBER 1958 


a 
; ¥ 
“a 
~ 
iz 
35 


Trade Literature 


(Continued from page 32) 
supply, underground service, oil 
burner and drainage installations 
are included. 

Available from: Chase Brass & 
Copper Co., 236 Grand St., Water- 
bury 20, Conn. 


Air Diffuser Bulletin 

An illustrated bulletin covering 
information on its line of air dif- 
fusers, high velocity valve attenu- 
ators and air recovery equipment 
has been issued by Connor Engi- 
neering. It describes design re- 
quirements, dimensions and capac- 
ities of the units. Similar data is 
given for the firm’s cell, canister 
and panel air recovery equipment. 

Available Connor Engi- 
neering Corp., Danbury, Conn. 


from: 


Valve Spec Sheets 

A condensed version of its cata- 
log covering bronze, globe, angle, 
check, gate, radiator and specialty 


Counter Display Features 
Fluidmaster Ball Cock 

A colorful counter display of its 
stainless steel ball cock has been is- 
sued by Fluidmaster. The display 
measures 13 by 1034 ins. and in- 
cludes a Fluidmaster box with a 


Lau Blower Offers New 
Wall Vanity Display 

A colorful floor display for its 
new wall vanity has been made 
available by Lau Blower. The unit 
holds a 32-in. wide wall vanity 
that can be opened and examined 
by prospective buyers. The display 
is made of pressed wood and has 
steel legs. A gold and black back- 
ground panel highlights the vani- 
ty’s features and holds a literature 
rack. The unit occupies 3 sq ft of 
floor space and measures 44 ins. 
wide by 18 ins. deep by 6 ft, 6 ins. 
high. 

Available from: Lau Blower Co., 
2001 Home Ave., Dayton 7, O. 


valves has been issued by Ohio 
Brass. The 12-page_ specification 
booklet lists pressure ratings, rec- 
ommended uses, features and 
roughing-in dimensions. 

Available from: Ohio Brass Co., 
360 N. Main St., Mansfield, O. 


Fan Bulletin 

A four-page bulletin describing 
its expanded line of Ventura fans 
has been published by American 
Blower. It lists 42 low and 50 high- 
pressure fans, giving fan speed, 
motor horsepower and quietness 
rating, as well as cfm delivery 
rates over a range of static pres- 
sure values. 

Available from: American Blow- 
er Division, American-Standard, 
8111 Tireman Ave., Detroit 32. 


Tractor Catalog 

A catalog listing its complete 
line of new wheel tractors has been 
issued by International Harvester. 


full color photograph of the ball 
cock, installation instructions and 
an illustration of the principle of 
water flow through the unit. 

Available from: Fluidmaster 
Inc., 132 E. Orangethorpe Way, 
Anaheim, Calif. 


The 16-page book describes models 
ranging in power sizes from 12 to 
72.5 hp for commercial and indus- 
trial applications. Emphasis is giv- 
en to the new six-cylinder engines 
used on the larger units, torque 
amplifier drive, fast reverser unit 
independent power take-off, in- 


} 
NEW | 


L 
ternal hydraulic systems, two-point 
traction control fast-hitch and an 
industrial three-point hitch. 

Available from: International 
Harvester Co., Consumer Relations 
Department, 180 N. Michigan Ave., 
Chicago 1. END 


Lavelle Uses "Blister-Pak" 
for Korky Flapper Tank Ball 

A package for its Korky Flapper 
tank ball, serving both as a mer- 
chandising display and a_take- 
home unit, has been issued by La- 
velle. The package features a clear 
plastic bubble over the tank ball 
with a three-color card listing the 
advantages of the product. Installa- 
tion instructions are included. 

Available from: Lavelle Rubber 
Co., 424 N. Wood St., Chicago 22. 


Kenco Offers Sump Pump 
Counter Display Unit 

A compactly designed counter 
display for its domestic sump pump 
is being offered by Kenco. The 9 
by ll-in. display is being shipped 
with each of the firm’s model 59A 
domestic units. It is designed to 
attract the attention of homeown- 
ers interested in solving damp 
basement and drainage problems. 

Available from: Kenco Pump 
Division, 1305 Oberlin Ave., Lo- 
rain, O. END 
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Here’s the world’s first 


corrosionproof neoprene 
Roof Vent Flashing! 


FLEXIBLE ONE-PIECE FLASHINGS FEATURE FASTER 
INSTALLATION...LONGER SERVICE. ..HIGHER PROFITS 


A new concept in “pre-fabricated” flashings, CARLTON 
MONO-FLASH permits complete installation in minutes, elim- 
inates leaks around vent pipes, won’t corrode or stain roofs, 
reduces scrap and spoilage losses to minimum. This lightweight 
flashing, molded from tough weather-resistant neoprene, fea- 
tures a special double-seal design (Patent Pending) that assures 
permanent weather-tight joints. 


Developed for residential and commercial buildings, CARLTON 
MONO-FLASH flashings are available in a range of sizes to 
fit standard vent pipes and roof pitches . . . are predicated to 
last the life of the building. 


FOR DETAILS AND PRICES, WRITE FOR CATALOG M-101 


MONO-FLASH DIVISION « CARROLLTON MFG. COMPANY, DEPARTMENT M-102 *» CARROLLTON, OHIO 
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CARLTON MONO-FLASH + CARLTON MONO-FLA 


Flexibility permits easy po- 


sitioning on vent pipes. 


Non-hardening caulking com- 
pound completes leakproof 


Finish roofing can be applied 
over apron, 


8212-CM 
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CARLTON MONO-FLASH+>( MONO-FLASH | 
MONO-FLASH+CARLTON DNO-FLASH' 4 
CARLTON MONO-FLASH 22 CARLTON 
— 
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NEOPRENE ROOF VENT FLASHINGS cL ae: 
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“This REVERE COLOR-CODING 


not only saves money and mistakes 


it's also my guarantee of a 


quality product made in America,” 


says J. H. Spitzley, President 
R. L. SpitZzLEY HEATING COMPANY, 
Detroit, Michigan 


Joseph H. Spitzley, past President of the Mechanical Contractors Associa- 
tion of America, tells us that copper water tube is easier to handle and 
work with, is ideally suited to prefabrication of assemblies in the shop and 
at the site, with the result that it costs less to install. 


“We have been using Revere Color-Coded Copper 
Water Tube for some time now and believe me it has 
paid off. Mistakes in sizes are virtually eliminated 
while many minutes are saved during a day because 
the different types and sizes can be noted at a glance. 
Our men find it better to work with on the job, too. 
“And, an important added value right now is the 
fact that, in addition to the type and size, Revere 
Color-Coded Tube also is stamped, ‘Made in U.S.A.’ 
That not only guarantees us that we are buying a 
quality product but it shows our customers that 
they are getting a quality product, made by American 
labor in America.” 
So that you can spot the type and size of tube being 
handled, even where the light is poor, the color bars 
on Revere Color-Coded Tube run the full length of REVERE COPPER AND BRASS INCORPORATED 
the 20-foot, straight-length tubes, and show tube Founded by Pan! Revere in 1801 
sizes and types about every 12’’. Cartons, in which 230 Park Avenue, New York 17, N. Y. 
coiled tubing is shipped, are colored according to 
contents. Mills: Rome, N.Y.; Baltimore, Md.; Chicago, Clinton and Joliet, Ill.; 
Save time, money and mistakes. Order Revere Deol Mich tos Angeles and Rveride, Calls New Bedford, Meu, 
Color-Coded Copper Water Tube from the Revere cipal Cities, Distributors Everywhere 
Distributor in your area. 
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PRESS TIME 


ahead for ‘'59' 


the question is being aske 


of _ at least one panel of leading economist: s_ far more 


than it was at this time last year. 


The word comes from an annual opinion survey conducts 
by F. W. Dodge Corpe, construction and marketing special 
George Cline Smith, Dodge vice president, reports that 


of 212 economists surveyed all but two expect the country’ 


gross national product to rise next year above its mid- 
1958 level. 


On the average, the economists 
put to reach an annuai rate of $460 
quarter of 1959, a rise of about 4% 


percent during the year. 


Of special interest to p-h contractors is the prediction 
of a modest increase in new construction. Estimates range 
from total expenditures 


> @ar Z hillia +n 
of $49.35 billion to $52.0 billion. 


By way of contrast, expenditures in the first half of 
this year were reported at an annual rate of $48.3 billion. 
Not all the economists are optimistic 
of private housing starts. The estimate for the 


of 1958 is for an annual rate of 1,100,000. 


Co 


number 


@® 
c 


The same rate is predicted for the first half of 1959, 
with 1,075,000 units for the last half. 
The possibility of tighter money policies wa: 
y the report as the reason for the cautious estimate. 


In its January issue, Domestic Engineering will present 


a comprehensive report and analysis of the outlook for the 
p-h industry in 1959. You won't want to miss it! 


al 
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On the eve of the industry's biggest warm air heating 
convention, opening in Cleveland this issue goes to 
press, the hydronics industry (hot water and steam heating 
and cooling) met in New York City to appraise the strength 
of its warm air competitors and to develop ways and means 
to whittle down its percentage of the heating market. 


The occasion was the annual meeting of the Better 
Heating-Cooling Council, the promotional arm of the 
hydronics industry. 

Setting the keynote for the meeting was Marvin 
Mitchell, newly elected president of BHC and vice presiden 
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in charge of sales for Weil-McLain Co., Michigan City, Ind. 

Mitchell said: "We are at war with warm air and, just 
as_in_a_ physical war, we must have artillery and ammunition 
to beat the competition." 


The ammunition, Mitchell said, will be a "Giant Step" 
program of advancement for the hydronics industry in 1959. 


Briefly, the Giant Step will be a continuation 
ind expansion of present activities, plus two entirely new 
programs to provide promotional support in the commercial 


and industrial fields and in the area of distribution. 
Full details of the meeting and Giant Step progran 


will be given in next month's issue. 


John Pimm, Bridgeport Brass Coe, Bridgeport, Conn. 
the new president of the Plumbing Brass Institute.-: 


Pimm was elected at the group's annual meeting in 
Cleveland last month. 

Other new officers include Roger Milroy, Lee Bros. 
Foundry, Anniston, Alae, and Me W. Peterman, Milwaukee 
Faucets, Milwaukee, first and second vice presidents, 
respectively; and Nate Cohn, Dearborn Brass Co., Cedar 
Rapids, Iae, treasurer. 


Has Privazoning come of age? 


For the latest progress report on "the best ea for 


ides 
the plumbing industry in the last 20 years," see page 84. 


A special DE report tells about Kansas City's Privazone 
housing project and how builders, p-h contractors and the 
public in that area feel about the revolutionary idea. 


The National Labor Relations Board last month voted 
reopen hearings on the five-year-old labor dispute involving 
Kohler Co., Kohler, Wis., and the United Auto Workers union. 


In a three to two decision, the board recommitted 
case to its Chicago regional office for further he: 
Both Kohler and the union had requested further 
on the basis of testimony given before a Senate 
last February and March. 


Copper drainage tube used in home plumbiug systems 
increased 575 percent in the says 
Brass and Copper Coe, Wate 


U.S. Department of Labor figures show th: 


it use of 


product has risen from 1.35 to 8.8 pounds per housin 
Since 1955, Chase reports. 
2 


Sales of colored plumbing fixtures gained by more 
10 percent during the period 1954 through 1957, accor: 
to word from the Plumbing Fixture Manufacturers Assn. 


In order of their choice with homeowners are cora 
green, blue, tan, yellow, gray, red and ivory. 
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Union 


PERFECTION BEGINS! 


Perfect Chamfer for 
Easy Piping Make-up 


Briggs Standard To 
pered Pipe Threads 


Full Boll Joint Automatically Cor Sturdy, Square Shoulders to With- - 
rects Imperfect Pipe Alignment stand Wrench Abuse 


Made by Skilled Mechanics on Pre Heavy, Indestructible, Large, Grocnd 
cision Machines of Our Own Design Ball Joint and Bronze Scat 


Modern Production Methods 
with Precision Equipment! 


The Nut Tapping Machine, shown above, is one of a number of precision 
units employed in the manufacture of WARWICK Unions and Fittings. 
Accuracy in WARWICK manufacturing methods is a tradition that is 
projected with machine set perfection today . . . every union, every 
fitting made identical in line with the highest standards. Thus—depend- 
ability is keynote in WARWICK products . . . designed to withstand 
the longest possible service. When you specify WARWICK Unions and 
Fittings, your customers are assured the utmost of satisfaction. Write 
WARWICK for description folder today. 


WARWICK COMANY 


LINCOLN PARK RHODE ISLAND 
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with 
GENERAL 


FINGER-TIP CONTROL 


...$0 easy to set that the 
lady of the house could 
do it... without the tools, 
time, and trouble inter- 
nally adjusted valves 
require! 


ELEMENT 


...proven thermostatic 
element responds in- 
stantly to temperature 
changes...maintains set 
mix at all times. 


Simple, Accurate Control! 
“Dial-Temp” takes the guesswork 
out of mixing valve control! The 
unique nickel-plated dial knob, 
with integral reference numbers, 
allows graduated adjustment to 
the hot water temperature desired. 
This rugged, service-free, low cost 
tempering valve, utilizing the posi- 
tive action of a fluid-filled, expan- 
sion-actuated element, maintains 
any temperature over the greater 
(110/180 F) range it offers. 
“Dial-Temp” offers the ultimate in 


finger-tip control! 


FREE WORKING 
CHANK 


...0f 110°/180°F...30° ...does not contact 
more than most valves water flow. 
designed for this service. 
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Mixing Valve 


PRODUCT RELIABILITY... 


General Fittings backs its extensive product 
line with over thirty years of continuous 
engineering research and manufacturing 
experience. From its modern, efficient plant 
comes dependable, performance-proved 
plumbing and heating equipment, heat 
exchangers, and electric heating units. 


ter 


Tankless Water Heaters 


GENERAL Domestic Tankless Water Heaters 
for an instantaneous, continuous, econom- 


ical supply of hot water . . . available in 
wide range of sizes and types. Simple, 
trouble-free operation . . . minimum space 


requirement. 


Instantaneous Heaters 


GENERAL Instantaneous Water Heaters. . . 
in 23 sizes, various styles . . . for capacities 
" ranging from 2 to 300 GPM. Quality con- 
struction assures optimum, continuous hot 
water service at proven economies. 
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Electric Heating Elements 


GENERAL’s Hayden Heater Division provides 
a high quality line of immersion and rod 
type heating elements . . . with or without 
integral thermostat controls. Available in 
wide variety of mount designs, sheaths, 
headers, lengths, electrical characteristics, 
materials and shapes. 


“Testite” Solder Fittings 


GENERAL “‘Testite” Cast Bronze Solder Fit- 
tings . . . in wide variety of sizes and types. 
Each fitting of high-grade, close-grained, 
bright finish, precision construction . . . in- 
dividually air-tested under water. 


EAST GREENWICH -+- RHODE ISLAND 


GENERAL Converters provide economical 
transfer of steam or boiler water heat to 
separate hot water radiation system. Come 
in numerous styles and sizes .. . for flow 
capacities ranging from 1.5 to 1190 GPH. 


Pipe Unions 


a 


4 


GENERAL Pipe Unions of extra strong malle- 
able iron with ground joint, bronze seat. . . 
available black or galvanized . . . in to 
3” sizes. 100% inspected . . . all parts 
accurately machined for top performance. 
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you want 
when you 
specify 


Service Tube 


However your order arrives — by phone, mail or tele- 
gram — your shipment starts immediately. It’s here 
today ... gone today! 

And check this new United Service Tube carton. 
Punch-out handles (a) for easy carrying. Punch-out 
holes (b) make it simple to remove from box or shelf. 


Call, write or wire United for copper, brass and alu- 
minum tube and wire. 
: *Water, Refrigeration and Automotive 


PROVIDENCE 7,R HOD ISLAND 
FOR A PERMANENTLY UNITED 
JOINT, INSIST ON PHOSON 
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CONTRACTOR ASSNS. . . . National 


Jan. 11-13 (1959)—NARDA—An- 
nual convention of the National Ap- 
pliance and Radio-TV Dealers Assn.; 
Conrad Hilton Hotel, Chicago. 


Jan. 26-29 (1959) —ASHAE—Annual 
meeting of the American Society of 
Heating and Air Conditioning Engi- 
neers. (Held in conjunction with the 
14th International Heating and Air 
Conditioning Exposition); Convention 
Hall, Philadelphia. 


Apr. 28-May 1 (1959)—MCAA—An- 


nual convention of the Mechanical 
Contractors Assn. of America; Shore- 
ham Hotel, Washington, D. C. 


Apr. 28-May 2 (1959)—OHI—An- 
nual convention of the Oil-Heat In- 
stitute; Olympic Hotel, Seattle. 


June 1-4 (1959)—NAPC—Annual 
convention of the National Assn. of 
Plumbing Contractors. (Held in con- 
junction with the annual Plumbing 
and Heating Exposition); Convention 
Hall, Miami Beach, Fla. 


CONTRACTOR ASSNS. . . . State 


Jan. 26-29 (1959)—Illinois—Annual 
convention of the Illinois Assn. of 
Plumbing Contractors; Faust Hotel, 
Rockford. 


Feb. 2-4 (1959)—Wisconsin—An- 
nual convention of the Wisconsin 
Assn. of Plumbing Contractors; 
Schroeder Hotel, Milwaukee. 


Feb. 5-7 (1959)—Ohio—Annual con- 
vention of the Ohio State Assn. of 
Plumbing Contractors; Netherland- 
Hilton Hotel, Cincinnati. 


Feb. 12-14 (1959)—Minnesota—An- 
nual convention of the Minnesota 
Assn. of Plumbing Contractors: St. 
Paul Hotel, St. Paul. 


Feb. 13-14 (1959)—Kansas—Annual 
convention of the Kansas Plumbing 
and Heating Contractors Assn.; 
Broadview Hotel, Wichita. 


Mar. 1-3 (1959)—Kentucky—Annual 
convention of the Kentucky State 
Assn. of Master Plumbers; Kentucky 


Hotel, Louisville. 


Mar. 9-10 (1959)—Nebraska—An- 
nual -convention of the Nebraska 
Plumbing and Heating Contractors 
Assn.; Hotel Sheraton-Fontenelle, 
Omaha. 


Mar. 13-14 (1959)—Oklahoma—An- 
nual convention of the Associated 
Plumbing and Heating Contractors of 
Oklahoma; Biltmore Hotel, Oklahoma 
City. 


Mar. 18-19 (1959)—Maine—Annual 
convention of the Maine State Assn. of 
Plumbing Contractors; Hotei Eastland, 
Portland. 


Mar. 19-20 (1959)—Mississippi—An- 
nual convention of the Mississippi 
Assn. of Mechanical Contractors; 
Edgewater Hotel, Edgewater Park. 

Apr. 5-7 (1959)—North Dakota— 
Annual convention of the North Da- 
kota Assn. of Plumbing and Heating 
(Please turn to page 137) 


WHOLESALER ASSNS. 
Nov. 30-Dec. 3—NHAW 


3 


Statler, Cleveland. 


Jan. 18-20 (1959) 


Statler-Hilton Hotel, Boston. 


Feb. 15-17 (1959)—WDA 


Houston, Tex. 


Apr. 1-3 (1959)—CSA—S pring 
meeting of the Central Supply Assn.; 
Palmer House, Chicago. 


Apr. 5-7 (1959)—MAWA—Annual 
convention of the Middle Atlantic 
Wholesalers Assn.; Chalfonte-Haddon 
Hall, Atlantic City, N. J. 


Apr. 22-24 (1959)—SWA—Annual 
convention of the Southern Whole- 
salers Assn.; Palm Beach Biltmore 
Hotel, Palm Beach, Fla. 


June 18-21 (1959)—NYSPHW—An- 
nual convention of the New York 
State Plumbing and Heating Whole- 
salers, Inc.; Thousand Islands Club, 
Alexandria Bay, N. Y 


Sept. 30-Oct. 2 (1959)—CSA—65th 
annual convention of the Central Sup- 
ply Assn.; Palmer House, Chicago. 


MANUFACTURER ASSNS. 


Nov. 30-Dec. 3—NSPI—Annual con- 
vention of the National Swimming 
Pool Institute: Ambassador Hotel, Los 
Angeles. 


Dec. 4-5—NWAHACA—Annual 
convention of the National Warm Air 
Heating and Air Conditioning Assn.; 
Statler Hotel, Cleveland. 


Dec. 11I—PFMA—Winter meeting of 
the Plumbing Fixture Manufacturers 
Assn.; Biltmore Hotel, New York City. 


Jan. 17-22 (1959)—NAHB—Annual 
convention of the National Assn. of 
Home Builders; Conrad Hilton Hotel, 
Chicago. 


Jan. 22 (1959)—NIWKC—Winter 
meeting of the National Institute of 
Wood Kitchen Cabinets; Sheraton Ho- 
tel, Chicago. 


Jan. 26-29 (1959)—IHAE—l4th In- 
ternational Heating and Air Condi- 
tioning Exposition. (Held in conjunc- 
tion with the annual meeting of the 
American Society of Heating and Air 
Conditioning Engineers); Convention 
Hall, Philadelphia. 

(Please turn to page 138) 


Fall con- 
vention of the National Heating and 
Air Conditioning Wholesalers; Hotel 


PHW NE—An- 
nual convention of the Plumbing and 
Heating Wholesalers of New England; 


Annual 
convention of the Wholesale Distribu- 
tors Assn.; Shamrock-Hilton Hotel, 
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The Jet Line motor is the new 


highwater mark of jet pump motor design. 


Engineered by Westinghouse 
specifically for the jet pump industry, 
it offers a combination of features 
found in no competitive motor. 
It’s lighter, easier to assemble and 
connect; permanently lubricated; 
moisture resistant; 


and ultra-efficient. 


Your local Westinghouse sales engineer can give you the whole story 
on the new Jet Line motor. Call him now, or write to: 


Westinghouse Electric Corp., Industrial Motor Dept., Lima, Ohio. 


J-03048 


voucanae sure..rns Westinghouse 


Westinghouse 
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SELL 

MORE 
MODERNIZATION 
JOBS 

WITH 


20a) BOILERS AND RADIATION 


Every home owner with an obsolete heating system is your 
prospect...nearly every home alteration job needs more 


heating equipment. 


DUNKIRK CAN HELP YOU TURN PROSPECTS 
INTO CUSTOMERS... for enlarging, altering or com- 
plete replacement of old, inefficient heating systems, 
DUNKIRK has Boilers and Radiation matched for eco- 


nomical performance. 


FOR REVAMPING JOBS needing only additional radi- 
ation or new boilers...for completely new modern 
HYDRONIC* heating systems, DUNKIRK is your one 


source of supply for Boilers, Radiation and Accessories. 


IT MAY SURPRISE YOUR CUSTOMERS TO 
LEARN THAT THEY CAN ENJOY THE COM. 
FORTS OF HYDRONIC* HEAT AT LOW COST. 
LEARN HOW DUNKIRK CAN HELP YOU GET 
THIS BUSINESS BY WRITING FOR BULLETIN 
1157. 


*HY DRONICS—the science of heating and cooling with water. 


DUNKIRK RADIATOR 


DUNKIRK, NEW YORK 


Member of the Institute of Boiler and Radiator Manufacturers 
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NUMBER 39 SERIES 


THRUSH 


WATER HEATERS Li 


No. 39 H 
4 (Ne lever) 
WATER RELIEF No. 39 
VALVES 


Here’s the biggest value in Water Relief Valves today. hve 
The new No. 39 series of Thrush Water Relief Valves have ~ 1. r 


Vo" Inlet and Outlet 


PRESSURE TANK A 
with VACUUM BREAK 


) 


high capacity, backed by the Thrush reputation for quality aa sae wp 

" and dependability . . . and they are low in price. They have : 
high-lift, heat-resistant silicone seats with special heat- 
resistant diaphragms. The bodies and working parts are all ts, + 


brass. These new valves are made in two types. 


1. FOR HOT WATER HEATING 
The No. 39, without lever, and the No. 39L, with con- 


venient testing lever, are designed for use on Hot Water 
Heating Systems. The diagram at the right shows either 
of two suitable places of installation. These valves are non- 
adjustable and factory set to relieve at 30 pounds pressure. 


WATER 
CIRCULATOR 


No. 39 L may be installed in either of 
two places to protect a hot water 
heating system, os shown. 


2. FOR DOMESTIC HOT WATER HEATERS 
The No. 39H, without lever, and the No. 39HL, with 


lever, are designed for use on domestic water heaters. They 
| are nonadjustable but can be set at the factory for any 
specified pressure from 45 pounds to 150 pounds. These 
valves will provide safe and positive relief from excessive 
pressures. You can install them with confidence. 


GAS 
OVERFLOW OR 
See vour wholesaler today or write ELECTRIC 
Department A-12 for more information. HEATER 


a. THRUSH « company 


; illustration shows No. 39 HL installed 
INDIANA on a domestic hot water heater. 
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In Connecticut: Post Graduate 
Women’s Dormitory, Yale University. 
Plumbing Contractor: A. J. Mongillo, 
New Haven. Architect: Office of Doug- 
las Orr, New Haven. Consulting En- 
gineer: Hubbard, Lawless & Blackeley, 
New Haven. 


In California: Encina High School, Sacra- 
mento, Plumbing Contractor: F, L. Anderson, 


Sacramento. Architect: Satterlee and Tomich, 
Sacramento. 


in Minnesota: Edina Highlands Elementary School, 
Minneapolis. Plumbing Contractor: Axel Newman 
Plumbing & Heating Co., St. Paul. Architect and 
Engineer: Lang & Raugland, Inc., Minneapolis, 
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in Indiana: Purdue University Residence, Hall H#1. 
Plumbing Contractor: Freyn Brothers, Indianapolis. 
Architect: Walter Scholer & Associates, Lafayette. 


In Massachusetts: Natick Junior High School. Plumbing Con- 
tractors: Louis Stella, Arlington. Architect: Smith & Sellew, 
Boston. Consulting Engineer: Reardon & Turner, Boston. 


New Schools From Coast To Coast 
Use Bridgeport Copper Water Tube 


Across the nation, high schools, elementary schools 
and colleges are going up to meet the educational 
needs of growing America. Many of these modern 
schools install Bridgeport Copper Water Tube for 
their plumbing, heating and air-conditioning systems, 

Architects and contractors take advantage of the 
corrosion resistance and lifelong permanence of a 


Bridgeport Copper Tube system. They save on instal- 
lation costs, too, because Bridgeport tube goes in 
faster and easier. 

So when you need copper water tube for plumb- 
ing, heating, or air conditioning, ask for Bridgeport. 
Find out how it can benefit you, too. It’s available 
from leading wholesalers and jobbers everywhere. 


go BRIDGEPORT BRASS COMPANY 


Bridgeport 
XY BRIDGEPORT 2, CONNECTICUT 


Specialists in Metals from Aluminum to Zirconium 
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for 1959. Because of rising costs, 

Dodge Forecasts Record Year for dollar volume of residential con- 
° ° tracts is estimated at 1 percent 

New Construction in 1959 above this year, or at $14.3 billion. 
Non-residential building con- 

Private building to lead the way tracts are estimated at $11.6 billion 


for 1959, a gain of 5 percent ove: 


New York City—A record 1959 recovery from the recession. 1958. Heavy engineering’ contracts 
has been forecast for the construc- The biggest increase, 14 percent, Will rise approximately 2 percent 
tion industry by the F. W. Dodge _ is expected to come in contracts for 


Corp., construction news analyst new factory buildings . d A A k E d 
The forthcoming year will set The report notes, however, that Unite SSN. ASKS n 

new records in both contracts “this would still represent a re- Cl d Sh 

awarded and in work put in place to ose op ystem 


covery to a modest total. If bette: 


Contracts should total $35.6 billion, business should cause manage Wasuinaton, D. C.—In what was 


ad percent increase over 1958, the ments to revise their plans and ap billed as an “unprecedented move 


Dodge report estimated propriations tor plant and equip the United Assn. recently advised 
prineipal upward push above the level they it local ta end thre traditional 
eonstruetion contracts next ently indicate, this fiaure ecoauld closed hap system in the building 


aeeording ta the report, is expected substantially higher track 


State Stove Goes to 
National Distribution 


\ Ga 


~ 


and Mantifacturing Co 
: John Lindahl, president, told DE 
ah 


the decision was made following 


the expansion of its existing plant 
and the purchase of Combustion 
Engineering's tools, dies and gal 
vanizing facilities six months ago 

Certain selected territories are 


still open, Lindahl said 


The firm manufacturers gas wa- 

NATIONAL DISTRIBUTION of its water heater line for the first time was 
announced recently by State Stove and Manufacturing Co. of Nashville, Tenn 
Shown discussing the move are George Green, New England representative; 
to 120 gallon capacities John Lindahl, State president; and L. Keith Wood, Atlanta, Ga. representative. 


ter heaters in 20 to 85 gallon capac- 
ities and electric models from six 
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restrictions” by the National Labor 
Relations Board. The NLRB re- 
cently announced it would crack 
down hard on unions and employ- 
ers engaged in closed shop prac- 
tices, adding that heavy financial 
penalties would be imposed for vio- 
lations. Another NLRB decision 
outlawed union hiring halls that 
discriminate against -nonmembers. 
Although contracts calling for 
exclusive hiring of union members 
were outlawed in 1947 by the Taft- 
Hartley Act, the practice has con- 
tinued in the building trades 


elThe union recommended that 
locals refer men to jobs on the basis 
ob experience in the cratt and sen 
Martin O 


weheral counsel toy ihe 


larity with playe is 


Hive plan il 
WHT 


TID LLL LLU 


Utility and Waste King 
Halt Merger Talks 


Los Ancetes—-Merger talks be 
tween Utility Appliance Corp. and 
Waste King Corp. have been tet 
minated, it was announced recently 

Ben Breslow, president of Utility, 
and Bertram Given, president of 
Waste King, said that a merger had 
been discussed in past months, but 
is no longer contemplated, 
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OUR REPUTATION 


ENCLOSED with 
ORDER 


SLOGAN PRIZE WINNERS: Seven top winners in NIBCO’s employee slogan con- 
test gather round their company president at a recognition dinner held in their 
behalf. Grand prize slogan can be seen in the background. Seated (from left) 
are John Stalter, $1,000 grand prize winner; Mrs. Robert Dean; NIBCO presi- 


dent Lee Martin; and Ernest Bechtel. 


Standing are Donald Harvey, Darvin 


Fleniken, Dell Waggoner and Robert Ryan. The contest netted 975 entries. 


Northern Indiana Brass Names Winners 


In Contest for New 


EvKHaArtT, Inp.—Winners of the 
Northern Indiana Brass Co.'s slo- 
gan contest were announced at a 
dinner held here recently 

The contest, for employees and 
their wives, was initiated to find a 
suitable company slogan usable ei 
ther in the factory oar in sales. John 
Stalter, a machine designer with 
NIBCO tor tive and a hall yeas 
walked ath with the arand 


Wileen 


Noland Co. Appoints Four 


Ricumonyp, Va. Four manawet 
changes were made recently by 
the Noland Co., p-h wholesaler 
with branches in 36 southern cities 

President Lloyd Noland Jr. said 
that Jack Wilson has been pro- 
moted from the Raleigh, N. C. 
branch to manager of the Spartan- 


Company Slogan 


prize with his entry of “Our repu- 
tation is enclosed with each order.” 

There were $75 entries in the 
company-wide contest, and 25 win- 
ners received $7,600 in cash prizes 
for their efforts. Judging was done 
by the tivm’s advertising agency, 
Juhl Advertising; the local news 
paper, the Elkhart Truth; and Do 


MESTIC ENGINERRING. Seven tap 


J. Deadet! 


Giddings 


to Manager Positions 


bure, S.C. branch. He is succeeded 
at Raleigh by William Wilkinson 
John Doggett Jr. has been ap- 
pointed branch manager of the 
Birmingham, Ala, operation and is 
succeeded in his former Jackson, 
Miss. position by Sidney Giddings. 
(NEWS continued on page 54) 
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News... 


continued from page 53 


KEEPING UP TO DATE: Glenn Hoke (left), 


Michigan representative for the Dem- 


ing Co., receives a briefing on the Salem, O. firm’s new Fianite water system 
parts from R. L. Davis (center), sales manager, and Rollie Webber, vice presi- 
dent in charge of sales. Fianite is described by Deming officials as “a light- 
weight, durable thermosetting material’ used in impellers and diffusers of the 
firm’s 75” jet package water systems. (See, also, New Products, page 68.) 


Central Supply Moves Up Dates of 
Next Dealer Development Institute 


Cuicaco—Dates for the fourth 
Dealer Development Institute of 
the Central Supply Assn. have been 
moved up to Feb. 2-13, 1959. 

Previously announced dates were 
Jan. 25 to Feb. 6. CSA secretary 
James Peery said the change was 
made necessary by a conflict in 
schedules. The school will be held 
at the Moraine Hotel, Highland 
Park, Il. 


eWholesalers at the school will 
learn how to help their contractor- 
dealer customers upgrade their 
management and merchandising 
methods in the “modernization- 
oriented market of today.” 

Speakers at the institute will in- 
clude Bob Custer of American- 
Standard and Howard Mold of 
Minneapolis-Honeywell Regulator 
Co., both of whom were active in 
previous institutes. 


eOther speakers include Bert 
Kinzey of the Virginia Association 
of Plumbing and Heating Contrac- 
tors; George Chandless, advertising 
manager of Richmond Plumbing 
Fixtures Division of Rheem Manu- 


facturing Co.; William Rascher, St. 
Paul, Minn. contractor; Hal Berg- 
dahl, manager of customer relations 
for Crane Co.; and Walter Ford, 
Philadelphia, and Cliff Carlson, 
Chicago, contractors noted for their 
success in package remodeling. 
Both were winners in DE’s Big 
Push Remodeling Sales Contest. 
Tuition for the two-week course 
remains at $200 per student. 


Wire Products Makes 
Free Pump Offer 


BaLtImMorE—Wire Products Co. 
announced last month that it is 
offering one free sump pump with 
the purchase of 25 during the 
month of December. 

The free pump offer will be made 
through the firm’s advertising pages 
in leading industry magazines. 

Wire Products makes centrifugal, 
submersible and upright sump 
pumps as well as other types for 
laundry trays and swimming pool 
filters. The firm also manufactures 
circulating and exhaust fans. 


Clow Puts Automation 
to Work in New Plant 


Cuicaco—A “fast, automated 
process that combines the most 
modern melting and casting equip- 
ment with timed control” is a fea- 
ture of the new Bensenville, IIL. 
plant of James B. Clow & Sons. 

The new cast iron pressure pipe 
plant is on a 60-acre site and has 
100,000 square feet cf space 


“The heart of the pipe manufac- 
turing process,” says Clow presi- 
dent John Madden, “is a_high- 
speed centrifugal casting machine 
that forms the pipe as molten iron 
is poured into the steel mold which 
is encased in a water box. 

“In casting pipe, molten iron is 
poured into the spinning mold as 
the machine travels down a slightly 
inclined track. The newly formed 
pipe is stripped from the mold as 
the machine travels up the incline.” 

Designed by Clow engineers, the 
complex control system that gov- 
erns operation of the casting proc- 
ess is the first of its kind in the in- 
dustry, according to Madden. 

The casting machine is capable 
of producing 40 six-inch diameter 
pipes per hour in 18 foot lengths. 

The company also operates plants 
at Coshocton, O. and Birmingham, 


Ala. 


(NEWS continued on page 56) 


PRESIDENT and vice president, re- 
spectively, of the Toilet Seat Manu- 
facturers’ Assn. are Mayo Royal (left 
of Royal Seats Inc., Newnan, Ga. and 
William Balfrey, director of sales for 
Swedish Crucible Steel Co., Detroit 
(manufacturer of Olsonite toilet seats). 
They are shown at the group’s recent 
annual meeting in New Orleans. 
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SAVES ON FLOW VALVES 


OW... a superior system of 


ZONE CONTROL at an 


Unbelievable Low Cost! , 


NOW YOU CAN SPECIFY AND INSTALL 


ZONE CONTROLLED HOT WATER HEATING 
with no qualms about cost or concessions on quality 


This new development in hydronic heating 
provides multiple zone control with just one 
circulator, one relay and no flow control 
valves no matter how many zones are in- 
volved ... permitting installation and material 
savings ‘up to 65°, over conventional zone 
systems. An attractive thermostat and a small 
automatic water valve control each zone. 


-e SAVES ON PIPING 


' 
1s SAVES ON RELAYS 


SAVES ON CIRCULATORS 


ST. LOUIS 6, MISSOURI 


SUPERIOR SYSTEM— Quieter and 
more economical to operate. Slow opening of 
the unusually quiet valve in each zone pre- 
vents “‘water hammer” and expansion noises. 
System also reduces throbbing, pulsating and 
other operational sounds by using less piping 
and only one circulator and one relay. 


Valve uses current only during opening and 
closing; saves on electricity and prolongs 
motor life. System also permits great savings 
in piping, wiring and labor, as all zones use a 
common return and low voltage wiring. 


Field tested and perfected. Write today for 


folder R-1590 giving full information and 
wiring diagrams. 


@ttomatic water ss? 


Zone Control Package 
of Thermostat and 

Valve Available in %", 
1” and 1%" size 


TORONTO 8, CANADA 
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NEW THUNDERBIRD FOR THE WINNER: 


Lovis Katz, founder of Elkay Manu- 


facturing Co., Chicago, presents the sports car’s keys to Ed Molenda, one of 
two grand prize winners in the firm’s “Grand Prix Selling Spree” contest. 
Looking on (left to right) are Paul Sternberg, Elkay president, and Byron 
Stickler, Elkay’s Wisconsin representative. Alto Hamlett Jr. of Coburn Sup- 


ply Co., Lafayette, La., was the other grand prize winner of a T-Bird. 


Elkay Sales Contest Winners 
Get '59 Thunderbird Sports Cars 


Cuicaco—Two 1959 Thunderbird 
sports cars, grand prizes in the 
Elkay Manufacturing Co.’s “Grand 
Prix Selling Spree,” were recently 
presented to lucky winners at sepa- 
rate ceremonies held in Milwaukee 
and New Orleans. 

The contest was built around a 
promotion for the firm’s SINKETTE 
and MrrariM stainless steel sinks. 


LouIsvILLE, Ky.—Thirty-six 
months of lab and field testing have 
resulted in a submersible sump 
pump control switch that is uncon- 
ditionally guaranteed for five years, 
according to an announcement by 
Edward Zoeller, vice president and 
development engineer of the Zoel- 
ler Co. 

The new switch is now standard 
equipment on the firm’s submersi- 
ble sump pump model 44 and 46. 
Other Zoeller units may be 


Zoeller Offers Five-Year Guarantee 
for Submersible Sump Pump Switch 


AT HOME UNDER WATER: 


Registration cards were given for 
each sink sold during the contest 
period and forwarded to the contest 
headquarters. A drawing held last 
month determined the winners. 
Top prize winner in the contrac- 
tors’ segment of the contest was Ed 
Molenda, head of Molenda Plumb- 
ing Co., Milwaukee. Louis Katz, 
founder of the Chicago manufac- 


Johns-Manville Opens 7th 
New Factory in 1958 


Cuicaco Johns-Manville put its 
seventh new factory into operation 
here last month. It is one of eight 
new plants in the company’s cur- 
rent expansion program scheduled 
to be in operation during 1958, its 
centennial year. 

The new plant, located in South 
Chicago, is part of the firm’s Dutch 
Brand Division and manufactures 
Trantex, a vinyl tape for protection 
of pipe, Silver Backed Cloth Tape, 
used for duct insulation points, and 
rubber “O” rings, used for making 
leak-proof joints with the firm’s 
Transite pipe. Other products in- 
clude pressure-sensitive tapes, ad- 
hesives and rubber products. 


turing firm, made the award. 
Alto Hamlett Jr., the winning 
wholesaler salesman, received his 
new Thunderbird during the Amer- 
ican Institute of Supply Assns. re- 
cent convention in New Orleans. 
Hamlett, an employee of Coburn 
Supply Co., Lafayette, La., received 
his keys from Elkay’s president, 
Paul Sternberg, and Fred Rexford, 
vice president of sales. 
Twenty-five runner-up awards 
were made also, with each winner 
being awarded a wrist watch. 
(NEWS continued on page 58) 


This new submersible sump pump control switch 


is right at home under water says its maker, Zoeller Co., which backs up the 


equipped with the switch as op- 
tional equipment. 


statement with an unconditional five-year guarantee. It is standard on the ' 
firm's model 44 and 46 pumps and is available as extra equipment on others. 
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Send for 
“Proof-of-Profit” 
Portfolio 


Prove to yourself what 
PRE-SOLD means to you. 
The HUDEE ‘'Proof-of- 
Profit’’ Portfolio shows how 
HUDEE establishes and 
pre-sells the market for you. 
Mail coupon today—no obli- 
gation! 


*..,puts the frame in the plan 


HUDEE has been the frame in the plan / 
of more architects, builders and counter-top 
manufacturers year after year after year. 


HUDEE literally puts the frame in the plan 
for contemporary kitchen counter tops and 
modern lavatory installations. 


Only HUDEE is universally accepted as the Ss 
method for installing such bowls because z 
HUDEE is PRE-SOLD, resulting in more Z 
sales, easier sales and faster turnover. 5 


“Only the genuine HUDEE LINE is pre-sold 
... it’s the line of least resistance.” 


PSs SSF SSS ee 


Walter E. Selick and Co. 
225 West Hubbard Street - Chicago 10, Illinois 


Please send me the Hudee “Proof-of-Profit" Portfolio 


2,704,370 F 


GROUND BREAKING CEREMONY: Alex Manoogian (first man with shovel from 
left), president of Delta Division of Masco Screw Products Co., and Harry Ford 
second from right), general manager of Delta Faucet Division, are shown 
with civic officials at the site of the firm’s new plant at Greenburg, Ind. 


Delta Faucet to Move to New Factory 
in Greenburg, Ind. in February 


GREENBURG, IND.—A new plant 
for the manufacture of Delta single 
handle faucets will be completed 
here early in February. 

According to Harry Ford, gen- 
eral manager of the Delta Faucet 
Division of Masco Screw Products 
Co., the the 


demand for single- 


Names in the News 


Eljer Division, The Murray 
Corp. of America, Pittsburgh, has 
appointed J. V. Cannon national 
field 
R. Alexander Brown who was re- 
cently appointed 
manager. Earl Collins was named 
manager of kitchen sales. 


sales manager, succeeding 


general sales 


Thomas Hartley has been named 
sales manager for Ucon refriger- 
ants for Union Carbide Chemicals 
Co., New York City. 


J. V. Cannon 
Eljer 


. J. Collins 
Eljer 


handle faucet has grown so great 
that the company has outgrown its 
facilities at Dearborn, Mich. Masco 
has manufactured precision auto- 
motive parts there for 30 years. 
Only the Delta faucet operation 
will move to the new Indiana plant, 


Ford told DE. 


Temco, Inc., Nashville, Tenn., has 
announced the appointment of E. 
Ewing Keith as sales manager of 
the firm’s newly acquired Magic 
Chef-Wonder Warm Division. 


Clark Hastings has been elected 
president of Rochester Manufac- 
turing Co., Rochester, N. Y. He 
succeeds Allen Ottman 
signed last April. 


who re- 


Briggs Manufacturing Co., 
Cleveland, has announced the ap- 
pointment of F. James Robinson as 


C. L. Hastings 
Rochester 


F. J. Robinson 
Briggs 


sales manager for commercial and 


industrial products 


McQuay, Inc., Minneapolis, has 
announced the of G. G. 
Workinger to president in 
sales, and Henry Wil- 


liams to vice president in charge 


election 
vice 


charge of 
of engineering 


Chester May has beén elected 
chairman of the board of directors 
of Arkla Air Conditioning Corp., 
Shreveport, La. 


James Downey has been named 
account executive for the Chrysler 
AirTemp Division, Dayton, O., by 
Grant Advertising, Inc., Detroit 


F. G. Fabian Jr. has been made 
president of Dresser Manufactur- 
ing Division Dresser Industries, 
Inc., Bradford, Pa. 


Dick Topper has been appointed 
advertising and sales promotion 
manager of The F. E. Myers & Bro. 
Co., Ashland, O. and Bill Cooper 
has been named public relations 
position previously 
Donald Brubaker 
sales administra- 
Fred Simmons 
gov- 
accounts 


manager, the 
held by Topper 
has been named 
tion manager and 
appointed sales manager for 
OEM 


ernment contracts, 


and special products 


Toledo Desk 
Maumee, O., 


promotion of 


announced the 
Carl Nelson 


and Fixture 
has 
to vice 
president and general manager. 


Reuben Momsen has been elected 
president of Momsen Dunnegan 
Ryan Co., El Paso, Tex. 


Richard Lewin 


pointed 


been ap- 
president of the Lewin- 
Mathes Co. Division of Cerro de 
Pasco Corp., Felix 
Dreyer, who died recently. 
(NEWS continued on page 140) 


has 


succeeding 


F. G. Fabian Jr. 
Dresser 
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QWs ... continued from page 56 
Temco 


COMBINATION ADJUSTABLE “TY” FITTINGS AND CARRIERS 


+o 


L-1564-SD 


L-1564-S 


L-1584-SP L-1584-SPD 


L-1574-TS 


KEEP THE FIXTURES OFF THE FLOOR! 


a Blake engineered design “TY” fittings and carriers sup- 
Blake Carriers for Wall Type port wall type closets independent of the wall, providing 
Fixtures Include: sanitary and easily maintained rest rooms. A compact, 
efficient assembly of component parts requiring a min- 
v CLOSETS imum of space, Blake “TY” fittings conserve valuable 
¥ LAVATORIES building area and insure proper waste line pitch. 
v URINALS ¢ Horizontal or vertical installations « Single or double 
v SINKS applications « Screw pipe or soil pipe « Syphon-jet or 
¥ HOSPITAL LAVATORIES blow-out closets « Single installations or for batteries 


HOSPITAL SINKS 
Vv 
CARRIER v STERILIZERS 


For complete information on all Blake combination 
adjustable “TY” fittings and carriers, mail coupon. 


URINAL 
CARRIER ] HOFFMAN SPECIALTY MFG. CORP., 1700 W. 10th St. 


Dept. DE-128, Indi polis 7, Indi 


Please send me catalog No. 22 on Combination "TY" Fittings and Carriers. 


Blake Division 


HOFFMAN SPECIALTY MFG. CORP. I 
_ 1700 WEST 10th STREET, INDIANAPOLIS 7, INDIANA _ 


City 
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MANAGEMENT TIPS FOR CONTRACTORS 


How contractor times his purchase of business 


equipment is important under new tax law .. . 


PLUMBING AND HEATING con- 
tractors can now effect impor- 
tant tax savings—if they time 
their purchasing of 
equipment right. 

It’s the result of the “Small 
Business Tax Revision Act of 
1958,” which became law in the 
closing days of the last congress. 

Under the law, a contractor 
can get a one-shot depreciation 
deduction of 20 percent of the 
cost of property up to $10,000— 
in the year he buys it. The de- 
duction applies to property of 
$20,000 in the case of a joint re- 
turn. 


business 


Here's How Law Works 

This means, for example, that 
if a contractor filing an individ- 
ual return divides his purchases 
of say, $15,000 between Decem- 
ber 30 of this year and January 
of next year in such a way that 
neither purchase exceeds $190,- 
000, he will be allowed a 20 per- 
cent depreciation deduction on 
the full $15,000. 

But if he buys that same $15.,- 
000 worth of property in Janu- 
ary, 1959, he’ll be allowed the de- 
duction on only $10,000. 


Here's the Difference 
Formerly, the deduction for a 
particular year was limited to 
the time the property was held. 
This meant that the depreciation 


allowance on property bought 
late in the year was small. 

It is to be noted that this 20 
percent allowance is in addition 
to the usual first-year deprecia- 
tion allowed on the remaining 80 
percent of the property's cost al- 
ready permitted by other tax 
laws. 


Type of Property Covered 

It’s also to be noted that the 
depreciation write-off is allow- 
able on property that is used in 
the operation of a contractor's 
business—shop, delivery or office 
equipment and so on. The prop- 
erty must have been purchased 
after December 31, 1957 and 
have a det>~mined useful life of 
six years or more, but it does not 
have to be new to qualify. 

The allowance 
does not cover materials pur- 


depreciation 


chased for resale and /or installa- 
tion on the job. 


Applies to First Tax Period 

Contractors who want to take 
advantage of the allowance must 
do so the first year in which it’s 
allowable—that is, the first tax 
period following the purchase of 
equipment. 

There’s an additional point to 
remember: This one-shot first- 
year deduction on the cost of 
property does not include trade- 
in value. This means the con- 


tractor who wants to save money 
will sell his used equipment for 
cash and buy replacement prop- 
erty for cash—instead of buying 
new property on a trade-in basis. 

Two other relief measures in 
the new tax bill are of interest 
to p-h contractors. 


Loss May Be Carried Back 

(1) Previously, the law pro- 
vided for a two-year carry-back 
of net operating Now, 
losses suffered this year may be 
carried back against the income 
for the three years. 
Any additional loss, over the in- 
come from the three previous 
years, may be carried forward 
against the income for the next 
five years. 

May Result in Refund 

This provision may result in 
an income tax refund from past 
years, helping to offset the losses 
of the current year, when such 
assistance is most needed. 

(2) In the past, heirs often 
have been compelled to sell a 
business in order to pay the es- 
tate taxes. Now, these taxes may 
be spread out over a period of 
10 years following the death of 
the owner. 

The new tax law is intended to 
give relief to the small business- 
man. The contractor who be- 
comes familiar with its provisions 
and takes advantage of them 
when they apply to him can 
breathe a sigh of relief—income 
tax relief, that is. END 


losses. 


previous 
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‘the quality tells...the quality sells te 


MATER AND STEAM 


Yan 


CA. 


in clean, quiet, | 
automatic heat © 


Models for all home and commercial needs 


These handsome new Janitrol steam and hot water automatic 
gas-fired boilers can help you plan and install home and com- 
mercial comfort systems that will add new lustre to your 
name for quality systems. 

Their new, advanced design was motivated by the chal- 
lenging need for greater economy, efficiency and dependability 

. and the quality of engineering and construction you will 
find in them is proof they meet the challenge. 

Keep in mind, too, that Surface Combustion Corporation, 
producer of Janitrol products, has been a trusted name in 
residential and commercial heating for over four decades. From 
its vast research and manufacturing facilities you can expect 


and grow with 


automatic gas-fired steam and hot water boilers 


. with these outstanding, proven features 
for rugged service and true heating economy! 


New 3-nipple Design for Improved Circula- 
tion—Assures balanced, positive water 
circulation, improves operation and 
holds a steady water line. Sturdy, cast 
iron sections are built with a protective 
silicate “armor” coating. 


New White Jacket Beauty—Here's a 
sparkling white finish to stimulate 
sales. A finish that enhances kitchen, 
utility or recreation rooms, blends with 


refrigerator, range or laundry equip- 


the pace-setting design and performance that leads the industry. ment. Compact, clean-lined styling. 


Proven Controls— Assure positive safety. 
Shut off instantly in event of gas or 
power failure. Top performance, with 
latest design thermostat, automatic 
pilot, limit and gas pressure controls. 


New Quiet Performance—Janitrol’s cast 
iron, raised port burners permit correct 
secondary aeration for unusually quiet 
combustion. Hot flames are evenly dis- 
tributed for maximum heat concentra- 
tion. 


New Economy—Janitrol’s unique zig- 
zag boiler section design speeds up 
transfer of heat from hot gases to metal 
surfaces. This close-wiping contact 
with heating surfaces produces more 
heat with less fuel consumption. 


New Protective Insulation—Heat re- 
sistant glass fiber insulation is securely 
installed in Janitrol steam and hot 
water boilers. One inch thick, this 
material guards against heat loss. 


all-new Series Saves Space and Money 


AQUA-MATIC Combines House and Hot Water 


Heating in One Compact, Modern x 
Unit! 


Now you can offer your customers constant, 
dependable heat night and day—plus abundant 
hot water service with a single unit. Eliminate 
the separate, bulky water heater—save space 
and money with one, economical hot water unit! 

The Janitrol Series “50” is furnished in 
11 sizes with capacities from 217,500 to 
942,000 Btu. input per hour. Boilers approved 
by AGA for use with all gases, including 
natural, mixed, and LP and LP/gas-air mix- 
tures. Domestic hot water capacities labora- 
tory rated and certified when properly ap- 
plied. Four sizes of tankless heaters and three 
sizes of storage tank heaters available. 


Featuring the largest 
sectional gas boiler 
built! 


For larger homes and 
commercial installa- 
tions. 20 sizes avail- 
able, wide range of 
capacities with AGA 
Inputs from 750,000 
to 5,500,000 Btu. per 
hour to meet larger 
demands. 


JANITROL HEATING AND AIR CONDITIONING DIVISION 
Surface Combustion Corporation, Columbus 16, Ohio 
In Canada: Moffats, Ltd., Toronto 1S 


Please show me how | can sell and grow with the new Janitrol automatic gas-fired steam and hot 
water boiler line—and other famous Janitrol heating and air conditioning products 


your Janitrol representative fora 
NAME___ COUPON TO US TODAY. 


COMPANY 
ADDRESS. 


CITY ONE TATE 


S 
Fill in and MAIL TODAY. NO OBLIGATION. 


4) 
Selland Grow with 
e: From JANITROL—a complete line of gas and oil furnaces, 
unit heaters, conversion burners, air-cooled summer cool- 4 
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Bergie's Letter to Santa Claus 


HELLO AGAIN, dear Santa. Our 
love for you is as great as ever 


you're our boy. 

Nose Thumbers Wanted. Our 
cockeyed world hasn't made 
much progress in emulating your 
generous, loving ways. 

We need a few thousand artic- 
ulate citizens who have some 
guts in their bellies and brains in 
their heads, and will do some- 
thing to shake us out of the brag- 
gadocious, empty boasting which 
seems to have become a national 
pastime. We need some rebels 
for the cause of beauty, truth 
and justice. 

Our climb into the fabulous 
60's won’t get us very far with 
a bunch of mush-mouths around 
who don’t have a sting in a car- 
load. Bring us some “nose 
thumbers” — some nonconform- 
ists—some dedicated, independ- 
ent thinkers. You can help us— 
please do. 


# Hula Hoops. Don’t bring along 
too many hula hoops—there’s 
been a big change recently. I just 
made a quick survey (asked my 
wife) and it looks like hoops are 
on their way to join Davy Crock- 
ett — Hopalong Cassidy — Zorro 
and others who have gone. 

How fads like this get started 
and what gives them the kiss of 
death is a modern phenomenon 
that defies explanation. 

A Plan for Growth. We recent- 
ly had a new arrival in my indus- 


> 


try—a pale, spindly child at 
birth, but it has survived the 
rigors and hazards of early life. 
We call it the Plumbing-Heating- 
Cooling Information Bureau. 

A few hardy souls have had 
the temerity to stick with this 
struggling youngster and because 
of this his first birthday party 
will see a healthy young one. 


# The whole idea is to develop 
a strong industry-wide associa- 
tion whose sole job it is to en- 
courage the greater of 
plumbing, heating and cooling— 
all designed to bring more joy— 
more health—more comfort—to 
more people. A laudable objec- 
tive, don’t you agree? 

But it’s a cinch, the public 
won't do much about it until 
they understand what it will do 
for them. To do this my industry 
must make it easy for everyone 
to buy these things in every trad- 
ing area throughout the nation. 

We've had our share of free- 
loaders, odd balls of various 
kinds, and_ personal empire 
builders. They don’t seem to re- 
alize the many benefits they will 
get from greatly stepped up sales 
effort. But, I guess they just 
don’t understand. 


#So, dear Santa, won’t you im- 
plore our industry people to 
stand behind our new industry 
baby (PHCIB)—so that he can 
grow to maturity and be a bless- 


By Hal Bergdahl, manager of customer relations, Crane Co., Chicago 


ing to all in the days ahead? 

Reading directions. Here’s a 
pet peeve you can help me cor- 
rect. I'm sure you are not guilty, 
but a lot of guys who make up 
direction sheets ought to have 
your kindly advice. It has been 
charged that people don't, or 
won't, read directions on how to 
assemble or how to use a wide 
variety of goods. Why is this so? 

Well, for the most part, it’s be- 
cause the directions are so poorly 
written, are so inept that instead 
of instructing and directing they 
confuse. 


a Some companies contend that 
surveys show that people simply 
won't read directions no matter 
how well written. These surveys 
don’t take into account how con- 
ditioned we have become to lack 
of useful directions on packages, 
and hence have despaired of ex- 
pecting much help from them. 


e But the unfortunate result is 
that the product itself takes the 
blame for poor functioning be- 
cause the user places reliance on 
intuition, guesswork, or even 
worse, trial and error. Eight out 
of 10 product complaints can be 
traced to misunderstanding on 
the user’s part—misunderstand- 
ing that could be reduced by 
clear labeling and directions. 
Well that’s it for now, Santa. 
Keep spreading your words of 
cheer. Keep up your generosity 
and keep spreading the philoso- 
phy of good will and love to all. 
We need it. END 
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Advertising 


Most Accurate Measure 


The ABC symbol represents 
the advertiser's highest stand- 
ard of circulation value. It 
means that we are pledged to 
keep true and correct circula- 
tion records and report our cir- 
culation in accordance with 
known and accepted rules. 


Circulation Value 


Ever try measuring advertising media with a micrometer? Not 
practical, of course, but fortunately the advertising and publish- 
ing fields have their own appropriate and equally fine standard 
through Audited Paid Circulation reports. 


An Audit Bureau of Circulations report is accurate because it in- 
cludes facts and figures on member publications, verified by un- 
biased field audit. Publishers obtain full credit for paid circulation 
based on common definition, uniform methods of measuring and 
reporting. ABC statements include ‘’facts without opinions” on 
quality, quantity, distribution, paid circulation and subscription 
methods. 


Established over 40 years ago by the industry itself as an answer 
to chaos, guesswork and speculation, the Audit Bureau of Circu- 
lations is recognized today as a vital stabilizing force in the field 
and the world’s most shining example of self-government in busi- 
ness. Membership includes newspapers, weeklies, consumer mag- 
azines, business publications and farm journals. Practically all 
specialized markets of the United States and Canada—urban, 
rural, domestic, industrial, commercial, institutional—may now 
be reached through the printed media of ABC members. 


In the plumbing, heating and air conditioning field only one 
publication is privileged to identify itself with the ABC emblem. 
That publication is Domestic Engineering. 


DOMESTIC ENGINEERING 
MAGAZINE 
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“FOR QUALITY, ECONOMY AND SERVIC 
PICK SPANG STEEL PIPE EVERY 


says Mr. Anthony A. Madonna, 


Owner of Twin Arc Welding Company, 


Lancaster, Pennsylvania 


“I know from experience that when I use 
SPANG Steel Pipe I'm getting a top-quality 
product,” states Mr. Madonna. “Another 
thing, on the $206,000 heating contract 
for the Conestoga Valley High School, 
SPANG’S Distributor—Raub Supply Co. 
of Lancaster, Pa.—made sure we had all 
the pipe at the job site before construction 
began. That's the kind of service I like 
fast, reliable, economical.” 


HELPS SAVE INSTALLATION TIME 


Because his reputation rides on every job, 
Mr. Madonna must be absolutely sure 
the materials he uses are good. With 
SPANG Steel Pipe, for instance, he knows 
he can count on clean, tight welds and 
true end cuts. And the pipe interior is 
free of dirt and scale. That means no lost 
time for inspection and maintenance. 


GET TOP-QUALITY PRODUCTS 
AND SERVICE WITH SPANG 


SPANG Steel Pipe is manufactured under 
strict quality-controlled methods and in- 
spected to insure you of efficient, long- 
lasting service. For your next job, get 
results like these; make it steel pipe... 
make it SPANG, 


SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 

® 
General Sales Offices ANS 
Two Gateway Center 


Pittsburgh, Pa. CW STEEL PIPE 


“Sure, I'll tell you why | choose SPANG Steel 
Pipe,"’ reports Mr. Madonna. ‘‘With SPANG 
| know I'm getting top-quality. | always re- 
ceive good service from the SPANG Distribu- 
tor; and SPANG Steel Pipe does the job more 
economically in the long run.” 


Heating and Ventilating Contractor 
Twin Arc Welding Company, Lancaster, Pa. 

SPANG Distributor: 

Raub Supply Company, Lancaster, Pa. 
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Adjustable Floor Cleanout 

A cleanout for sewer risers fea- 
turing a threaded top plate for ad- 
justment to meet the finished floor 
level has been introduced by Jo- 
sam. The cast iron unit has a rolled 


= 


that can be 
floor 
the body of the 
struction. An 


vides 


thread raised or 
even after 
cleanout is in con- 
internal plug pro- 
flow from 
sewers. The plug can be removed 
tu permit drainage. The unit can be 
furnished with either the lettering 
“San” or “Storm.” 

Manufacturer: The Josam Man- 
ufacturing Co., Dept. X4, Michigan 
City, Ind. 


top 


to level 


against back 


Gas-Fired Unit Heater 
A gas-fired unit heater for com- 
mercial and industrial applications 


has been introduced by John J. 
Nesbitt. It is available in 10 models 


66 


with capacities from 25,000 to 250,- 
000 Btu/hr input. The smallest unit 
in the line is particularly designed 
for relatively small spaces, such as 
offices and for areas where standby 
heating is needed. All models fea- 
ture rear-located controls for easy 
access, direct-drive propeller fans 
and hinged bottom-pans. 

Manufacturer: John J. Nesbitt, 
Inc., State Rd. and Rhawn St., 
Philadelphia 36. 


Oil-Fired Boilers 

Two series of wet base, oil-fired 
boilers have been added to its line 
by Burnham, including seven mod- 
els for steam and eight for hot wa- 
ter. The units feature a two-piece 
combustion chamber, flush jackets 
in blue and silver-gray baked en- 


amel finishes and built-in tankless 
domestic water heaters. Built-in 
heaters are also available for stor- 
age type of operation. The water 
models range in capacity from 445 
to 1,525 sq ft of radiation, while the 
steam models have capacities from 
320 to 955 sq ft. All controls are 
located at the front of the unit. 
Both models carry 20-year guaran- 
tees on all cored cast iron sections. 


Manufacturer: Heating and Cool- 
ing Division, Burnham Corp., 2 
Main St., Irvington, N. Y. 


Tempering Valve 

A water mixing and tempering 
valve has been added to its line by 
General Fittings. It 
fingertip dial control that 


features a 


incor- 


porates integral numbers for corre- 
lation to specific water tempera- 
tures, The valve utilizes the positive 
action of a fluid-filled, expansion- 
actuated element to maintain any 
temperature 110 to 180F. It 
will operate over a wide range of 
hot and cold water pressures. 

Manufacturer: General Fittings 
Co., East Greenwich, R. I 


from 


Recessed Bathtub 

An enameled cast iron recessed 
bathtub has been added to its line 
by Ingersoll-Humphryes. It fea- 
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tures a 4!s-in. wide seat and a 
high tiling-in flange and is de- 
signed for hotel, motel, apartment 
and residential installations. The 
unit measures 41% ft long by 14 ins. 
high and is available with right or 
left-hand fittings. It comes in white 
and six colors. 

Manufacturer: Ingersoll-Hum- 
phryes Division, Borg-Warner 
Corp., Fifth and Newman Sts., 
Mansfield, O. 


Snake-Revolver Gun 

A cast alloy snake-revolver gun 
for hand-operated sewer and drain 
augers has been added to its line by 
General Wire Spring. The unit can 
be used with any 4 to %-in. di- 
ameter snake and’is equipped with 


a pistol-grip handle for comfort- 
able operation. Augers are held in 
place by an L-type screw wrench 
or a quick-turning Jacobs Hand 
Tite chuck, depending on the model 
used. Three gears are factory lu- 
bricated and fully enclosed to pro- 
vide low maintenance cost. 

Manufacturer: General Wire 
Spring Co., South 9th and Sarah 
Sts., Pittsburgh 3. 


Plastic Well Casing 

A lightweight plastic well casing 
has been added to its line by 
Southwestern. The casing is rust- 
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resistant and is not affected by 
acids and alkalies in soil and water. 
It is available in standard 20-ft 
lengths and 4, 5 and 6-in. diameters 
A solvent-type weld coupling is 
supplied with each joint. 

Manufacturer: Southwestern 
Plastic Pipe Co., P. O. Box 117, 
Mineral Wells, Tex. 


Plumbing Fitting Repair Kits 
A series of kits containing re- 
placement parts to service its most 
popular lines of plumbing fittings 
has been announced by American- 
Standard. Twenty different kits are 
offered to provide replacement 
parts for the fittings used in bath 


and shower combinations, bath 
fillers, built-in showers, lavatories, 
kitchen sinks and laundry trays. 
Two kits are available for each set 


of fittings, a basic kit and a more 

complete kit. In addition, master 

kits are available that contain a 
(Please turn to page 68) 


Clayton Mark Adds Four Deep-Well Jet Pumps 
to Its Line for Suburban and Rural Residential Use 


Four models of deep-well, multi- 
stage jet pumps have been added to 


its line by Clayton Mark. The units 
are designed for installation in 
modern suburban and rural home 
areas where increased capacities 
and high water pressures are need- 
ed for appliances. They feature 
compact design, using less than 1 
sq ft of floor space, and stand about 
2 ft high (foreground of photo). 


s Additional features include all- 
bronze impellers and mechanical 
seals. The 2-hp and 142-hp pumps 
are three-stage units while the 
1-hp and 34-hp units are two-stage 
units. Water pressures range up to 
100 psi for the units, which can 


pump as deep as 340 ft and deliver 


up to 810 gph. 
Manufacturer: Clayton Mark & 


Co., 1900 Dempster, Evanston, II. 
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New Products 


(Continued from page 67) 
quantity of kits. All the 
kits are packed in lucite boxes and 
a complete parts list is included in 


smaller 


the master kits to simplify inven- 
tory control. 

Manufacturer: Plumbing and 
Heating Division, American-Stand- 
ard, 40 W. 40th St., New York City. 


Geared Pipe Threader 

A geared pipe threader for use 
with either drive or hand 
operation has been added to its line 
by Ridge Tool. The unit features a 
single set of dies for threading all 
pipe sizes from 4 to 6 ins. and an 


powe1 


easy adjustment for straight or 
tapered threads. Two spring knobs 
lock the dies at clearly marked 
thread sizes. It is equipped with a 
ratchet handle. Other features in- 


clude closed chaser-slots to keep 
out dirt, milled-in thread wipers 
that prevent chip damage and large 


Deming Co.'s New Submersible Cellar Drainer 
Facilitates Field Repair and Maintenance 


A NEW SUBMERSIBLE cellar drainer that is easily disassembled at the job site 
has been introduced by Deming. George Trisler (left), company sales promotion 
manager, and Jack Klein, assistant sales manager, prepare to reassemble it. 
Motor, impellers and seals are interchangeable with other Deming units. 


A submersible cellar drainer that 
dismantles for quick, on-the-spot 
maintenance has been 
added to its line by Deming. Motor, 
impellers and 
changeable with 
units. The unit can be changed 
from two to three-wire hookup. It 
is supplied with a GE '; hp motor 
with built-in overload protection. 


repair or 


inter- 
Deming 


seals are 


other 


a The enclosed-type 
made of Fianite, 
thermo-setting 


impeller is 


the firm’s new 


plastic now being 


introduced in several pump models. 
It features an inverted suction ac- 
tion in which the eye of the impeller 
faces upward toward the motor to 
prevent air bind. The pump shaft is 
made of red brass and is locked into 
the motor shaft with set screws. 
Other features include a perforated 
brass strainer, close-grain, gray 
iron pump casing, ceramic seat me- 
chanical seal and an ankoprene 
float switch and gasket. 

Manufacturer: The Deming Co., 
543 Broadway, Salem, O. 


loop handles for non-slip handling. 
Manufacturer: Ridge Tool Co., 
100 Clark St., Elyria, O. 


Pilot Light Control 

A pilot-thermocouple combina- 
tion for use in water heaters and 
other appliances 
has been announced by Grayson 
Controls. It features a non-aerated 
design that 
with lint large 
hood that distributes the gas over a 
greater area than previous models. 
The unit is rated at 400 Btu/hr in- 


commercial 


gas 


eliminates clogging 


and a diamete 


put and is 1% in. wide. The side 
inlet model is 1's ins. long and the 
bottom inlet model 1 in. long. The 
pilot hood on_ both 
models is 5s in. in diameter. 

Manufacturer: Grayson Controls 
Division, Robertshaw-Fulton Con- 
trols Co., 100 Victoria St., 
Beach 5, Calif. 


two-section 


Long 


Condensing Unit 

4-ton unit 
central residential air conditioning 
systems has been added to its line 
by Lennox. The unit 
acoustical discharge hood that dis- 


condensing for 


features an 


charges on the same side as the in- 
take. This enables the unit 
installed in a corner or built into a 
wall so that only the inlet-outlet 
side is exposed. The discharged ai: 


to be 


is ejected high and over the intake 
stream of air. It 
without the hood for top discharge. 
The capacity is 49,000 Btu/hr of 
cooling with 95F entering air when 
used with a 3-ton evaporator and 
51,000 Btu/hr when used with a 
5-ton evaporator. The unit is fac- 
(Please turn to page 72) 


is also available 
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call-back— 
‘problems 


General Contractor: 
“CRANE CONSTRUCTION COMPANY, INC, 
Heating Contractor: 


1150 Lake Shore Drive, Chicago, Illinois... Circular 250-unit 
apartment building with one and two-bedroom studio apartments 


Wri to any heating, water or air conditioning system used in the heating system for this building. Marsh Valves 
is the use of competitively priced equipment which will mean continuous comfort for the tenants...and the com- 
protect profits over the years by minimizing call backs and forting assurance for the owners and contractors that high 
post-installation service. That’s why Marsh Valves were quality, dependable Marsh Valves will provide long-run, 


chosen for this modern 250-apartment building on Chicago’s Yer -in, year-out economy. 


Lake Shore Drive. Over 500 — 4" Marsh Fig. 129-CC Con- Specify, order or buy Valves by Marsh of Dunkirk for 
j every job — large or small. You, too, can depend on 
vector Gate Valves with copper to copper connections were Marsh Valves for quality and competitive price 


For a copy of the latest Marsh Catalog, consult your 
Marsh representative or write 


“4 Marsh Valve company 


OF DUNKIRK, NEW YORK, U.S.A. 
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DOMESTIC ENGIA, 


THE 
ANSWER 
BOOK 


Answers all questions 
on heating, plumbing 
and air conditioning. 
Of great assistance 
wherever problems 
arise in connection 
| with design, installa- 
./ tion or servicing. 
Consists of 98 pages of reference tables and rules 
air conditioning and psychrometric charts 
. relative humidity tables ... table of heating 
costs. 27 page data section on Baseboard Heating. 
256 blueprint charts answer specific problems. 256 
pages. rae tg cloth bound covers open flat for 
easy reading. Price postpaid $3.50. (Please send 
cash with order). 


For Practical Problems 
in Plumbing, Heating 
and Air Conditioning 


LIBRARY OF BOOK 


PRACTICAL 
PLUMBING 


Helps avoid costly mis- 
takes on plumbing jobs. 
Gets down to fundamentals. 
A practical book from every 
standpoint. Practical 
Plumbing is an authorita- 
tive source of information. 
Gives such basic facts as 
how to install a septic tank 
. how to size the tank a 
. how to install a cooled drinking water supply 
. along with the solutions to many other plumb- 
ing and sanitary problems. 
Thoroughly illustrated with standard tables and 
diagrams, plus special tables and a complete set 
of plumbing symbols. Fully indexed for quick 
reference. Size 5% x 8% inches. Bound in semi- 
flexible cover. Price postpaid $3.50. (Please send 
cash with order). 


PRACTICAL 
DUCT 
WORK 


A book that provides the 
basic facts needed in all 
types of heating, ventilating 
and air conditioning requir- 
ing duct work. The principal 
purpose of this book is to help 
the contractor-dealer secure 
and handle duct jobs at a 


profit. 

Practical Duct Work brings together an accurate 
cross section of problems and practices as duct 
design, size of ducts, duct layouts, gauges of sheet 
metal needed, duct fabrication, duct installation, 
etc. Illustrations are instructive and hel clarify 
the printed word where actual installations and 
conflicting methods are discussed. Size of book: 
5% x 8 inches. Price postpaid $1.00. (Please send 
cash with order). 


CONVECTOR 
RATING 
BOOK 


This book was designed to 
remove every element of 
chance from all convector 
jobs. Makes it possible to 
determine quickly, accu- 
rately, the exact rating of 
hundreds of types, models 
and makes of convectors. 
No matter what size con- 
vector may be involved or who the manufacture: 
may be, the Convector Rating Book saves time and 
avoids guess work in identifying and sizing installed 
convection. A great help on remodeling jobs. 

Diagrams, clear cut illustrations and accurate rat- 
ing charts are used profusely throughout to simpli- 
fy use of book and to present step-by-step instruc- 
tions. Size 8% x 11% inches. Semi-flexible cover 
Price postpaid $3.50. (Please send cash with order) 


Return Coupon Today 
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LABOR 
AND 
MATERIAL 


This is the book that 
takes the guess work out 
of estimating. Avoids the 
costly errors and _ over- 
sights that lose jobs and 
money because the bid is 
too high or too low. La- 
bor and Material pro- 
vides all the facts needed 
to determine the cost of 
all necessary material 
= and labor. 

Over 100 tables and charts show what materials 
are needed and the size of each .. . installation 
time of each unit. Diagramatic drawings of lava- 
tory, shower, drinking fountain installations, etc. 
Discusses in detail amount of profit and overhead 
you should add to your bid and supplies many 
other valuable bits of information. 120 pages with 
index for easy reference. 5% x 8% inches. Price 
postpaid $2.50. (Please send cash with order). 


ESTIMATING 7 7 
GUIDE 


Gives complete basic 
data for making plumb- 
ing estimates. Takes up 
cost sheets, labor, over- 
head, time element, sale 
price, percentages; all 
discussed in the follow- 
ing four methods: 

1. Estimating in conjunc- 
tion with store sales. 

. Estimating replace- : 
ments resulting from | Installations 
employee sales. | 

8. Estimating jobs of var- ie 

ious types on the job. 

4. Estimating in the shop, either with or without 

plans and specifications. 

42 charts list requirements of materials used in al- 

most every possible type of installation. These 

charts simplify cost accounting by listing by name 
the type of material and operations necessary to 
complete the job; installation of water service pip- 
ing from street main to building, grease trap, sep- 

tic tank, water softener tank, etc. Size: 5% x 8% 

inches. Price postpaid $1.50. (Please send cash 

with order). 


tro 


COMMERCIAL 
HEATING 
i This book serves as a depend- 
win | able guide to all who sell, de- 
sign, service or install inter- 
aa mediate pressure steam heat- 


ing systems for furnishing 
, heat to buildings and steam 

for processing equipment. 
Covers installation and design for commercial kit- 
chens, laundries, small hospitals, tailor shops, 
dairies, etc. 48 drawings and charts aid in present- 
ing a detailed explanation. Also covers steam per- 
formance, boiler operation and rules for the instal- 
lation of piping. 
A great aid to newcomers in the field and a quick 
review for those already familiar with steam pres- 
sure work. 
Eleven chapters dealing with all phases of this 
work. A handy book in a handy size, 5% x 8% 
inches. Price postpaid $2.25. (Please send cash with 
order). 


2000 and 1 — 
Prize-Winning Ideas 

The phenomenal book of on | 
pre-tested business build- (0 
ing ideas that is welcomed 20 
by every contractor-dealer Ali 
who has an eye to success. Pik 
Collectively these ideas 
represent the combined ; 
experience of 181 award S 
winners in Domestic En- 
gineering’s All - Industry 5 
Merchandising Contest. 
Consists of 70 chapters de- S 
voted to the methods used 
by these merchandisers to sell 15 different types 
of products. 800 illustrations showing facilities, 
displays, trucks, advertising, radio scripts, home 
show booths, show rooms, display windows etc., 
employed by these winning contractor-dealers. 44 
separate chapters are devoted to practices and 
policies used in merchandising, business manage- 
ment, service work and remodeling. All sound, 
practical material that other contractor- dealers 
can put to use in their own establishments. 200 
pages. Size 9% x 12 inches. Price postpaid $5.00. 
(Please send cash with order). 


the DOMESTIC 


The Answer Book ($3.50 Postpaid) 
($3.50 Postpaid) 
($2.50 Postpaid) 
($1.50 Postpaid) 


($1.00 Postpaid) NAME 


Practical Plumbing 
Labor and Material 
C) Estimating Guide 

C) Practical Duct Work 
Convector Rating Book .. . .($3.50 Postpaid) 
Commercial Heating Book . .... ($2.25 Postpaid) 
(0 2000 and 1 Prize-Winning Ideas ..... ($5.00 Postpaid) CITY 
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Please send me, postpaid the books I have checked at left. I enclose $.. 


DOMESTIC ENGINEERING (Book Department) 
1801 Prairie Ave., 


Chicago 16, Ill. 


.in check, money order, cash. 
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New Products 


(Continued from page 68) 

tory wired and includes two control 
panels: a main panel for the con- 
densing unit and an auxiliary panel 
for the cooling coil. 

Manufacturer: Lennox 
tries, Inc., 200 S. 12th Ave.., 
alltown, Ia. 


Indus- 
Marsh- 


Air Eliminator Tank Does 
Five Jobs in Zoned System 

An air eliminator tank that ac- 
complishes five functions in a zone 
control system with a single unit 
has been added to its line by Con- 
tinental. With the addition of 1 to 
6 zone control valves, the unit acts 
as an expansion tank, collects en- 
trained air from the system, tem- 
pers the water to system on circu- 
lator start, eliminates temperature 


shock and noise and provides zone 
control. The unit is designed to be 
the control point for any hot water 
system. It is available for capaci- 
ties from 75,000 to 225,000 Btu. 

Manufacturer: Continental Man- 
ufacturing Co., P. O. Box 4048, 
Baltimore 22. 


Vitreous China Lavatory 

A vitreous china lavatory for 
residential and institutional appli- 
cations has been added to its line 


by Eljer. Called the Delwyn, it fea- 
tures exposed-type integral china 
brackets for extra wall support, 
hidden front overflow, anti-splash 
front rim and two soap depressions. 
It is available in 20 by 18-in. and 
24 by 20-in. sizes in white and sev- 
en colors. 
Manufacturer: Eljer 


Division, 


Each Apron of This Two-Sided Bathtub Is a Different 
Color — It's Designed for Privazone Installations 


A two-sided bathtub for Priva- 
zone-type bathroom installations 
has been added to its line by Alli- 
anceWare. Used with opaque show- 
er doors, the tub itself provides the 
divider between zones, while allow- 


from either room. The 
tub features different colors for 
each apron, permitting different 
color schemes for each zone. 

Manufacturer: AllianceWare, Inc., 
Gaskill Rd., Alliance, O. 


ing entry 


The Murray Corp. of 
Gateway Center, 


America, 3 
Pittsburgh 22. 


Built-In Dishwasher 

A built-in automatic dishwasher 
has been added to its line by Pre- 
way. The unit features a 34-min. 
wash-rinse-dry cycle that may be 
interrupted at any time to insert 
a “forgotten” plate. The drying 
cycle also may be used as a plate 
warmer. The dishwasher is 
signed to fit under a standard 36- 
in. countertop and is 24 by 23-in. 
deep. The unit, of the spin-impeller 
type, rotating basket 
which is actuated by internal water 
pressure. 

Manufacturer 
Second St., 


de- 


features a 


: Preway, Inc., 2750 
Wisconsin Rapids, Wis. 


Pipe Threading Machine 

A pipe and bolt threading ma- 
chine has been added to its line by 
Oster. The unit 
automatic action with a 
and resetting device. It 
set to trip the die-head automatic- 
ally when the thread has reached 
the desired length, and reset it to 
the same size for duplicate threads. 
It is available in two models, 
for bolt and rod sizes from 14 to 
114 ins. and pipe sizes from 1% to 
114 ins., and the other for bolt and 


features a semi- 
tripping 


can be 


one 


rods from 14 to 2 ins. and pipe from 
’, to 2 ins. Both units are powered 
by a 3 hp motor. A four-speed 
transmission is provided for spindle 
speeds of 64, 112, 181 and 317 rpm 
on one model, and 37, 65, 105 and 
184 rpm for the model 
Standard equipment for both units 
includes an open-type vise, tap- 
ered roller bearings for the spin- 
dle mountings, ball bearing worm 
drive shaft, an internal gear-type 
coolant pump, removable chip 
basket and a thread length gauge. 
Floor space required for the ma- 
chine is 48 by 271% ins. 
Manufacturer: The Oster Manu- 
facturing Co., E. 289th and Nickel 
Plate R. R., Wickliffe, O 
(Please 


second 


turn to page 74) 
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hecause taxpayers “specified” low maintenance costs 


for these new schools in the greater Detroit area... 


Jenkins Valves were selected for long-range economy AeA 


Second only to the need for five new schools in the greater Detroit area 
was the importance—as in any community today—of saving taxpayers’ 
dollars. Jenkins Valves in school buildings not only have 


e added a fourth 
R—Reliability . . . their economy of maintenance and long operating life 
help taxpayers save money. 


Confidence in the extra measure of efficiency built into Jenkins Valves is 
shared by leading architects, engineers, and contractors in every field of 


construction. Yet these valves cost no more. Jenkins Bros., 100 Park 
Avenue, New York 17. 
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t & Luckenbach 


Chief neer 
Donald J. Sact 


Midvale 
Elementary School 
Birmin m, Mich 
Gener Cor 
Free n Darling Company 
Mechanical Contractor 


Great Lakes 


Power Piping 


Lederle 
Junior High School 

Southfield, Mich. 

General Contractor 

Alfred A. Smith 

Mechanical Contractor: 


J. P. Davis Co 


Eleanor Roosevelt 
Elementary School 

Oak Park, Mich 
General Contractor: 
Darin & Armstrong 
Mechanical Contractor: 


J. P. Davis Co. 


John Dewey 
Elementary School (two units) 
Oak Park, Mich 
Unit 1. General Contractor: 
Darin & Armstrong 

Mechanical Contractor: 
Major Plumbing, Heating Co. 
Unit 2. General Contractor 
Atkin-Fordon Co. 

Mechanical Contractor. 
E. E. Lynch Co. 


Waldo E. Lessenger School 
Oak Park, Mich. 
General Contractor: 
Atkin-Fordon Co. 
Mechanical Contractor: 


E. E. Lynch Co. 


VALVES 


Sold Through Leading Distributors Everyw here 


five scl | buildings: 
O'Dell, Hew 
j 
oni 
ii 
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New Products 


(Continued from page 72) 

Water Pressure Relief Valve 

A water pressure relief valve for 
space heating and domestic water 
systems has been announced by 
Thrush. The unit features an all- 
brass body and special heat resist- 
ant diaphragm and seat. It is avail- 
able in four models. Two models 


for hot water heating systems are 
factory set to relieve at 30 psi and 
are available with or without a 
lever. Two other models are avail- 
able for any pressure setting from 
45 to 150 lbs for domestic water 
systems and are also available with 
or without a lever. Inlet and outlet 
connections are 1} in. 

Manufacturer: H. A. Thrush & 
Co., W. 8th St. & N. Jefferson Sts., 
Peru, Ind. 


Laboratory Service Fixtures 
A series of laboratory service 
fixtures has been added to its line 


by T & S Brass & Bronze. Individ- 
ual units in the line feature heavy- 
duty construction and chrome-plate 
finishes. Removable serration hose 
tips are featured also. The line in- 
cludes fixtures, hose cocks, remote 
controls and combination units for 
water, steam, gas, air, vacuum and 
electricity. 

Manufacturer: Laboratory Fix- 
tures Division, T & S Brass & 
Bronze Works, Inc., 128 Magnolia 
Ave., Westbury, L. I., N. Y. 


Winter Air Conditioner 

A gas-fired winter air condi- 
tioner, designed for competitively 
priced installations in new con- 
struction, has been added to its line 
by Janitrol. The unit features com- 
pact design suitable for hi-boy or 


lo-boy installations. Features also 
include an all-welded heat ex- 


Franklin Electric Announces Medium-Thrust 
Motor for Submersible Pumps 


A medium-thrust motor for 
competitively priced submersible 
pumps has been introduced by 
Franklin Electric. The motor is 
available in 143, % and 34 hp mod- 
els and has a minimum thrust-car- 
rying capacity of 175 lbs. 


» All parts of the stator exposed to 
water are made of stainless steel 
and the windings are hermetically 
sealed. Water is utilized for both 
lubrication and cooling. Three-lead 
cable wiring places components 
such as the starting mechanism ca- 
pacitor above the ground for easy 
accessibility. 

The motors are applicable to 
swimming pool circulating pumps 
in addition to submersible water 
system pumps. 


Manufacturer: Franklin Electric 
Co., 400 EF. Spring St., Bluffton, Ind. 


changer, two-pass internal air flow 
of low resistance, a rubber-cush- 
ioned blower assembly, permanent 
split capacitor motor blower, fac- 
tory-wired control system and a 
foil-faced glass fiber insulated heat 
exchanger compartment. The unit 
is available in 80,000 and 100,000 
Btu input capacities. 
Manufacturer: Janitrol Heating 
and Air Conditioning Division, 
Surface Combustion Corp., 400 
Dublin Ave., Columbus 16, O. 


Pipe Threading Compound 
A new formula for its anti-seize 
thread compound for high temper- 


THREAD 
COMPOUN 


Formuca 


ature service has been developed 
by Crane. It provides effective lu- 
bricating and anti-seize properties 
at temperatures up to 1,050F. It can 
be used on threaded pipe joints, 
bolt studs and for coating gaskets 
for service under high temperature 
and high loading. The compound is 
available in 1 and 4-lb cans. 
Manufacturer: Crane Co., 836 S 
Michigan Ave., Chicago 5. 


Gas Appliance Controls 

A line of water heater thermo- 
stats and controls for small gas 
heating appliances has been intro- 


duced by Honeywell. The new units 
feature a built-in pressure regula- 
tor that is located in the manifold 
between the safety control and 
thermostatic valve. The water 
heater thermostats are available 
with or without the  factory- 
mounted regulator. The controls 
for the heating units are designed 
for gas-fired wall and room heaters 
with 61,000 Btu output capacity or 
less. Included in the latter are a 
gas-cock pilotstat with pressure 
regulator, a gas-cock safety control 
with snap-action remote bulb 
(Please turn to page 78) 
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Little Things Produce Big Re sults 


.. like 
Wheatland Steel Pipe Quality 


A little thing—a finger in a dike—once accomplished so much. 


. 


N = 


Today at the Wheatland mill, it’s the smail/ detail, done well, that 
produces finer quality steel pipe—formable, weldable, durable 
and strong—the kind of pipe you want for your installations. 


The yearmeark / 


\ 


For information about Black or Galvanized Steel Pipe, contact - 4 rr 
HEATLAND TUBE CO > 
BANKERS SECURITIES BUILDING, PHILADELPHIA 7, PA. ™ > 


MILLS: WHEATLAND, PA. « DELAIR, N.J. 
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CITY THAT DIDN'T EXIST A MONTH AGO 


Every 30 days the U.S. adds as many new Americans as 
live in Norfolk, Va.—creating brand-new wants and 
needs which must be satisfied. 

What does this mean to you? It means greater opportu- 
nities than ever before—in all fields. Home construction 
is expected to double by 1975. Power companies plan to 
increase output 250° in the next 20 years to provide 
the power for scores of new labor-saving devices. Cloth- 
ing suppliers predict a one-third increase in 7 years. 
With 11,000 new citizen-consumers born every day, 
there’s a new wave of opportunity coming. 


7 BIG REASONS FOR CONFIDENCE IN AMERICA’S FUTURE 


1. More people ... Four million babies yearly. U.S. popula- 
tion has dowbled in last 50 years! And our prosperity 
curve has always followed our population curve. 

. More jobs ... Though employment in some areas has fallen 
off, there are 15 million more jobs than in 1939—and there 
will be 22 million more in 1975 than today. 

. More income... Family income after taxes is at an all- 
time high of $5300 -is expected to pass $7000 by 1975. 


. More production . . . U.S. production dowbles every 20 
years. We will require millions more people to make, sell 
and distribute our products. 

. More savings . . . Individual savings ‘are at highest level 
ever—$340 billion—a record amount available for spend- 
ing. 

. More research .. . $/0 billion spent each year will pay off 
in more jobs, better living, whole new industries. 


. More needs .. . In the next few years we will need $500 
billion worth of schools, highways, homes, durable equip- 
ment. Meeting these needs will create new opportunities 
for everyone, 


Add them up and you have the makings of another big up- 
swing. Wise planners, builders and buyers will act ow to 
get ready for it. 


FREE! Send for this new 24-page illus- —_ 

trated booklet, “Your Great Future ina Great Future 

Growing America.”” Every American ina 
Growing America 

should know these facts. Drop a card to- 

day to: ADVERTISING COUNCIL, Box 10, 

Midtown Station, New York 18, N. Y. 


(This space contributed as a public service by this magazine.) 
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Sure way to reduce your biggest 
operating cost—hours on the job! 


Patented Ring-Tite" Coupling 

is quickly and easily assembled 
provides a lasting seal 

against root penetration. 


...Transite’s long lengths and quickly assembled Ring-Tite 
Coupling speed and simplify house sewer-line replacement! 


Whether it’s a replacement job or anew 
installation— your crews’ time on the job 
is important. This basic cost considera- 
tion has led more and more plumbing 
contractors to work with Johns-Manville 
Transite® Building Sewer Pipe. 

Transite’s long 10-foot lengths keep 
down the number of sections your crews 
have to handle . . . and the number of 
joints they have to make. What’s more, 
Transite can be quickly laid to line and 
grade. And when shorter lengths are 
needed, Transite is easily cut and ma- 
chined right on the job. 


Transite’s exclusive Ring-Tite Cou- 


JOHNS-MANVILLE JM 


pling saves costly time on joints, too. It 
is quickly, easily slipped onto pipe ends 
: requires no manipulation of its 
factory-positioned rings . . . holds firmly 
and snugly witha permanent seal against 
root penetration. 


We'll be pleased to send you our 
8-page illustrated brochure TR-82A, 
‘“*Transite Building Sewer Pipe.”’ It gives 
complete information on the full line of 
Transite fittings and adaptors, and how 
they give you complete flexibility of 
layout. Write: Johns-Manville, Box 14, 
New York 16, N. Y. In Canada: Port 
Credit, Ontario. 
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New Products 


(Continued from page 74) 
thermostat and a 24 v manifold. 
Standard color for the new control 
casing is gray with red knobs and 
pointers. Other colors are available 
to match manufacturers’ color 
schemes. 

Manufacturer: Minneapolis-Hon- 
eywell Regulator Co., 2747 Fourth 
Ave. South, Minneapolis. 


Lavatories 

Two lavatories have been added 
to its line by Ingersoll-Humphryes. 
One unit, the Carleton (left), is a 
cast iron ledge-back model featur- 
ing a tapered bowl. The other, the 


Pa 


| 
| 
Capital, is a vitreous china shelf- 
back model featuring a deep mod- 
ern bowl. Both units have integral 
soap dishes and concealed front 
overflows. They are available in 
white and six colors and measure 
19 by 17 ins. each. The firm’s first 
china ledge-back lavatory, the 
Duquesne, is now available in 20 
by 18-in. size also. 

Manufacturer: Ingersoll-Hum- 
phryes Division, Borg-Warner 
Corp., Fifth and Newman Sts., 
Mansfield, O. 


Utility Pump 

A bronze utility pump for dis- 
charging laundry trays and other 
fixtures beneath the sewer line has 
been announced by Kam. The unit 


can also be used for pumping wa- 
ter in cooling systems, processing 
systems and for draining pools 
and boilers. It is equipped with a 
44 hp motor and will pump 2,500 
gph at a 5-ft head. 

Manufacturer: Kam Products 
Corp., 237-249 Alabama Ave., 
Brooklyn 7. 


78 


Gas Lighting Fixture 

An outdoor gas lighting fixture 
that is wall-mounted and adaptable 
to either single or pair mounting 


has been announced by Arkla. 
Called the Doorman Gaslite, it is 
designed for decorative use beside 
entranceways, patios, carports or 
garages. The unit features a manu- 
al by-pass valve and pilot for in- 
stant relighting in much the same 
manner as on a kitchen range. An 
on-off handle is located under- 
neath the mounting bracket. Like 
other Gaslites in the line, the Door- 
man can be connected to the gas 
supply with copper tubing. 
Manufacturer: Arkla Air Condi- 


tioning Corp., 812 Main St., Little 
Rock, Ark. 


Gas-Fired Furnace 

A gas-fired furnace for installa- 
tion in residential utility areas has 
been introduced by Lennox. The 
unit is designed for optional addi- 
tion of air conditioning and features 
a steel heat exchanger, a floating 
blower and a special filter that pro- 
vides twice the normal filtering 
area. It is available in capacities 
ranging from 80,000 to 225,000 Btu 
hr input. Models are also available 
for downflow in perimeter heating 
and with direct-drive blowers. It is 


finished in baked tan and brown 
enamel. All models are 277%s-in. 


(Please turn to page 122) 


'59 Studebaker Trucks Play Up Economy Styling, Low 
Maintenance Costs and a Wide Variety of Equipment 


A line of trucks featuring func- 
tional styling and low initial and 
maintenance costs has been an- 
nounced by Studebaker-Packard 
for 1959. Included in the line are 
models ranging from 1% to 2 tons 
as well as 4-wheel drive units. The 
Scotsman V-8 4-ton pickup (il- 
lustrated) has a three-speed con- 


ventional transmission and features 
a body that measures 511% ins. 
wide. It is also available with 
heavy-duty four speed, overdrive 
and automatic transmissions as op- 
tional equipment, as well as in an 
economy six cylinder model. 
Manufacturer: Studebaker- 
Packard Corp., South Bend, Ind. 
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Wi up on top of the highest peak 


in the world, stands our hero, Mr. 
Readi-Pakt! Ask him how he got 
there, and he'll tell you there’s only 
one way to climb a mountain—step- 
by-step. That's how Reading Tube 
reaches the quality-peak in copper 
and brass tube and pipe — through 
Step-by-step supervision by specialists 
in a wholly integrated mill — from its 
own refinery to its own depots. It’s 
the only way to get C.O.C. (Com- 
plete Quality Control). It’s the only 
way to produce a quality product 
second to none. Coupled with per- 
sonalized service and efficient de- 
livery it explains why Reading Tube 
continues to stand right there at the 
top! 


IN TUBING — Nothing Beats Copper — 
IN COPPER — Nothing Beats READING! 


READING 
TUBE CORPORATION 


Empire State Bldg., N.Y. 1, N.Y., Plant: Reading Pa. 


Distribution Depots: 
READING, PA. OAKLAND, CALIF. 


WOODSIDE, L.1., N.Y. 410 Hegenberger Rd. 
57-17 Northern Blvd. LOS ANGELES, CALIF. 


PHILADELPHIA, PA. 120 No. Santa Fe Ave. 
921 Penn St. DENVER, COLO. 


ATLANTA, GA. 2845 Walnut St. 


690 Murphy Ave. 
S.W., Unit 5, Bldg. B 


CHICAGO, ILL. 
305 W. 3lst St. 


CLEVELAND, 9HIO 
4615 Perkins Ave. 


Sold 
Through 
Wholesalers 
Only 


MADE IN USA 
TO THE STANDARDS 


OF AMERICAN INDUSTRY 


HOUSTON, TEXAS 
1121 Rothwell St. 


DALLAS, TEXAS 
9000 Sovereign Row 
Brook Hollow 

Industrial District 


atADing 
@~ COPPER BRASS 
RED BRASS 
PIPE 
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NEW! This ehind lavatory with revelultanary 
Hew Alling arrangement, featuring spray may 


be built inte @ vanity oF inetalled on @ cabinet oF legs 


Briggs ideas that help sell 
more fixtures 


A unique bathroom featuring the ultramodern, 
wide-shelf Chaucer lavatory 


Simplicity that spells personal luxury... contemporary tex 
tures that delight aecented by the compatible color of 
handsome Hriges Reautvware tn such harmonizing tones a 
Coral, Autumn Yellow, Sea Green, Sky Pearl Gray and 
Sandstone. ther i bathroom titled with translatable 
customers, dneluding the enviable ot 

Hat stand aut look to wan 
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How to Use KORMICA to Make Bathroom Remodeling 


More Profitable... 


COMPLETE DETAILS OF HOW 

Let the beauty and color of genuine Formica laminated YOU CAN MAKE FORMICA 
plastic work tor you in your plans to cash in on the huge bath- WORK FOR YOU ARE INCLUDED 
IN A KIT OF INFORMATION 
Units feature Formica surfaces. Local Formica tabricators are ESPECIALLY PREPARED FOR 
eager to supply you with custom Vanitories and wall surtacing | PLUMBING CONTRACTORS. 


jobs at liberal trade discounts that allow vou to do a more 


room remodeling market 


Standard models of nationally manutactured Vanitory 


complete job and make greater protits . 


Look in the Yellow Pages wader “Plastic§ tor a Formica FORMICA CORPORATION 
near vou 4627 Spring Grove Cincinnati 22, Ohio 


Please Send my tree copy af the Plumbers 
Ail with on remadeling with 


z 

\ Nave 
/, 
He eure you met menuine Pormioa, Look for 
thie waeh-off regiatered trade mark on the aurfaee, o! EYANAMIB Gity fone wlate 
197R 
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@ive a Gift 
associates 


will appreciate 


You know the many benefits derived from 
each issue of Domestic Engineering. . . 
You know what a business-builder it is for 
you. No other Christmas gift could be more 
practical nor remembered longer by your 
friends in the trade, or by your business 
associates, than a gift subscription for 
Domestic Engineering. 


No bothersome Christmas shopping for 
you this year. . . merely fill in the self-mail- 
ing, postage-paid envelope at the right and 
return to us. It takes minutes to promote 
good will for a lifetime. Be a practical giver 
this Christmas . . . give Domestic Engineer- THIS YEAR, BE PRACTICAL IN 
ing. Share the wealth of ideas with your YOUR CHRISTMAS GIVING... 
business associates and also extend your i" 
good wishes throughout the year. g ive 


You may also use this order envelope to 
extend or renew your own personal or com- 
pany subscription. 


with your name inscribed, is sent to N i N R i N G 


each individual for whom you order 
Use self-mailing envelope facing this page) 


a subscription. Special Christmas 
rates shown on the self-mailing en- 
velope, apply until December 31, 
1958. Your friends will be glad you 
remembered them with Domestic 
Engineering this Christmas. Order 
your Christmas Gift Subscriptions 
now. 


1801 PRAIRIE AVENUE, CHICAGO 16, ILLINOIS 
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How much for a life? 


How Many Times have you heard it? 

“Plumbing codes are designed to “make work” 
for plumbers”... “They're a device for increas- 
ing the price of plumbing jobs by exeluding the 
use of “new materials”... “They are designed 
to keep men who are “handy with their hands’ 
from doing jobs any sixth-grader can do, thus 
creating a monopoly for the plumbers”... . 

“They're an infringement of the 4th amend- 
ment, which holds that a man’s house and every- 
thing in it are his own business and no one else's” 


so on. and so on. 


®QOn probably no other issue is the plumbing con- 
tractor as much maligned as he is on the matter 
of plumbing codes. Probably no position that he 
takes is as little understood as the one favoring 
the adoption, preservation or enforcement of 
strong plumbing codes. 

And yet. case after case shows in dramatic and 
frequently tragic fashion that plumbing code sup- 
porters are usually motivated by the strongest 
regard for the community welfare. 


® Hardly a week goes by that a DE reader doesn't 
send us a newspaper clipping showing how a 
breakdown in the application or. enforcement of 
sound code principles has led to human tragedy. 
frequently death itself. 

\s a usual thing. the clipping is accompanied 


hy a letter expressing the reader's anger and frus- 
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tration that such tragedies are permitted to oceur 
hecause some people, or many people, believe 
that plumbing codes are designed to “make 
work” for plumbers. Oftentimes, the letter con- 
tains a plea for ammunition that can be used to 
illustrate and emphasize how important it is that 
plumbing and heating systems Le correctly de- 
signed and properly installed. 


® To help fill the need for a concerted program 
that will correct common fallacies regarding 
plumbing codes, DomesTIC ENGINEERING 
launched its now famous Qualified Contractor 
Program some three years ago. (See page 10°. 
this issue.) The program provides not only mate- 
rials that can help the plumbing industry in its 
continuing obligation to educate the public to the 
importance of good plumbing and heating—but 
also a foeal point from which the individual con- 
tractor can draw on the experiences of others 
who have traveled the tortuous route to commu- 


nity acceptance of the industry's “quality” story. 


® We hope contractors will continue to follow our 
QC series to keep themselves abreast of what the 
industry is doing to upgrade code requirements 
and in the field of consumer education—and 
that theyll call on us if there is anything we can 
do to help them with individual efforts in their 
own communities. 

The saving of a life is worth it. 
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PRIVAZONINCG... 


It Comes of Age in Kansas City 


Kansas City scores a ‘scoop as suburban Bel Air 
becomes the world’s first Privazone community 


PRIVAZONING, the industry baby born less 
than a year ago, has come of age with the 
unveiling last month of the world’s first Pri- 
vazone community. 

It’s in suburban Kansas City and at pres- 
ent consists of six homes—part of a projected 
363-home development called Bel Air. But 
the builder, Fred Olsen of Southwest Con- 
struction Co., says he will convert the entire 
development into a Privazone village if pub- 
lic interest warrants. 

At the recent opening of a display house 
in Bel Air (Nov. 16), some 20,000 persons 


CREATING HISTORY in the plumbing industry, William 
Kramer, executive secretary of the Plumbing Fixture Man- 
ufacturers Assn.; builder Fred Olsen, president of South- 
west Construction Co.; and Adrian Conway, PFMA repre- 
sentative, tell DE editor Don Young (ail left to right) how 
the first Privazone community reached completion. 
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were interested enough to brave scattered 
showers and an oncoming blizzard to visit 
the home for their first look at Privazoning. 

Privazoning, DE readers will recall, is a 
new concept in bedroom-bathroom-dressing 
room facilities designed by the Plumbing 
Fixture Manufacturers Assn. (see box). The 
association predicts the new concept will 
double plumbing fixture sales. It was offi- 
cially introduced last April with the open- 
ing of a Privazone home in Miami, Fla., 
viewed by some 15,000 persons. 

Similar crowds welcomed the industry 
baby this summer in the Morningview sec- 
tion of Kansas City, where builder Olsen 
erected a pilot house to gauge public reaction 
before embarking upon his larger Bel Air 


(Please turn to page 86) 


rat 


NEW HO 


gn REVOLT! 
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What Privazoning Is: 


a Privazoning is a new concept in bedroom- 
bathroom-dressing room facilities designed by 
the Plumbing Fixture Manufacturers Assn. It calls 
for realigning the functions of the bedroom and 
bathroom by concentrating all grooming func- 
tions and clothes storage in a combination dress- 
ing-bathing-toilet room called a Dressetory. 


a There would be a Dressetory for each occu- 
pant of the home. Two occupants of a bedroom 
would, for example, have their own, individual 
Dressetories. The bedroom itself, furnished with 
a sofa-like bed and minus dressers, etc., would 
take on a new role as a lounging or recreation 
room area. 


a Full details of the plan appeared in March DE. 
Initial reaction to it from p-h contractors, con- 
sumers and builders was published in the April, 
May, June, July and August issues of DE. 


Pre-show publicity shows 
how to get a big turnout 


A SPECIAL SECTION in the Sun- 
day Kansas City Star told the pub- 
lic what Privazoning is all about 
Emphasis was on the Priva-suite 

the new idea in bedroom-bath- 
room planning that is the nucleus 
of the Privazoning idea. 
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Privazoning 


... continued 


Then at Bel Air, new thousands 
were exposed to the revolutionary design 
concept, drawn by the excellent pre-show 
publicity that included a special Privazone 
section in the Kansas City Star. 

The display home was a “world’s first” 
house without a roof. (The roof was built on 
the ground and will be hoisted into place at 
a later date.) Catwalks around the upper 
perimeter of the house enabled visitors to 
walk about and look down into the house to 
see the relationship between the Dresse- 
tories and the bedrooms to the greatest ad- 
vantage—much as they would view a blue- 
print, except that this house was life-size and 
furnished to give it a lived-in look. 


project. 


#An “unofficial poll” taken by a DE re- 
porter on the scene indicated that most visi- 
tors were favorably impressed with the new 
idea. Men liked the idea that they no longer 
would have to compete with junior and sis 
during morning ablutions, while the women 
generally went for privacy during the per- 
formance of their grooming functions and the 
handiness of storage facilities. 

The six Privazone homes in Bel Air are 


LINING THE CATWALK above a 
“house without a roof” (left), some 
of the 20,000 visitors who attended 
the Bel Air premier got their first 
look at Privazoning. 


in the $30,000 to $35,000 price range. Each 
has three Priva-suites—as the combination 
bedroom-lounge and bathroom-dressing 
rooms are called. Each is centrally air con- 
Olsen 


says, however, that he can and will build 


ditioned and has a two-car garage. 


Privazone houses from $18,000 up. 

Bel Air’s developer, Armin Hillmer, as- 
serts that Privazoning definitely has come of 
age. He calls it the idea of the 20th century, 
“the best merchandiser the builder can have.” 

Ed Long, the contractor who did the 
plumbing installations in the Bel Air homes, 
believes Privazoning will help to develop the 
plumbing contractor as the prime contractor 


(Please turn to page 166) 
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NEW OFFICERS and directors of the 
NADFPM include ‘left to right) Louis 
Wozar, director; Fred Hout, president; 
Jack Thomsen, past president; and 
Henry Lauterbach, vice president. Wal- 
ter Deming, another newly elected 
director, is not shown. 


Preview four-point plan to prime pump sales... 


“THinkK Asout WaTER,” a new sound and color 
film, will be making your rural and suburban cus- 
tomer more water systems conscious during 1959. 
The 16 mm film will be a key factor in the four- 
part program announced by the National Assn. 
of Domestic and Farm Pump Manufacturers for 
the coming year. It'll be available for showing 
over TV and to live audiences after the first of 
the year. 


# Goals of the association’s expanded 1959 pro- 
gram, outlined to NADFPM members during 
their recent annual convention in Chicago, are: 

(1) To enhance the prestige of the industry's 
products among wholesalers and retailers. 

(2) To work toward a better understanding of 
water systems products on the part of related in- 
dustries and the general public. 

(3) To increase cooperation with power sup- 
pliers in promoting the water system as the basis 
for many other conveniences in rural and sub- 
urban areas. 

(4) To promote the “basic quality and superior- 
ity” of private water systems over other types. 
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National Water Systems Month, to be celebrated 
in May for the 11th consecutive year, will be a 
vital part of this year-around program, the asso- 


(Please turn to page 163) 


PREVIEWING THE NEW SEAL to be used by the 
water systems industry are Fred Hout, pump asso- 
ciation president, and DE reporter, Paul Werner. 
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Definition 
of 


Delegation Function 


Operating 


Initiating Action 
Checking Results 


Coordination 


Meet the new officers of 
the American Institute 


Roger Slakey, president 
Sacramento, Calif. 


STRONG ORGANIZATION of any business, with a clearly de- 
fined objective as the focal point, can be accomplished within 
the framework of this chart, American Institute members were 


told at their rec2nt annual convention in New Orleans. 


Convention is told... 


Lee Watson, Ist v.p. 
Brownwood, Tex. 


Improve Organization 
for Greater Profit... 


How CAN PLUMBING and heating wholesalers— 
and their contractor-customers—perform their 
management functions to produce the greatest 
profit? 

This was the theme of this year’s American In- 
stitute of Supply Assns. convention in New Or- 
leans. It was developed by two professors from 
Texas, Dennis Ford, who talked about the specific 
functions of management, and Calvin McIntosh, 
who showed his audience how to conduct success- 
ful sales meetings. 

“Management's first and main job,” said Prof. 


John McCann, 2nd v.p. 
Atlantic City, N. J. 


Ford, “is to offer the company leadership in the 
true sense of the word.” This means first of all, he 
said, that the man who heads up a company must 
be the source of planning and organization. He 
must be able to coordinate the men, money, mate- 
rials, methods and machine resources available to 
his company. 

Secondly, it means that management’s plan- 
ning, organizing and coordinating must filter down 
through all levels of the company. 

This, Ford said, must be accomplished not by 

(Please turn to page 171) 
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BATHTUB CAROUSEL: A carousel, featuring whirling 
bathtub seats with cigar-smoking clown passengers and 
real calllope music, won second prize for Bob Andrew in 


the nationally known Milk Day parade in Harvard, Ill. 
It also won a host of friends and lots of free publicity in 
local newspapers for the imaginative p-h contractor 


Everybody Loves a Parade, says Andrew 


And his unique, prize-winning entry makes everyone 
remember the plumbing and heating services he offers 


PARTICIPATING in a community enterprise often 
is a businessman’s civic duty—but it can also be 
productive of valuable publicity. Especially when 
the community affair involves a parade, and the 
businessman’s entry is one that draws special at- 
tention from the parade’s viewers. 

Bob Andrew, proprietor of George Andrew & 
Son in Harvard, Ill., has prize-winning proof of 
how civic duty and publicity can mix. He, along 
with other businessmen, got behind the local cele- 
bration of Milk Day—an important event in this 
northern Illinois dairy center. 


# Andrew's bathtub carousel float won second 
prize in the Milk Day parade. He surprised and 
charmed the audience lining the streets with 
a merry-go-round on which, not horses, but four 


HERE’S THE CAROUSEL CLOSE UP. The tubs were 
made to whirl with a drive shaft from an old trans- 
mission, powered by a generator in the truck. 


old-fashioned, turning bathtubs were suspended. 
A note of comedy was added by the riders— 
four cigar-smoking clowns recruited from An- 


(Please turn to page 162) 
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A problem in volume water heater sizing: How the 
‘diversity of use factor will influence the decision 


To the Editor: 

We have been asked to furnish 
and install a gas-fired water heat- 
er for supplying six showers and 
building 
that houses a municipal swimming 


six lavatories, all in a 
pool. 

The system is presently hooked 
up with a storage tank rated at 500 
gals. capacity. 
tell us the 
figure the size of the new 
fired heater. 


Please best way to 


gas- 
Iowa 
To the Reader: 

The first rule in sizing any piece 
of mechanical equipment is to de- 
termine first just what it must do. 
In this case, it must provide hot 
water for six showers and lava- 
tories, although not necessarily for 
all simultaneously. This brings us 
with what is called 
the “diversity of use factor.” 


face to face 


es Various research organizations 
such as the American Society of 
Heating and Air Conditioning En- 
gineers and the National District 
Heating Assn. have developed fig- 
ures on both the 


rate of use of 


these various fixtures and the di- 


versity factor for the different 
kinds of use. 

These researchers don't always 
the 


conclusions, which is natural, be- 


come up with exactly same 
cause even the human beings who 
are used to determine values don't 
all bathe at the same rate or use 
exactly the same amount of water 
each bath. The 


do, therefore, is take some kind of 


for best we can 


SHOWERS 


to solve them 


average based on the findings of 
different 

For the 
average is 8 gph for each lavatory 
faucet and 212 gph for each show- 
er head. 


researchers. 


rate of use, a sound 


This applies, of course, 
only to gymnasiums. (The values 
different for 
hotels, for example.) 


would be homes o1 


eThe diversity allowance for this 
kind of 
there is almost always a constant 


usage is small because 
parade of shower-takers. To be on 
the safe side, we should expect to 
meet about 75 percent of the con- 
nected possible maximum demand 

Here then is the picture of the 


500 GALS 


500 GALS. 


COLD LEG 


PITCH j 
PER FOOT 


HOT WATER 


HEATER 4 


AS HIGH 
AS POSSIBLE 


| 
| COLD WATER MAKE-UP 
PRESSURE REGULATOR 


AND RELIEF VALVES 


Fig. 1 shows a method of hooking up storage tanks in parallel to increase the 
hot water capacity for showers in a swimming pool installation. The hot water 
connection to each tank is made higher as distance from the heater grows. 
This helps natural circulation overcome increased pipe friction. 
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hot water maximum hourly re- 
quirement 

Six lavatories times 8 gph equals 
48 gph and six showers times 212 
gph equals 1,272 gph, or a total of 
the 


diversity factor, we have a net hot 


1320 gph. Multiplying by .75, 


water requirement of 990 gph. 
Step two in this procedure is to 
assess the help we can get from 
In this case, the 
tank is rated at 500 gals. We can’t 
get of 500 
gals. out of it, because the incom- 
ing make-up water cools it off. 
This means that the tank will help 
with 375 gals. and the heater must 


the storage tank. 


more than 75 percent 


make up the remainder. 


eStep three, which concerns the 
sizing of the heater, must consider 
the total the 
peak demand for the hot water 


period over which 
continues. For example, suppose 
we have a peak demand for three 
consecutive hours in the afternoon 
and a similar stretch at night. 
Each of these three-hour periods 
will use up a total of 990 gals. times 
; Of this, 375 gals. 
will come from the storage tank, 


3, or 2,970 gals. 


leaving 2,595 gals. to be provided 


Here are possible causes, 


in three hours by the heater. The 
hourly the 


least 


heater, 


2,595 


capacity of 
therefore, must be at 
divided by 3, or 865 gals. 

The shorter the peak, the easier 
will be the demand on the heater, 
since the storage tank then pro- 
vides a greater percentage of the 
total hot water used. For instance, 
if the peak lasted only two hours, 
the total use would be 2 x 990, or 
1,980 gals. With 375 of this being 
made up by the storage tank, the 
heater would be called on for 1,605 
gals. divided by 2 or 803 gph. 


aTo meet either of these demands 
would require one or more large 
domestic gas water boilers or sev- 
eral of the booster type gas water 
The 
say 800 gph would require a heat 
input of 800 x 8'3 x 100, or 666,770 
Btu. (The of 
water per gal. and 100 is the tem- 
perature rise, usually taken 40F 
cold to 140F hot.) 


If you should desire to reduce 


heaters. smaller demand of 


represents 


the size of the heater, you could 
consider adding additional storage 
capacity. If another 


you added 


1,000 gals. of storage capacity, you 


and cures, for the 


gurgling sounds in a water heater installation 


To the Editor: 
One of 
about a water heater that makes 
loud gurgling noises whenever hot 
water is drawn from it. 
The heater is only about two 
years old and shows no signs of 


our customers called 


deterioration that might be causing 
the noise. 

Can you suggest the cause of this 
trouble and possibly tell us how 
to stop it? 


Illinois R.R 
To the Reader: 
There are several possibilities 


that could be causing the difficulty. 


The first, and most probable, is 
that air is entering the heater in a 
dissolved state with the make-up 
water. 
Since this water is comparatively 
cold, 60F or colder, it has the abili- 
(Please turn to page 92) 


Fig. 2: If a water heater becomes 
noisy due to the accumulation of ex- 
cess air, one remedy is to install an 
air cushion pipe on the heater dis- 
charge. A part of the free air accumu- 
lates in the receiver and, since it is 
compressed by the water, serves to 
curb the gyrations of the balance of 
loose air and permit water to flow 
quietly from the heater. 


a total of 1,500 x 
available to meet 


would then have 
.75 or 1,125 gals 
peak demands. 

If the peak lasted two hours, the 
required heater capacity would 
have to be 1,980 less 1,125, divided 
by 2 or 428 gph 

Naturally, the economics of more 
storage capacity versus heater siz- 
ing must be considered, as well as 
the installation space available and 
the capacity of the chimney 


To arrive at the best solution, 
you will need the answers to two 
questions: (1) Over how many 


hours does the peak demand last? 
(2) Which is 
the customer, more storage or more 


less expensive for 


heater? 


aThe first can be 


swered by the people who run the 


question an- 
swimming pool and the second by 
estimating the cost of the alterna- 
tive combinations and then reach- 
If you decide on 
the 
hookup shown in Fig. 1 will be 
of help. We suggested hooking the 
tanks up in parallel, rather than in 


ing a decision. 


increased storage capacity, 


uni- 
END 


series, in order to promote 


form storage. 
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Job Problems. ..... (continued) 


BULL-HEAD ARRANGEMENT 
(NOT GOOD) 


BETTER ARRANGEMENT 


Fig. 3: Another possible cause of noise in a water heater is some restriction in 
the heater outlet piping such as the bull-head junction shown at left, which 


may produce turbulence. 


The hookup at right is a better one. 


Here are possible causes, and cures, for the 
gurgling sounds in a water heater installation 


(Continued from page 91) 
dissolved air in 
This 


decreases as the temperature rises 


ty to carry con- 


siderable volume. ability 
and consequently much of the air 
is separated from the water by the 
time its temperature approaches 
150F or higher, 


aThe dispossessed air is thus on 
the loose inside the heater and is 
inclined to leave as precipitously 
and noisily as it can. Whenever a 
faucet is opened, it gurgles merrily 
into the piping. 

Several 


sidered. Probably the most simple 


remedies may be con- 
is the installation of an air cushion 
pipe on the 
shown in Fig. 2. 

A part of the freed air accumu- 
lates in a receiver of this kind and, 
being compressed by the water, 
serves to curb the gyrations of the 
remainder of the air content. 


heater discharge as 


a A way to determine whether dis- 
solved air. is the cause is to cut off 
the heating and let the water grow 
cold, back 
original temperature. Air is 
absorbed, although the 
speed of its Once 
you’ve run off the top layer of 
the tank with 


somewhere its 
re- 
not with 
separation. 


water in its loose 


air, the rest of the flow should be 
quiet. 

Another cause of the noise may 
be the formation of vapor bubbles 
engineered by the sudden drop in 


pressure that follows the quick 
opening of a faucet. These bubbles 
only appear when the water is very 
hot, say above 160F, and they may 
be suspected if vapor is seen issu- 
ing from the faucet along with the 
water. 


a Treatment for 
take 
First, step up the pressure to in- 
hibit the formation of the bubbles. 
Sometimes 


this condition 


could either of two forms. 


three lbs is 
the tem- 


Two or 


two or 
Second, lower 
the 
three degrees may do it. 

A third possible cause of the 


enough. 


perature of water. 


trouble is that some restriction in 
the heater outlet piping is produc- 
ing high velocity and turbulence 
a real pair of noisemakers. 


alf the previously mentioned ai: 
and bubble checks don’t prove out, 
the 
any 


we suggest you verify pipe 
bull- 


head junctions (Fig. 3) within two 
END 


sizes and eliminate 


feet of the heater. 


He's looking for the latest information on sizing 
safety valves for unfired pressure vessels... 


To the Editor: 

I am looking for some informa- 
tion regarding the sizing of safety 
valves on unfired pressure vessels 
rated at different capacities. 

Is there 
that can be used for this purpose? 


any chart or formula 
If not, can you tell me a source 
from which I can obtain this in- 
formation? 

Pennsylvania E.M. 
To the Reader: 

The sizing of safety valves de- 
pends on so many variables that 
it is difficult to confine such in- 
formation to a chart or 
formula. 

In short, every safety valve in- 


general 


stallation is a tailor-made proposi- 
tion and is affected by the type of 
boiler, working the 
method of firing, and in the case 


pressures, 


of heat exchangers and reducing 
valves, by the maximum pressure 
and the presence or absence of a 
bypass pipe. 

There are several sources for this 
information, however. As a starter, 
you might the National 
Board of Boiler and Pressure Ves- 
sel Inspectors of Columbus, O. for 
its data on sizing valves for unfired 
pressure vessels. 


contact 


a We also suggest that you obtain 
a copy of the ASME Boiler Code. 
McDonnell & Miller, Inc., of Chi- 
cago, has published an interpreta- 
tion of the ASME code under the 
title of “Selection and Sizing Pres- 
sure Relief Valves to Comply with 
ASME Boiler Code Requirements.” 
This booklet also would be of con- 
siderable help to you. 

Another complete discussion of 
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safety valve sizing is presented in 


the Marine Engineering Regula- 
tions and Material Specifications of 
the United States Coast 
with full tables for easy reference 


Guard, 


A copy of this book can be obtained 
from the Superintendent of Docu- 
U.S. Government 
Office, Washington 25, D.C 


ments, Printing 


e Another suggestion would be to 
request specific information from 
the various manufacturers of safety 
valves. 
Here’s one basic rule on sizing 
safety valves that might be helpful: 
The safety valve or valves must 


be sized so that the pressure cannot 


rise higher than 6 percent above 
the safe working pressure, or the 
pressure for which the valve is set 
aThis rule is particularly potent 
when high pressure steam is being 
supplied to a vessel of some sort 
through a pressure reducing valve 
Should the reducing valve become 
inoperative and let full line pres- 
sure reach the low pressure vessel, 
the safety valve on the latter is 
charged with the responsibility of 
dumping the high pressure steam 
so fast that the low pressure vessel 
never feels anything more than 6 
percent above its own safe working 


pressure, END 


Here's help with a problem as old as heating; 
condensation on windows and walls in winter 


To the Editor: 

Many homes today face the prob- 
lem of what to do about condensa- 
tion forming on windows and walls. 

Will an attic fan help any? And 
if it does, will the attic louvers have 
to be enlarged? 


I would appreciate any informa- 


tion you can give me on this sub- 
ject of condensation. 
Massachusetts B.S. 
To the Reader: 
Before getting into specifics, here 
are a few generalizations on con- 
densation that may be helpful. 


“Monster!” 
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Nearing 90? 


What two 
wholesalers 
did when they 
reached it 


(turn page ) 


We all 


water 


know 


Vapor in 


that moisture o1 


the air within a 
home is a beneficial and necessary 
part of our living comfortably and 
healthfully. However, it must be 
controlled to within certain limita- 
tions since moisture also can be a 
homeowners 


problem, as many 


have experienced. 
aWe know, that the 
cause of condensation forming on 
windows and walls is that there is 
just 


too, basic 


too much moisture or water 
vapor in the air. 

A given volume of air at a given 
temperature can contain only a cer- 
tain amount of water vapor. It is 
also known that warm air is capa- 
ble of holding more moisture than 
cold air. The amount of moisture 
that air will hold, therefore, is di- 
rectly dependent upon the temper- 
ature of the air. 


aIn order to know specifically what 
amount of the air does 
contain, its relative humidity must 
be determined. Relative 
the amount of 
water vapor contained in air at a 


moisture 


humid- 
ity is defined as 
given temperature in percent of the 
total amount of water vapor the air 
at that temperature is capable of 
holding. 

Instruments, such as a sling psy- 

(Please turn to page 160) 
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an Anniversary 


Wuat bo you po when you're 90? Generally, 
you have a celebration. 

And that’s exactly what Biggs Pump and Sup- 
ply Co. did when it reached that venerable age 
this year. 

George Needham Sr., president of the Lafayette, 
Ind. wholesaling firm, turned back the clock with 
a nostalgic re-creation of the days when Biggs was 
a manufacturer of wooden pumps and wooden and 
steel water tanks, and was just beginning to de- 
velop into the major Midwest plumbing and heat- 
ing wholesaler it is today. 


# To toast its past—and the future, too—Needham 
held a gala open house in a 10,000 square foot 
tent on the firm’s parking lot. Some 3,000 per- 
sons attended a “Gay Nineties” celebration—1,200 
industry members and about 1,800 consumers, 


RESTORED MODEL of a wooden pump manvu- 
factured by Biggs almost 90 years ago was 
given a working test by Fred Riggin Jr., ex- 
ecutive vice president of Mueller Brass Co., 
Port Huron, Mich. The pump was one of 
the big hits of the Biggs anniversary party. 


= 
anniversary — 


TO LEND AN AUTHENTICALLY NOSTALGIC NOTE to the 
anniversary celebration, Biggs unearthed this 125-year- 
old mahogany bar, dressed bartenders in ‘Gay Nineties” 
garb, and let the free food and beer flow where it may. 
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elebration? 


potential customers of the firm’s customers. 

Featured in the celebration were sentimental 
favorites from older, more leisurely eras than 
ours. One star of the celebration was an ornate 
mahogany bar, complete with something we mod- 
erns have never topped—the free lunch. 

Over the 125-year-old bar, once the social cen- 
ter of Lafayette’s old St. Nicholas Hotel, slid 240 
gallons of beer, 480 pounds of roast beef, 70 gal- 
lons of baked beans, 150 loaves of bread, heaps of 
pickles, and other party standards. 

Even contractor customers got into the old- 
fashioned spirit. Walter Thatcher, a Biggs cus- 
tomer from Monon, Ind., brought his antique 
Maxwell (1910) to Lafayette and gave children 
horseless carriage rides as their grandparents re- 
membered them. 


But for Needham, the Biggs past was most 


“NEWFANGLED” PART of the party featured 60 displays 
of modern products. Visiting the Jenkins display manned 
by rep James Moon (left) were George Needham Jr., 


Biggs vice president, and Claude Huth, sales manager. 
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Two 90-year-old wholesale houses 
show how you can turn a celebration 
into sell-abration ... 


typified by a restored pump made by the company 

decades ago—and still solid and serviceable. 
The “newfangled” part of the celebration fea- 

tured airplane rides and some 60 displays of mod- 


(Please turn to page 96) 


You don't have to be 90... 


. and you don’t have to be a wholesaler 
to benefit from the experiences of these two 
companies. If your firm is only 10 years old, 
instead of 90... or if you're a contractor, in- 
stead of a wholesaler . .. the same ideas used 
by these wholesalers can be used by you in 
converting an anniversary, a change of address 
or any other special event into a_ profitable 
“sell-abration.” The Editors 


IN THE KOHLER BOOTH, Claude Huth and George Need- 
ham Jr. (from left) joined Robert McCabe and Jack Jones 
of the Kohler Co. in reflecting upon some of the changes 
that have taken place in the industry in the last 90 years. 
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Want to plan an anniversary celebration? (continued) 


(Continued from page 95) 
ern plumbing and heating products. Each guest 
at the party received a handsome 90th anniversary 
brochure that details the company’s history and 
outlines its present-day engineering, purchasing, 
merchandising, sales and delivery functions. 


a As the booklet indicates, the firm started its life 
in 1868 as the B. F. Biggs Pump Co. It was 
founded by Ben Biggs, owner of a patent on a 
wooden pump sucker. By 1882, it was established 
enough to introduce a new line of chain pumps, 
wooden tanks, steel water tanks and wooden col- 
umns for buildings. That year also marked the 
beginning of Biggs’ inventory in cast iron pumps, 
pive, valves and fittings—the foundations of the 
wholesale service the company offers today. 


BETTER 


service THROUGH 


oo YEARS OF 


PLANNING 


The firm was family controlled until George 
Needham Sr. purchased it after World War II. In 
the 1880's, its wholesale functions began a period 
of growth that Needham carries on today; manu- 
facturing was abandoned shortly after World 
War I. 


elIn the latter-day history of the organization, 
Needham himself was the chief author, contrib- 
uting an inspiring chapter to its long and eventful 
history. A plumbing and heating contractor from 
1936 to 1945, he reorganized the firm when he 
bought it, vastly increasing its services and vol- 
ume. Biggs’ 68,000 
square feet of office, showroom and warehousing 
area. The parking lot alone is 12 times as large 


present building contains 


(Please turn to page 166) 


Progress... 


VISITORS WHO HELPED Biggs celebrate its 
90 years in business received a 16-page 
booklet that recounts the company’s his- 
tory and constitutes a soft sell advertise- 
ment of its record of dependable service 
Physical facilities of the company, its per 
sonnel and its philosophies are illustrated. 


IN THE BEGINNING 


The BF Biggs Pump Co.. founded in 1868 by Bee F Biggs. who 
ened pouden pump sucker, began the manulacture 
on 


we the frst senes of burid 
was eventually de 

ginal name of BOF Baggs 


18B2 he management uf the 


became te BF Biggs 
MoM Tumterishe 1921 be wor 

wmed active management of 
original BF. Biggs Pump Co... Inc er enpired 
name war again changed to Biggs Pump & Supp! 
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HOST at the anniversary party, Roosevelt president 
J. M. Brindley (left), accepts a piece of birthday 
cake from O. W. Schuele, a customer for 50 years. 


Steamboats and romantic legends 

of the Mississippi, Huckleberry Finn 
and courtly gamblers, all these and 
more are in the history of the W. A. 
Roosevelt Company —but it's. . . 


Still Spry and Progressive ... 
at 90! 


“STEAMBOAT ‘round the bend!” 

You could almost hear that old call among con- 
gratulatory greetings at the W. A. Roosevelt Co.’s 
90th anniversary celebration recently. Steam- 
boats and romantic legends of the Mississippi 
River played an important part in the early life 
of this La Crosse, Wis. wholesale firm. W. A. 
Roosevelt, great-grandfather of president J. M. 
Brindley, founded the company after an exciting 
career as a steamboat captain on the river of Huck 
Finn, showboats, courtly gamblers and crino- 
linned ladies 


s When the company made plans to observe its 
90th anniversary this year, it decided upon a two- 
day open house, so that its contractor-customers 
could participate in the event too. 

The celebration was announced in two direct 
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mailings. The first mailing was made about three 
weeks before the event and consisted of a letter 
(reproduced, bottom left, page 98) inviting cus- 
tomers to “join the parade to W. A. Roosevelt 
Co.’s 90th anniversary open house celebration.” 
There would be a giant anniversary cake and 
other refreshments, the invitation said. There 
would be many product displays manned by man- 
ufacturers representatives armed with the most 
complete product information of interest to con- 
tractors. And there would be anniversary specials 
—merchandise at good prices that would enable 
customers to really join in and benefit from the 
celebration. 

This mailing was followed by a second one just 
a few days before the actual event. The piece 
was a six-page foldout brochure with a “window” 


(Please turn to page 98) 
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— = anniversary — 


(Continued from page 97) customers of the fact that they do business with 
on front and the caption, “worth looking into.” a venerable old company with lots of experience 
(See illustration below right). Inside the folder and reliability—90 years of it, in fact. 
the announcement of the 90th anniversary cele- At the open house, Brindley recalled how his 
bration was repeated, with details of the program. ancestor, on one of his many landings at La 

At the open house itself, lunch and beer were — Crosse, recognized the opportunities in the “Gate- 
served to all guests. The meal was topped off way to the Northwest” and traded his pilot house 
with a piece of the handsome anniversary cake. for a basement storeroom near the wharves. 

The celebration was a big success, president Brindley now stocks more than 30,000 prod- 
J. M. Brindley feels. It gave company officials ucts to serve nearly 2,000 customers in Wisconsin, 
the opportunity not only to visit with and talk to Minnesota and Iowa. Great-granddad Rocsevelt 
many of their customers, but also to remind their started out with a steamfitting shop and a few 


Join the parade... 
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TWO INVITATIONS to the Roosevelt open house went to cus- 
tomers. The first was a letter announcing the anniversary and 
telling customers it would be celebrated with refreshments and 
special sale prices. The invitation was repeated in a foldout 
booklet with a “window” on the cover and details on the inside 
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Looking ahead to 
the next 90: How 
to keep customers 
coming back . . . 


Are 


yo 


represent? 


How do we 


TO MAINTAIN the quality 
service in which it has 
taken pride for 90 years, 
Roosevelt sent this inquiry 


Gene 
to its contractor-customers. 


4. 


COMMENTs 


Answe red vy 


Company Name 


Address 


- THANK 


riverboat and mill customers. He had a spirit of 
enterprise, though, that is still reflected in the 
firm, and he eventually rose to become mayor 
of his adopted city. New York relatives were 
pleased—especially a second cousin, with political 
ambitions himself, named Theodore Roosevelt. 

Now, on its 90th anniversary, the Roosevelt 
company employs 47 persons and tops a $24 mil- 
lion volume on glamorous products even its pro- 
gressive founder would have thought startling— 
with one exception. 


# Personal service, says Brindley, is a product 
unchanged since the “good old days” when cus- 
tomers were also considered partners and friends. 
And the key to this service is the salesman. 
“The salesmen we insist on—and the kind we 
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To Mr. J M 
W. A. Reo 


La Cro, 


Brindle 


Gener N Pf 
ral Manage 
OMpany 
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¢ 
Se, Wis, 


Dear Mr Brindle 


I'll 
Riadly ¢ rat, 


Stion 
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Rae Ou and answer 


Outlined j,, low 


Rener 
Benerally Meet vo 
YOUr needs 


In-Stock"? 


have us Carr 


() Yes {) No 


Many r 
y "anufacturers y 


t be added? 


Points 


get—are more than just salesmen,” Brindley 
notes. “Before we consider hiring, we expect fu- 
ture salesmen to be at least semi-trained in the 
mechanical aspects of plumbing, heating and air 
conditioning. 

“Several times a year, these men are sent to 
various pump, heating or water softener schools, 
and the like, to learn the latest developments in 
their field. 

“Our four plumbing salesmen, for example, can 
consult with contractors on all types of installa- 
tions in their field. They know the problems, 
have ideas about solutions, and can almost an- 
ticipate what the contractor will need. It means 
quicker service, no confusion, better teamwork.” 

This La Crosse wholesaler keeps in constant 


(Please turn to page 167) 


; 
l. Have y, 
If not, | 
| 
() Yes () No 1 
Do we always deliver and INVOice your Orders Promptly > () Yes () No | a 
Are our S"ipping fa¢ tities adequate 'Or your needs? )Yes ) No 
Are our salesmen 8enerally helpful ? () Yes () No a 
Are their calls frequent ©Nough to eet your Needs ? () Ye 
Can our telephone « : = 
(lt is not necessary tos 
Paid envelope > 
. 
é 
1 
4 
99 


wee, 


Seal Bathtub 
Drains in Hotel 
Dn South Sj 


The city’s 


s Washer Warning 


water for drinking and 


Death Bring 


The death of a South Side|and a vacuu 
infant has prompted city offi-\sucks water from the 
cials to warn landlords to com-|machine into the water pipes- 
ply with an ordinance banning The vacuum’s suction 1S 
“submerged connections” to\great that it turns the washing) merged connection” nad been 
ir W 5 machine hose into a siphon and 5 
their water SUPPI): reverses the flow of water from|Used_ on the floor above the 
Tests showed 


m is created that| bottled 


er department 
all bath. 
ight-story aucets in the 


Such a connection may have, 
led to the death of L1-month the ‘water was contaminated. el, = Hyde Pa 
Herman N..'" the machine is rediced, the) Water Commic« 
Bundesen ‘Board of Health pres.|vacuum is broken and the water 
\begins to flow back into the ing Thurs ay. 
machine. |owners of the building to rem-leported that j 

e girl died Sept. 15 of gas “But, the damage is already edy bad plumbing conditions. till 


nteritis (a form of diarrhea) 
drinking what health offi- 
may have been Because of 
water that)im some deterg 
backed up into the puilding’s| taminate a but 
water supply iter supply, K 
A “submerged connection”; The girl's 
exists when @ non-automatic nected with th 
washing machine hose is con-tu 
nected directly to drinking, building were 
water tap. fering from d 
Dr. Ed King, chiet sanitary Health offi 
fficer for the Board of Health, | use of the b 
said a building’s water pressure) any but sanit 
fails during peak periods of use! Health Depai 
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find the answers to some of these questions fol- 
lowing the appearance of the first two above 
headlines in newspapers in Chicago, a city rec- 
ognized to have one of the best plumbing codes. 

The “washer warning” in the headline followed 
the death of an 11-month-old girl after drinking 
what health officials believe may have been wash- 
ing machine water that backed up into a build- 
ing’s potable water supply. 

A neighbor previously had filled her washing 
machine by connecting a piece of garden hose to 
a faucet and left it dangling in the wash water. 

When a sudden drop in the building’s water 
pressure created a vacuum in the lines, the hose 
became a siphon and sucked the polluted washing 
machine water into the building’s water pipes. 


SUBMERGED INLETS which resulted 
in back siphonage of waste water 
into the potable water supply 
were given as the reason for the 
Chicago Water Department's seal- 
ing of virtually every bathtub and 
lavatory faucet in this eight-story 
apartment hotel. As this was be- 
ing written, the seals were still in 
place. The tag is the same as those 
used by Chicago's food inspectors. 
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Eleven other residents of the building in which 
the child died also became ill, which first led offi- 
cials to suspect the water supply. 


# The second Chicago case—sealing of the bath- 
tub drains—involved an apartment hotel in an 
upper-middle-class neighborhood. The city wa- 
ter department sealed practically all bathtubs and 
lavatories in the eight-story building for allegedly 
violating the ordinance against submerged inlets. 
The action was taken after a tenant reportedly 
complained about bathtub waste in the pure wa- 
ter supply. 

Water Commissioner James Jardine investi- 
gated and confirmed that waste water from the 


(Please turn to page 173) 
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_.. 27th article of a series 
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A PROGRAM designed to bring 
the p-h industry and the con- 
sumer closer together at the 
point of sale was adopted by the 
Plumbing-Heating-Cooling 
formation Bureau at its annual 
meeting, held recently in New 
Orleans. 

Sharing the spotlight with the 
1959 program was the election of 
new officers and directors. 

Briefly, the new program is 


New officers 


ALL LEVELS of the industry are rep- 
resented by the new PHCIB officers. 
From left are contractor Vic Killian, 
treasurer; manufacturer Howard Spin- 
dler, president; and wholesaler Wil- 
liam Fitzpatrick, vice president. 


directed at producing more effec- 
tive trade action at the local level 
on the one hand, and stimulating 
consumer action toward the pur- 
chase of industry products and 
services on the other. 


sElements of the trade 
portion will include: 

(1) Continued promotion of 
modernization built 


action 


around 


time-payment selling and free 


“WE ARE MAKING A START 
in closing the gap between 
the consumer and the p-h 
contractor,” says 
Wicks (above), executive 
director of the Plumbing- 
Heating-Cooling Informa 
tion Bureau. He’s shown 
addressing representatives 
of 55 member companies 


Norman 


plumbing and heating inspection 
service for homeowners. 
(2) The 


training program. 


initiation of a sales 

(3) An employee participation 
program. 

The consumer action program 
will include a consumer research 
project, to be followed by a mo- 
tion picture based on results of 
the survey, and the continuation 


of PHCIB publicity expanded in 


DoMEsSTI¢ 
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several new directions. 

Newly elected officers include 
Howard Spindler, vice president 
of public relations for American- 
Standard, New York City, presi- 
dent; William Fitzpatrick, gen- 
eral manager of M. J. Gibbons 
Supply Co., Dayton, O., vice 
president; Vic Killian, president 
of V. J. Killian Co., Winnetka, 
Ill., contractor, treasurer; and 
Norman Radder, Chicago, secre- 
tary. Norman Wicks is executive 
director. 

Spindler succeeds William 
Landers, Oklahoma City contrac- 
tor, who served as the group's 
first president last year. 


# Spindler said the bureau’s ob- 
jective for the employee partici- 
pation portion of the program is 
to induce contractors’ employees 
to recognize their importance in 
the industry’s future and make 
them effective salesmen for p-h-c 
products and services. 

“This program,” Spindler said, 
“can be regarded as the opening 
wedge in our effort to get a mil- 
lion people to say good things 
about our industry.” 

He said the bureau will supply 


various materials to employees 
to help them become better 
spokesmen for the industry. 


ein discussing the consumer re- 
search phase of the broad pro- 
gram, Norman Wicks, executive 
director, said that “such re- 
search will help us uncover areas 
of sales opportunity and also to 
learn more about consumer feel- 
ings that presently close oppor- 
tunities to us.” 

_ The final phase of this program 
will be the production of a movie 
for TV distribution and club and 
school use. The project will be 
undertaken following the avail- 
ability of consumer research 
findings and after the 1959 budg- 
et goal of $250,000 has been 
achieved, Wicks said. END 
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TOO OLD TO WELD? Galvanized pipe that has been in the ground 
for more than 35 years is shown being welded to new pipe for an 
irrigation system at Meadowbrook Country Club, Richmond, Va 


Pipe This Installation! 


EVERY SO OFTEN someone digs up an old piping system 
that points up once again the long-lasting qualities of 
pipe used in plumbing systems. 

The latest story comes from Jones and Laughlin Steel 
Corp., Pittsburgh, and tells how contractors installing an 
irrigation system at Meadowbrook Country Club in sub- 
urban’ Richmond, Va. were able to utilize galvanized 
pipe that had been in the ground more than 35 years. 


s The pipe had been used as a water system for terraced 
formal gardens on an old estate on which the new golf 
course is being built. When the old system was un- 
earthed, the galvanized pipe was found to be in such good 
condition that it was decided to use the existing system as 
a start and extend it with new pipe. 

In all, 13,000 feet of new galvanized pipe was welded 
to the old system. Four-inch pipe was used at the source 
and then sizes graduated downward to 342, 2% and, 
finally, 34-inch pipe. In addition, more than 2,000 joints 
using L, T and Y connections were made. 


The irrigation system for the golf course is fed by 
natural springs with two modern water systems aug- 
menting the flow. Pressure on the greens is expected to be 
about 50 pounds. The country club will be one of the 
showplaces of Richmond, much as the formal gardens 
were in days long past. END 
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BASIC RESEARCH IS VITAL to our country, Dr. Eric Walker, president of Pennsylvania State University 
(standing), told guests at a luncheon preceding the dedication of National-U.S. Radiator’s new Engineer- 


ing Center. Others at the speakers’ table included (from left) John Hunter, the building’s architect; W. T 


e A MILLION-DOLLAR INVESTMENT in improved 
indoor comfort took shape recently with the 
dedication of National-U.S. Radiator’s new 
Engineering Center. 

A The handsome new structure is located in 
7 Research Park, an eight-acre wooded area in 
Johnstown, Pa., where the well-known man- 


¢... 


Golden, National-U.S. board chairman; T. B. Focke, company president; and M. D. Safanie, a director 


4 improved Indoor Comfort Is Goal 


ring Center 


Better heating and cooling at lower cost is major aim . 


ufacturer of heating and air conditioning 
equipment also has its factories. 

“In its 40,000 square feet of space,” said 
National-U.S. president T. B. Focke, 


engineers will develop and test equipment 


“our 


designed for a maximum of indoor comfort 
at the lowest cost.” 

He added: “This new building gives us the 
flexibility to explore such new and promis- 
ing fields as heat pumps and solar and elec- 
tric heating.” 

The research center had its formal dedi- 
cation at ceremonies that included a civic 
luncheon attended by business leaders of the 
Johnstown area and some 100 prominent fig- 
162) 


(Please turn to page 


THE LARGE AND THE SMALL were viewed side by 
side as National-U.S. Radiator’s board of directors 
assembled for a meeting prior to the dedication of 
the company’s new, million-dollar Engineering Cen- 
ter. Small boiler (foreground) weighs 325 pounds; 
large one, 18,900 pounds—one-half the size of the 
firm’s largest boiler. Board members on hand were 
from left) C. M. Baumgardner, W. D. Binger, M. D. 
Safanie, R. B. Flersham, E. J. Gossett, W. C. Mc- 
Cord, T. B. Focke, W. T. Golden and H. F. Linden. 
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The Big Push Up —to the Big Payoff .. Cone of a series of special reports) 


= 


Here’s your third... 


BOOK 


... on business management, merchandising 


From the winners in the Big Push contest . . . here are prize- 
winning tips to help you meet the challenge of competition 


IN THIS, THE THIRD BOOK OF IDEAS compiled from winning entries in DoMEsTIC 
ENGINEERING’S Big Push Remodeling Sales Contest, you'll find additional ammuni- 
tion to help you meet the “challenge of competition.” 

The first Book of Ideas appeared in a special 18-page section in the October issue 
of DE and was followed with a 13-page section in the November issue. The ideas 
presented this month, like those in previous issues, have been tested and proved suc- 


cessful in helping the nation’s top merchandisers realize greater profits in plumb- 
ing and heating remodeling. 


® Some of the ideas apply to the management end of the business. while others are 
strictly of the merchandising variety. Whether you adopt merely one or many 


they ll add new impetus to your remodeling operation. You'll find dozens to choose 


from in the following pages. END 
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continued 


Call the BIG “M” 
Hot Woter Hecting Big “M" Makes Mahoney 
Tops in Modernization... 


C. L. Manoney Co. uses the Big “M” 
ec. i. MAHONEY co. to put over its Big Push on Moderniza- 
INSTALLATION and SERVICE tion in Kalamazoo—uses it everywhere 
so that Mahoney and Modernization have 
Call Fl reside 3-4651 become synonymous. 

438 Forest Mahoney called in McLain Associates, 
an advertising agency, and together they 


MANONEY The Big “I “M” In Plumbing and Heating 


YELLOW PAGES and white 
pages take the Big “M’ story 
to Kalamazoo and environs. 
Above is Mahoney’s ad in the 
telephone directory, immedi- 
ately recognizable as repre- 
senting the same company 
that smashed over the full 
page newspaper copy at 
right. Wherever you look in 
“M" doing big things in selling —— 


modernization for Mahoney. 438 Forest St cL MAHONEY o. Fireside 
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Mahoney’s five trucks keep the Big “M’’ moving on Kalamazoo streets night and day. 


worked out a program that uses full-page 
newspaper space alternately with smaller 
space (2 columns by 3% inches). 

The big space is intended to “shock” 
home owne¥s into a realization that mod- 
ernization is a fine thing and Mahoney a 
fine organization for doing it. 


With an Eye to Your Future... 


Let us Modernize YOUR 


NOW! 


For Additional Intermation on your Meating or Plumbing ... New Installation or Replacement Coll Todey 


Distributed and Installed Locally by cu MAHONEY co, 438 Forest St., Fi3-4651 


“MAHONEY... The Big “M” In Plumbing and Heating 


The slam-bang opening ads have the de- 
sired effect and Mahoney follows through 
with the Big “M” in telephone directory 
and all other advertising, even on its 
postal meter and its trucks. 

Mahoney will tell you it’s a good thing 
to have a theme song and sing it! 


IN THIS FULL PAGE advertise- 
ment, Mahoney's Big “M” be- 
came bigger than ever be- 
cause it tied the Kalamazoo 
contractor's name to big, na- 
tionally advertised products, 
thus spelling out q-u-a-l-i-t-y 
for customers and prospects. 
Mahoney made “shock” space 
like this do a “shock” job of 
urging homeowners to mod- 
ernize kitchens, bathrooms, 
heating. Did they? They did. 
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| IDEA Vote For — 


Riverside Elects Kelly 
On Remodeling Ticket 


Any AMERICAN Boy can look forward to 
being president some day, but John Kelly, ’ 
plumbing and heating contractor of River- “A 
side, N. J., will settle for winning business 
on the remodeling ticket. KELLY the Plumber 
FOR REMODELING 
#One of Kelly’s campaign pieces is this : YOUR 
electioneering card, which shows, on one 
side, the smiling picture of the candidate Bath 
and his recommendations for home im- Kitchen 
provements. On the other side of the card Water Heater 
(not shown) are the names of the other 7 
“candidates” on his ticket: some of the Water Pipe 
best known product names in plumbing, Washer 

Dryer 
Air Conditioner 


heating and air conditioning. 
Automatic Heating 


This is only one vote—pardon, business- 
getting—idea from Kelly’s campaign ma- 
terial, but it’s a good one. Kelly’s proved 
it pays to run for remodeling chief! 


This ‘Saleslady’ Works 
in the Display Window 


A PRETTY GIRL is like a melody 
to Irving Berlin, but to Miamians 
this pretty life-like mannequin in 
shorts sells remodeling for J. C. 
Lindgren. 

Passers-by have to take a sec- 
ond look to be sure she’s not a 
real, live girl, and it’s that second 
look that gets ’em interested in 
Lindgren’s show windows and 
store. This is a fair day’s work for 
a girl who’s just a “dummy,” and 
she does work, every day, selling 
water heaters and other plumb- 
ing and heating products. 


RNGINERRING, December [MAN 
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3 IDEA | A ‘Key’ Promotion Draws Customers 
v To Opening of New Showroom Displays 


ef A TREASURE HUNT is a sure-fire way to How many keys should work and how 
P bring in the crowds when you set up a many not? Well, stack the odds in favor 
4 new showroom display. Donald Rosen- of the customer, and let the prizes range 
bek of South Gate Plumbers, South Gate, from inexpensive novelties to several big 
Calif. says it’s a guaranteed attention- prizes that will really make the customer 
getter. want to attend your open house. 
All you do is find a trunk that looks like South Gate let its promotion run a 
a treasure chest (a foot-locker will do), week. Its invitation, mailed with the key, 
fill it full of prize certificates, put a pad- carried a note of formality, but very lit- 
lock on it and get enough keys made to tle sell. Rosenbek saves the sell until the 
; send one to each person on your mailing customer's in the showroom. 
mei list. Some of the keys should open the “Get the people into the store and you'll 
hal padlock and some shouldn’t. Invite each get a treasure chest full of orders,” says 
" recipient to come and try his. Rosenbek. 


Bou are most cordially invited to attend... 


: “Che Grand Opening” 
af the Netu Shot Room Displays 


: of the South Gate Plumbers 


8462 State St., South Gate, Calif. -- May 13 to June 24, 1957 
ow FRIENDS AND NEIGHBORS: 
, : T H ! S KE Y may unlock and WIN for YOU a valuable prize. Would you like 
anew “DAY & NIGHT” WATER HEATER — — F REE?? 
i FREE PRIZES will be given to the holder of the lucky keys, many of which are mailed each week. Come 


in this week_a igation whatsoever. 


Mi , Looking forward to the pleasure of seeing you et OUR GRAND OPENING, — and hoping you will be the lucky 


winner of one of our beautiful free prises. 
Cordially, 
: SOUTH GATE PLUMBERS 
af P. S. — For plumbing and heating repaire, 
our — "24 HOUR SERVICE.” 


Phone LO-7-5031 Donald H Rosenbek 
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continued 


REMODELING CUSTOMERS visit a home 
show for ideas, according to Geiler 
Plumbing & Heating Co., Cincinnati—and 
the best way to provide ideas is to provide 
contrast, which helps to prove how out- 
moded the customer’s bathroom really is. 


Home Show Displays Illustrate the 
‘Before and After’ of Remodeling 


Geiler’s before and after displays, plug- 
ging for remodeling jobs from re-piping 
to finished tile work, show old-fashioned 
fixtures along with handsome modern 
ones, helping to create the desire to “live 
modern,” like the sign says. 
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 Cahill’s ‘Sputnik’ Fleet's Ready for Any Emergency 


SPpUTNIKS is what John Cahill calls Evanston, Ill. are attracted by their ap- s 
these “out of this world” looking service pearance and color and remember Cahill’s 4 
trucks. Actually, they’re a fleet of Vestas, name when it’s time for plumbing or heat- 
painted in bright orange. Custemers in ing repairs or remodeling. 


(UBBS POTATO CHIP CO. 
t these Delicious Corniesr 


| IDEA | He Gets Them (Customers) Out at the Ball Game 
TAKE YOUR MESSAGE where people go! sign reminds them he’s ready to play 
That’s what O. J. Butts of Fort Worth, ball, too . . . especially when it comes to 


Tex. does. When the Fort Worth base- plumbing and heating. “If you keep on 
ball team gets fans out to the park, Butts’ telling, you keep on selling,” he says. 
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| Morache’'s 16-Page Remodeling Booklet 


Sells the Customer in His Own Home 


ALL WORKMANSH 
Po IP AND MATERIALS 


ARD J. MORACHE 


RK 
cam@nioce. NEW YO 
PHONE 3664 


FRONT AND BACK COVERS of the Morache booklet do two important jobs: 
First, they get the prospect interested and second, they assure him that 
Morache “has friends among the customer's friends.” 


One Undivided 
Deer Neighbor, 


Responsibil Thank you for ;this 
le Opportunity to present 

i briefly several plans by 

i which we have added « new 

¢imension of coufort end 


| pleasure to the homes of 
you decide to treat yoursell our sree customers 
4 your family to the pleasures ~ Many 111 
PAGES 2 AND 3 let of st 
the prospect know natursily bike to know. before you ; loce 
i r you will find 
Morache will handle in first cost end perticulerly in 
the complete remod- operating expen 
i i i We take pride io con sepetesion for to op 
eling job, taking sty efficient 
. home on sche¢ule and compl t 
care of every detail of your 
from planning and fixtures so service can be promptly accomp! 
estimating to install- . It te our sincere wish to be of assistance 
i are 
ing and financing. 5 gestions for the select 
the of your effort, and ours ing fixtures designed to of 
to bring happinem to your family comfort and convenience in your 
We vould be repro for an opportunity to be 


of service ané to name to our ever-viden- 
ing of satisfies customers. 


Yours sincerely, 


Bernerd J. Morache 
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Here’s HOW Bernard Morache wraps up 
his story on remodeling: a 16-page, illus- 
trated booklet, in color, titled “9 Plans 


for Home Comfort.” 


When a family owns its own home, its 
No. 1 interest is comfort. Comfort means 
convenience, beauty, protection against 
health and safety hazards—and plumbing, 
heating and air conditioning, says Mor- 


booklet or the plans. 


WHAT DOES 


S MEAN - FOR YOU? 

IN SYSTEM DESIGN, we feature service in which you 
are otiered complete plas, designed specially ter your 
that grves you the enture picture of the partrular mstallanes 
you wish. 

We guarantor in cur planning not only units 
and fimtures but finest materials expertly matalied by ex 
workmen In every heating we plan, we survey your res 

y caret of af areas to heated and 
by making accurate heat-lans calculations and thereby arrive at THE 
proper system for your home Gueaswork is entrety chminated 


Thoughtful planning can often result the edditis of “Comfort 
Extras weually at no extra cost For « bathtub can be 
comfortably preheated by passing heat pipes or ducts beneath it 
Winter clothing @n be kept 


re three imdwepensabie requirements for 
every eatusfectory installation They are 
and operating economy 
are 0s important as initial cost. 
Good Layout—this means the selection of the right plan 
and system ler your mdividua! 
Coed mstallation of moders system 
requires techmcal competence. 


Since we specialite im this field, our prolessional and 
experrence cam be of greet value you and perkape 
save you trom serous 


Forced Warm Air 


MOST POPULAR TYPE 
OF INEXPENSIVE 
AUTOMATIC 


furnace vere ogre) heal extractor pretest 
return for operateng economy 
The Netional Warm Air Heat: sg of which wr are 


mprovements to beaefit our customers 


ache, Cambridge, N. Y. contractor. 

Put this booklet into the hands of any 
homeowner and just try to keep him from 
looking through it! 
worked out nine plans for the customer’s 
comfort is going to get his attention. 

There’s nothing complicated about the 
On the front cover 
(Please turn to page 114) 


Anyone who has 


PAGES 4 AND 5 ex- 
plain what “system 
design” means: Indi- 
vidual planning for 
any plumbing, heat- 
ing or air condition- 
ing requirement. De- 
tails of a forced 
warm air system are 
given in Plan No. 1. 


PAGES 6 AND 7 
cover Plans 2 and 3. 
The first is a forced 
hot water system. 
The other tells about 
and pictures various 
types of heat distri- 
bution, and outlines 
their advantages. 


of oversine boiler, main and radiation to insure perfect dis 
Uvbuuon of beat throughout the home without forcing the cyst 
coldest weather 


Forced Hot Water 
— AVAILABLE 
REGARDLESS OF COST 


| 
e. 
| 
| ‘gy 
prerage six-reem heme- fy 
and 
JARANTEED for 
ber 
3.95 
FHA Approved 
“ Payment 
j A warm proper heigh he bathroom 
doubles as hair drier for the indies Provision can be mode in the Warm Air systems we feature bave five bas 
system 8 garage oF proposed laundry room can be heated at advantages — (1) Rapid response to varying hest requirements (2) 
later date Easy adaptability to mast and types of construction with and 
Basically, every system described in thie booklet 13) Warm cir to every room. (6) 
geod eystem. and all are im wide use But must be emphasises No danger of tresse-ape, in case of winter shutdown. (3) iw 
that the success of any sys depen te measure upon for cleaning and ying 
Beaguse cur modern warm air plants go beyond the clement 
ery requirements of heat production they are best termed Winter ¥ 
Aur Conditioume Systema Aur entering tbe furnace firwt cleaned y 
of pollen, and other garticias by passing through filters The 
(tered Unen tated Before corculateg through home 
‘ may De humadified to Che desired momture level. The result 
clean, refreshing warm sir beat. In summer, our system can 
be calle 1400 tent pe ered aur 
| 
* member & ~ mare of y one 
o comfort through warm air heating Through attendance at their ly 
conventions and by stutying the technical bulletins they or 
are guided by the latest recommendations We apply all practical 
- 
for the average 
Payment! Sat | 
FHA Approved - | 
Forced hot water automatic heal joy for refined heating cane | 
comfort Although remponds readily to weather cond: | | fis 
eture for greatest Hot water @aimtained the | & 
driven pump the whenever i 
that each inataliation which delivers an — | 
and laundr both summer ant winter We Geo feature exchusive — 
| 
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Morache (Continued) ... 
organization and a friendly letter from 
Morache himself. 
is the kind of picture that every family The letter talks about the plans in the 
will warm to: comfort inside, cold out- booklet and explains that all services in 


side—an especially effective appeal for remodeling, from planning and estimating 

fall and winter use. through every phase of installation and 
The next two pages (inside front cover financing, are available. 

and facing page) present the story of com- On the first of the following two pages, 

plete remodeling service by the Morache Morache explains what “system design” 


Conversion Oil Burne 


be imatalled in your present heater. Clean, quiet, 
econemical beating. Me coal te shovel or ashes 

Top quality bareer, CE moter ond PAGES 8 AND 9 ex- 
droit requinter—275 gal od tank and fittings plain how a conver- 
Gage, (tar, vent and fireo-matic salety valve. sion oil burner works, 
illustrate and 
describe a beautifully 
appointed kitchen de- 
; signed to make liv- 


chen can be yours 
For “Easy Liveng bitchens you can have all the counter 


apece you seed when you re baking cookies — all of the gut of aight 
storage apace you need when you're sorting up to fend big famuy 


makes and food preparetion easy Lhe provertial 
pe! 


Our KITCHEN PLANNING SURVEYS will bring tne space 
to your home A care. 


expla bow ome cas be installed your bome at very 


DISCOVER HOW EASY IT IS TO HAVE A | PRACTICAL BATHROOM 


What is the difference between 9 “nice” bathroom and « really 
distinctive one’ We bebeve that our exclusive planning service wide 
choice of besutiful furtures i s variety of enchanting colors, and 
efficient cost-eaving installation makes the difference 


PAGES 10 AND 11 — 
give the customer an art 
idea of what modern $12.41 pe month — 
bathroom comfort 

can mean. This is 
Morache Plan No. 6 
for home comfort. As 
in all other plans in 
the booklet, terms for 
purchase are given. 


GUARANTEED fer 


We otier COMPLETE service including firancin 
We use COPPER for all piping 


INCLUDING 
DRAINS and SEWER LINES 
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IT 


means to the customer. No involv 


nical language—just an easily unc 


explanation of what a complete plan, indi- 


vidually designed for each home, 
up to in the way of comfort. 


Subsequent pages cover a forced warm 
air system, various types of radiation, con- 


version oil burners, kitchens, bat 
water systems, water heaters an 


ed tech- 
lerstood 


can add 


softeners, in that order. 

One page is devoted to the do-it-your- 
selfer. It faces (inside back cover) a pic- 
ture of Morache’s truck and a sales mes- 


sage on his “orderly, reliable, dependable” 


service. 


hrooms, 


d water 


The back cover of this impressive book- 
let carries a convincing closer—“We have 
done work for someone you know.” 


PAGES 12 AND 13 
tell how important it 
is to have an ad- 
equate water supply, 
soft water and 


enough hot water, 

and describes the 

products that make 
| 


these things possible. / ‘\ 


© jst important 


quanuty you require 
requirements of your 


equipment avauable p 


WATER SYSTEMS 


We are offering our 1-3 HP. pumps at prices lower 


© Self Priming © Corrosion Resistant 


to deliver \t to the place you want when you want 1 and uw the 


tools and lange stock of water items enable us to instal 


your system quictly minumum of dusturbence to your house 


(deep or shallow weil) 
DAYTON . COULD - MYERS 


than most ', models 
© Only One Moving Part 


© Sumple Pipe Connections | 
FH A. Approved No Down Payment j 


only $3.60 moon 


ave ar equally dependable pumpung system 


Our weler systems are engineered to fit the 
home You are guaranteed the most reliable 


rated and demgned for the job Modern 


FOR THE HOME HANDYMAN WHO WISHES TO 
SAVE EVEN MORE — 


DO-IT-YOURSELF 


With tools and who wishes 
save even more by making the 


provide compre 
yout f part 
cular job allow he 


PLUMBING AND HEATING 
SERVICE 
-as you like itl 


courteous personne! and modern tools and equipment to your 
yob or service call promptly 


We take great pride in being 


RELIABLE — We arrive when promised 
(wad use 

DEPENDABLE — Your job, large or amall, 

fully and fully 

covered by insurance 


Especially designed and built “Shop on Wheels” brings trained, 


ELFCTRIC 
OR GAS 


GLASS LINED 


matelled and guaranteed 
for as bow as $6.05 per month 


PAGES 14 AND 15 
offer the customer 
do-it-yourself help, 
but also remind him 
that Morache is “‘or- 
derly, reliable and 
dependable” in tak- 
ing care of all plumb- 
ing, heating and 
cooling needs. 


| 
ke 
| 
10 Year Guarantee 
ARANTEED fer as | 
=i} 14.80 Pe Meath | 
— Anyous requiring as 
| of domestic bot wauer can a 
depend on constant tampersture 

— bet water from our i af 

= 
= blanket eurrounds each tank 
Water stays bot you | 
| utility roum oF | 

4 Raw-solt water 
| | WATER SOFTENERS ae 

WITHOL GATION OR CHARGE or ew 

-- furnish an anaives of your water eupply to deter 
uld the analysis prove encensive hardness. we 

br glad to expla edventages offer 

harsh detergents and much lene soap are required 
| 
horoughly your shin — and 

maken ranier keep tub and wash bowls spark 
| | 
| { 

i 

| L | } 
tee for the man who i clever 
now 
you are considering 
type of heat 
plumbing installation 
| eure installation 
which you wil be justly ia 
> ORDERLY — «+ do job record tume 
| 
| 

J 
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Posters Outlaw Old 
Heaters, Sell New... 


THE “WANTED” POSTERS around 
Greenville, N. C. these days offer 
rewards for 500 members of an out- 
law gang. 

The outlaws are side-arm water 
heaters, branded by Reliable Plumb- 
ing Co. as “gas robbers and potential 
killers.” Reliable is converting this 
““man’’-hunt into big-ticket remodel- 
ing jobs, because heater sales often 
are the opening to full-scale modern- 
ization later on. 


Model Bath, Junior Size, Captures Grownup 
Interest—Is Thought, Action Starter 


FOR KIDS ONLY? Well, 
maybe, but Ralph Guinner 
Plumbing & Heating Co., 
St. Louis, finds this minia- 
ture bathroom and moppet 
model not only intrigues 
the midget hula-hoop set 
but parents, too. It’s a 
good thought and action 
starter for remodeling jobs, 
Guinner says. 


WANTED 


FOR GAS ROBBERY 


000 
SIDE ARM BANDITS 


Up To Up To 
$50.00 $50.00 
Reward Reward 


For Your Old Hot Water Heater 


REE or CALL 


RELIABLE 


Tl 
T 
T 
T 
TI 
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| Thank You 
for inviting us into your home. Would you telp us improve i“ 
our services? Just fill in the questions below and drop ie 
this card in the mail. % 

Name Date 
Was the work done satisfactorily ? Yes _ No _ + 

[T Were you home when the work was done? Yes No 4 
Were our men cheerful and cooperative? Yes No hy 
Was our service prompt? Yes No ; 

(T Did our men clean up after the jou? Yes No o 

Would you call us again for plumbing or heating work? a 

| Yes No If no, why? 
Signed 


SALES EXPERTS will tell you that perhaps 
the most crucial moment for converting 
a present customer into a future one is 
right after he has his merchandise. A 
man who’s bought a new car, a woman 
who's bought a new hat, a kid who’s 
bought a candy bar all have the same 
sense of doubt: “Did I get the right one?” 

In remodeling, the doubt may take the 
form of several questions: “Did I get a 
good job? Was the contractor the best? 
Should I have had it done at all?” 


#The contractor who says the correct 
thing after a job is completed wipes out 
doubt and sets himself up for repeat 
business—and John Kelly of Riverside, 
N. J. has found the way to do just that. 
He says it with this card, which thanks 
the customer for his business and assures 
him that he has done business with a con- 


Kelly’s customers get a follow-up card that shows he wants to please 


His Card Says Thanks, Checks Customer 
Satisfaction, Keeps Sales Door Open 


tractor who has the customer's best in- 
terests at heart. 

The doubt is gone, or, if one lingers, the 
card gives the customer the opportunity 
to bring it out in the open, where Kelly 
can deal with it. Note, too, that the card 
gives Kelly a check on his journeymen. 


» After all, Kelly reasons, going into a 
customer’s home is not like selling a car 
or a hat or a candy bar, because the con- 
tractor shares his responsibility with no 
one so far as the customer is concerned. 
The contractor has guaranteed the quality 
of his product, workmanship and per- 
formance. He has to make it good. 

Kelly’s card is a simple way of saying 
he will make it good, of thanking the cus- 
tomer for his business, of checking his 
employees—and of making one completed 
sale lead to another. 
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Book woRK may not appeal to some 
people, but it’s a big help to Larew 
Plumbing Co., Iowa City, Ia., which em- 
ploys a sound record-keeping system in 
controlling its advertising activities. 

Scrapbooks of past ads, plus the ads of 
competitors, keep Larew up-to-date on 
product emphasis, prices, special sales and 
media effectiveness. Specially productive 


KEEP A SCRAPBOOK, Larew advises. 
Ready reference to your own adver- 
tising, as well as that of your com- 
petitors, gives you a means of ana- 
lyzing advertising effectiveness, 
product sales trends, price trends 
and other important factors. 


Book Work Like This Means Added Business 
With Less Effort for lowa Contractor 


advertising is ear-mar'’ed for repeat use 
later on. 

Direct mail activities are speeded up 
through the use of addressograph plates, 
which list customers’ names and address- 
es and are kept up to date. Mailings can 
be a pleasure when they don’t involve 
confused, illegible or out-of-date mailing 
lists, Larew says. 


MAILING LISTS are easy to maintain 
when you transfer names and addresses 
to addressograph plates. Plates can be 
filed in small, compact cabinets, handy 
to the office-mailing area. They save 
many man-hours of tedious work in pre- 
paring special customer mailings. 


(turn to page 120) 
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If you sell only 
people who want 
the cheapest, you 

may sacrifice 
your profits 


SELL 


The 


The Mighty Middle — the vast majority who want 
the best balance between dollars spent and value re- 
ceived — is the market in which PROFITS are made. 


In the Mighty Middle, you will not be competing 
with “off brand” fixtures or costly “show pieces.” 
You will be specializing in the high quality, fast turn- 
over, most popular type of plumbing fixtures. 


Gerber brass fixtures represent this kind of special- 
ization. They have the new styling and high quality 
features of the most expensive brass fixtures made. 
Yet they are produced for the largest part of the 
market and priced just above the lowest. 


Gerber manufactures a complete line of vitreous 
china, steel enamelware and brass plumbing fixtures. 
Write for bulletin M4 and see how you can make 
more money selling the Mighty Middle. 


SELL 


Plumbing Fixtures 


Dependable service from leading jobbers, or 


Kokomo, Ind. ; Woodbridge, N. J.; Delphi, Ind.; Gadsden, Ala.; West Delphi, Ind. © 
Export Division: Gerber International Corp., 500 Green St., Woodbridge, N. J. 
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people who want 
the fanciest, you 
may sacrifice 
your volume 


> re . 


T = 
CN | | 
~ 
/ > RO OF 
’ 
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Guaranteed by 
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Museum Piece Gets Laugh 
—Business, Too 


THIS ANCIENT WATER CLOSET, once con- 
sidered elegant equipment, is a crowd- 
stopper and laugh-starter in the show- 
rooms of Lindgren Plumbing Co., Miami, 
Fla. It’s also a thought-starter, because 
Lindgren’s clever message says “Don’t 
laugh. Yours may not be quite as old, 
but it’s old enough to modernize.” 

There isn’t a community where ancient 
plumbing and heating can’t be found and 
where people wouldn’t welcome the com- 
forts, conveniences and economies of the 
modern things you have to sell. 

Who knows? Maybe you'll find equip- 
ment older than Lindgren’s museum 
piece. Go look. 


ETT Little League Baseball, Big League Business 


IF YOU LIKE BASEBALL and like to help 
kids have fun and stay out of mischief, 
try sponsoring a Little League baseball 
team next summer. That’s what David 
Madsen of Madsen Plumbing & Heating 
Co., Upper Darby, Pa. is doing, and he'll 
tell you that Little League baseball can 


help create big league business. 

Madsen is enjoying a hobby, perform- 
ing a community service and having his 
name brought home many times during 
the season. Sports sponsorship of one 
sort or another can do the same for any 
contractor, Madsen says. 


1. 
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In all the homes now being built in the rapidly .growing 
Hillbrook Park subdivision in the Greater Lansing, Michigan, 
area, Mueller Brass Co. Streamline copper tube and fittings 
are being used for both supply and drainage plumbing. 
Frank Couchois and Lloyd Miller, the experienced builders 
. and developers of Hillbrook Park, have incorporated every 
possible functional feature in their homes... that’s why they 
use Streamline DWV tube and fittings. They feel that copper 
is more versatile and gives them more space to work with 
as well as being an important factor in selling their homes. 
Miles Plumbing & Heating, in Lansing, handles all the 


STREAMLINE 
PRODUCTS 
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MUELLER BRASS CO. 


DWV TUBE AND 
FITTINGS 
contribute to success 
of 500 unit Hillbrook 
Park Development 


plumbing work for Couchois & Miller on this project. Bob 
Miles, who has pioneered the use of copper for drainage 
in the Lansing area, likes the looks of copper, the light weight 
and the fact that his men aren't tired after a day's work 
with Streamline tube and fittings. 


Mueller Brass Co. offers a complete range of solder-type 
fittings, cast valves and K,L,M and DWV tube for every 
piping need. All tube is color coded for your protection... 
type “M" is coded Red ... type "L”, Blue, type “K", Green 
and DWV is coded Yellow. 


Send for your free “See For Your- 
self” sample kit and new Cost 
Comparison Book. See why Stream- 
line wrot copper tube and fittings are 
easier to assemble and solder . .. 
compare them with any other fitting. 


The new Streamline Cost Compar- 
ison Book shows why it costs less for 
you to use Streamline copper tube 
and fittings for both drainage and 
supply plumbing. 
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New Products 


(Continued from page 78) 
deep with heights from 58 to 70 ins. 
and widths from 16 to 36 ins. 

Manufacturer: Lennox Indus- 
tries, Inc., 200 12th St., Marshall- 
town, fa. 


Boiler-Burner Unit 

An oil-fired, cast iron boiler- 
burner unit has been added to its 
line by Weil-McLain. The unit fea- 
tures the delayed-oil-flow principle 
for the proper ignition cf large in- 
puts of light oil. After a few seconds 
for purging the combustion cham- 
ber, two-thirds of the oil firing rate 
is ignited and checked by an elec- 
tronic relay. Upon completion of 
the relay check and after another 
few seconds delay to help establish 
proper draft conditions, the remain- 
ing one-third of the oil is ignited. 
Total delay is approximately 12 
secs. The unit is rated at a net load 
range of 1,145,000 to 2,709,000 
Btu /hr. Electronic safety primary 


controls are included as standard 


equipment. 


Manufacturer: Weil-McLain Co., 
Michigan City, Ind. 


Water Softener 
A water softener 

electrically-controlled 
completing the regenerating cycle 
has been added to its line by Brun- 
er. The valve eliminates the need 
for further watching and _ timing 
once the salt is added to the system. 


featuring an 


General Electric's Combination Washer-Dryer 
Features Push-Button Control, Quiet Operation 


An automatic washer-dryer com- 
bination featuring a newly de- 
signed, pedestal-mounted control 
panel with illuminated dials has 
been announced by General Elec- 
tric. The washing and 
drying cycle is automatically oper- 
ated by touching a button to make 
the wash and dry cycle settings. A 
positive fill automatically measures 


complete 


the correct amount of water for 
any load. Other features include 
a new belt-drive system for quiet 
operation and an automatic rinse 
agent dispenser that ejects a fabric 
or water conditioner into the rinse 
portion of the cycle. 

Manufacturer: General Electric 
Corp., Appliance Park, Louisville 
1, Ky. 


valve’ for 


Thus, 
ing are handled automatically. The 
softener is available in appliance- 
styled and conventional models. 

Manufacturer: Bruner’ Corp., 
4763 N. 32nd St., Milwaukee 9. 


reveneration and backwash 


Nylon Balicock Vaive 

A hydraulic ballcock valve made 
of Plaskon nylon has been added to 
its line by Hydo Valve. It features 
lightweight construction and resist- 
ance to heat, chemicals and abra- 
sion. The unit into full 
of water when water level in the 
tank is not adequate. A smaller 
pilot-ball equalizes itself and sta- 


goes flow 


bilizes the mechanism in the closed 
position when 
reached. The unit is engineered to 
shut off with the water pressure 

Manufacturer: Hydo Valve Corp., 
1104 W. 34th St., Austin, Tex. 


water level is 


Food Waste Disposer 

A food waste disposer has been 
added to its line by Chambers 
Built-Ins. The unit features a cobalt 
steel alloy cutting and a 
shred-control that determines the 
size of waste particles, enabling 
them to through | strainer 
grooves without damaging the unit. 
An overload protects the unit in 


sleeve 


pass 


case of jamming and the motor may 
be restarted with a reset button. 
Manufacturer: Chambers Built- 
Ins, Inc., 2012 N. Harlem Ave., Chi- 
cago 35. 
(Please turn to page 126) 
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Roots won't bother this Pipe. . 


NEW 


Keep Roots Out! 


Vew research-developed compression joints on new, longer, Clay Pipe 


make root problems a thing of the past. You can now get a tight seal, 


with uniform pressure around the pipe circumference. And new 


longer, stronger lengths mean less pipe to handle 


Installation is a one-man job. And remember 


Clay Pipe does not rust, rot, corrode, or disintegrate. It 
is the only pipe with a// the features you can trust! 
Get all the facts on never-wear-out Clay Pipe with new 


compression joints. Write your nearest NCPMLI office or 


contact your local Clay Pipe dealer. 


NATIONAL CLAY PIPE MANUFACTURERS, INC. 1820N Street, N. W., Washington 6, D.C. 
311 High Long Bidg., SE. Long St, Columbus 15, Ohio 703 Ninth & Hill Bldg., Los Angeles 15, California * Box 172, Barrington. Illinois 206 Mark Blidg., Atlania 3, Georgia 
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A Coming Attraction... 


the 


Featuring .. . 
OVER 300 individual manufacturers catalogs. 
OVER 750 pages of catalog product data. 


FOUR Complete, Comprehensive Directory Sections, your guide to 
the Plumbing-Heating-Cooking Industry. 


all PREFILED, THUMB-NOTCH INDEXED and BOUND 
into One easy-to-use Volume. 


rs’ Catalogs on Boilers, Furn: Classified Directory of Products-~Alphabetical 
Radiation, Burners, Att 


listings of approx. 3,000 main classifications 


ment, Refrigeration and Insulation and 4,700 cross Class:ficati ll} 


Ms on all Known 


products in the In lust 


SECTIONS 
IN 8. Tanks at iter Syste Technical and Engineering Data—160 pages 


of handy tibles, easy-to-read charts, easy-to 

use graphs. Accurate information in simpli 

fied forn 

Manufacturers Catalogs on Plumbing Fix 
tures Appliances Water Heaters Water 


Softeners and Plumbing Accessories 


Trade Names —-Over 10.000, Covering more 
than 100 pages offers the most complete in 
formation on this subject. (Advertisers set in 
Bold Face.) 


Manufacturer italogs on Drainage Pipe 


Fittings. Allied Specialties, and Lead Goods 


Names and Addresses—Over 5.000 leading 

inanufacturers’ mames and addresses, alpha 
Manufacturers Catalogs on Too betically arranged. (Advertisers set in Bold 
pounds, Oil and allied specialtic Face.) 
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DOMESTIC ENGINEERING CATALOG DIRECTORY 1s now exclu 
sively a Buyer's Guide for the Contractor and Wholesaler. 1959 marks the 
first year your “Big Orange Book™’ will des all of its thousands of pages 


ot catalog directory materia nly t ) ns you normally purchase 


book, alone, with the information you want and need 


Editio 


ORDI R Y¢ R ( OPY N¢ so your ( atalog 
Directory can be included in our very first ship 
ment of books of the year. Let us place your 
order on an “Advance Reservation 
Then, when the ‘59 Annual Edition is pub 
lished in January, your copy will go out imme 
diately. You'll have Complete . . . Convenient 
Comprehensive ... Up To The Date prod- 


uct data on hand for a full year's time 


Please check your DOMESTIC ENGINEERING CATALOG DIRECTORY 
business classification: 1801 Prairie Avenue, Chicago 16, Illinois 
[] Wholesaler 
Engineer 
Independent 
[] Employed by C) 3 years for $25.00 (0 1 year for $12.50 


(Saves 331/3% from single copy rate.) (Regular Rate) 


(1 Remittance Enclosed 0 Bill Me 


Gentlemen 


Here is my order for a Domestic Engineering Catalog Directory service at 


(FILL IN TYPE OF FIRM) 


Firm Name 
Government Agency 
Your Name 
Manufacturers’ Agent 


Other Address 


(PLEASE FILL IN) y - Zone 
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New Products 


(Continued from page 122) 
Portable Chain Vise 


A combination top-screw  port- 
able chain vise and stand has been 


announced by Ridge Tool. The unit 


chain-tightening 
handle on top of the vise base for 
fast operation. The handle and 
tightening nut are anchored to the 
base and cannot be pulled out. Also 
featured are folding with a 
built-in tray, rubber-tipped 
tool hanger slots, rear pipe rest, a 
three-size pipe bender and an ad- 
justable ceiling brace screw. The 
unit handles pipe from ‘x to 5 ins. 
3ench 


features a large 


legs 


feet, 


type chain vises are also 


available with the same top-screw 


feature. The bench model is avail- 
able for pipe sizes from 1x to 8 ins. 

Manufacturer: Ridge Tool Co., 
100 Clark St., Elyria, O. 


Photo Copying Machine 

A high-speed photo copying ma- 
chine for making on-the-spot re- 
productions of printed matter has 
been announced by Cormac. The 
unit 18-in. throat that 
will accept material 18-in. wide by 
any length. It is designed to pro- 


features an 


vide fast copies of anything printed. 
including drawings, 
blue prints, etc., as well as regular 
correspondence and other office 
records. Called the Coronet, it is 
a big-brother model of the firm’s 


specification 


Corvette model, a standard 11-in. 
wide unit. Exposure time is 6 sec. 


Brammer Kitchen Cabinet Line Features Two Finish 
Choices, Modern Styling and Adjustable Shelves 


A line of wood kitchen cabinets 
has been introduced by Brammer. 
The units feature a choice of two 
finishes, Driftwood and Platinum. 
They are styled to harmonize with 
straight-line modern decors. Ad- 


justable shelves in base’ and wall 
cabinets are also featured, as well 
as flush doors and drawer fronts. 

Manufacturer: Brammer Manu- 
facturing Co., 1441 Rockingham 
Rd., Davenport, Ia. 


The 


unit does not require the use of a 


and development time 10 secs 


dark room 

Manufacturer: Cormac  Indus- 
tries, Inc., 80 Fifth Ave., New York 
City 11. 


Oil Fired Boiler 
An oil-fired 
complete 


boiler featuring 
and 


wiring has been added to its line 


factory assembly 


gun-type burner, 1!'4-in. heavy- 
duty circulator, all necessary con- 
trols and an insulated flush jacket 
It is available in two models with 
capacities of 111,000 146,000 
Btu /hr output respectively 
The unit carries a 25-year guaran- 


and 


gross 


tee. 
Manufacturer: The Peerless 
Heater Co., Boyertown, Pa 


Electric Furnace Humidifier 
An electric humidifier for use on 
warm air furnace systems has been 
added to its line by Keeney. Called 
the Climatizer, the unit is 
structed built-in 
element that produces a vapor. No 
evavoration plates are used. It is 


con- 


with a heating 


made of aluminum and features a 
float positive 
level control. The unit is packaged 
and ready for installation. It is 
available in two models, 
operation only when the furnace 


switch for water 


one for 


blower is on and one for continu- 
ous operation. 

Manufacturer: Keeney Manu- 
facturing Co., 1170 Main St.. New- 
ington 11, Conn. 

(Please turn to page 128) 
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Tightening up on overhead is an excellent 
way to improve profit— provided you don’t 
sacrifice operating performance. And, 
when it comes to inventory expense, your 
Republic Pipe Distributor not only helps 
cut costs—he can actually boost efficiency 
as well. 

For example, he relieves you of time- 
consuming and costly problems. His large 
pipe stock means you don’t have to 
prefigure future needs. By reducing or 
eliminating your own inventory, you save 


— 


CALL YOUR LOCAL REPUBLIC DISTRIBUTOR FOR QUICK DELIVERY OF STEEL PIPE 


GteeL Pipe 


TIGHTEN UP... 


space, manpower, equipment, insurance 
and taxes. Whatever the installation, you 
simply order the pipe required—plus 
fittings, fixtures, controls—and he delivers 
everything, where needed, on time. 

Net effect is tighter control of both 
inventory expense and operating perform- 
ance. Also, the dependability of steel pipe 
prices contributes to the same end. 

Contact your Republic Pipe Distributor 
for full information on how these advan- 
tages fit your requirements. 
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New Products 


(Continued from page 126) 
Well Casing Puller 
A hydraulic well casing puller 
has been developed by Greenlee 
Tool. The unit, consisting of two 
hydraulic jacks and powered by a 


high-pressure pump, can pull eight 
feet of 8-in. casing in 30 min. The 
unit provides a steady pull on the 
well casing, preventing 
strain on either the casing or the 
threads. The pump, powered by a 
415 hp gasoline engine, 
10,000 psi and is mounted on a 
channel iron base. This enables the 


excess 


delivers 


unit to be operated either from a 
truck bed or directly on the ground 
at the job site. It is equipped with 
a 4-way valve that selects either 
the high-pressure advance stroke 
or the low-pressure return stroke 
to bring the jacks back to a start- 
ing position. Each power stroke 
provides a 20-in. lift to the casing. 
The pump unit, reservoir and the 
single control valve for the ram of 
the hydraulic cylinder 
tained in one compact housing. 
Manufacturer: Greenlee Tool 
Co., 2001 Twelfth St., Rockford, IIL. 


are con- 


Plastic Pipe Clamp 
collarless-screw, worm-gear 


clamp for plastic pipe has been 


announced by Murray. The new 
clamp is designed to be used with 


Shellback Manufacturing Announces Low Cost 
Flood Control System with Self-Priming Pump 


A pump designed for low cost 
flood control has been announced 
by Shellback Manufacturing. The 
pump is self-priming, using water 
from flood backup to start it in op- 
eration. A one-way valve 
allows the unit to operate only in 
flood. The 6-in. diameter 
pump has a %-hp motor and will 
pump approximately 50 gpm. It 


control 


case of 


128 


may be installed in existing piping 
by mounting in the clean-out 
above the floor. The unit’s hydro- 
static switch is actuated by flood 
water rising the 
Water is discharged either 
back into the sewer or outside. 

Manufacturer: Shellback Manu- 
facturing Co., 1324 E. Elza, Hazel 
Park, Mich 


above control 


valve. 


virtually any size screwdriver. The 
worm-gear feature of the clamp is 
similar to the firm’s de luxe col- 
IS available 
in double-plated carbon steel or 


all stainless steel, and in sizes from 
1 


lared screw clamp. It 


2 to 6 ins. 

Manufacturer: 
Corp., 11 W. 
Towson 4, Md. 


The Murray 


Pennsylvania Ave., 


Oil-Fired Furnace 
An oil-fired furnace for com- 
mercial and industrial applications 


has been added to its line by Over- 
head Heaters: The furnace 
signed to meet requirements of 
shopping centers and other types 
of buildings that need varying ca- 
pacity units. The unit is approved 
for minimum reduced 
from combustible materials and can 
be adapted in the field for either 
left hand installations. It 
is available in models ranging in 
85,000 to 252,000 


is de- 


clearances 


right o1 
capacities irom 
Btu output. 
Manufacturer: Overhead Heat- 
ers, Inc., 1612 Book Bldg., Detroit 


Pipe Fabricating Machine 

A portable hydraulic pipe fab- 
ricating and bending machine for 
heavy-duty jobs has been an- 
nounced by Walter P. Hill. The unit 
is mounted on a three-wheel trailer 
and may be hauled over highways 
or pushed like a dolly. It has a 
built-in, 20-ton, ram-type hydraul- 
ic bending machine powered by a 
self-contained 1,200 rpm, 2,000 psi, 
5 gpm hydraulic pump and tank 
unit. Bending dies for 42, %4, 1, 1%, 
and diameter pipe are 


furnished with the unit, along with 
a standard pipe vise mounted on 
the work surface. Power for the 
pump is supplied by either a 5-hp 
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electric motor or an optional 5-hp 
gasoline driven engine. The con- 
trols are push-button type with a 
co-acting limit switch for making 
duplicate bends. The entire unit 
: measures 3 by 5 by 31% ft high and 
has ample storage area insid2 for 
cutting and threading tools. 
Manufacturer: Walter P. Hill, 
Inc., 22183 Telegraph Rd., Detroit 


Trim-To-Size Filter 

An easily trimmed-to-size alu- 
minum filter for use in furnaces 
and in air conditioners has been 
added to its line by Research Prod- 
ucts. The filter is identical with the 
firm’s E Z Kleen filter for room 
air conditioners except for the 
larger size, 32 by 40 ins. It is par- 
ticularly adaptable where odd size 
filters are required. Larger than 
normal requirements can be met 
by fastening several filters together 
with staples, hog-rings or alumi- 
num glue. 

Manufacturer: Research Prod- 
ucts Corp., 1015 E. Washington 
Ave., Madison 10, Wis. 


Water Heater Control HITE. AIR. COND ITIONI EATIN Wi la, Kansas, sa 
A water heater control featuring 
a built-in pressure regulator has 


cae ee | know my Yellow Pages advertising 


brings in most of my business! 
| 


“Frequently, when we go on emergency service calls, 


we find the telephone directory open to our ad — proof 


ef he &® that our Yellow Pages advertising brings in the business. 
Experience has proved that of all the local advertising 
oT we do, the Yellow Pages gets us best results.” 


Use the Yellow Pages to let more people know who you 
are, where you're located, what products and services 
controls. The concealed, integrated 
parang cee you sell. For full information and assistance, call your 
pressure regulator results in con- : 5 off 
siderable reduction in the unit’s local telephone business office. 


sion of the firm’s Unitrol line of 


size and the space necessary for 
installation in comparison to that 


required for separate controls. The THE YELLOW PAGES EMBLEM on Mr 
i unit is available in a variety of 
i colors to match manufacturers’ the community to ind him fast 
when in need of services. 


' Manufacturer: Grayson Controls 
Division, Robertshaw-Fulton Con- 


trols Co., 100 W. Victoria St., Long Coleman 
Beach 5, Calif. 


temperature reset, multiple- Exclusive “Airmist” Gives You 8 
for use in air conditioning or heat- SAVE: 25% ELECTRIC COST — raed i 
“Your Comfort Is Our Business” (shown reduced). Trade- 
ing has been developed by Auto- mark listings under 
matic Devices. From two to six BUD WHITE several manufacturers ; 
. switches are actuated by a single AIR CONDITIONING & HEATING round out his Classified 
(Please turn to page 130) 138 LAURA advertising program, 
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(Continued from page 129) 
temperature Cevice to 
perform func- 
tions. For example, one switch may 
energiz2 an air conditioner at a se- 
lected ocutdcor temperature such as 
76F. a second switch may energize 


gize a second boiler at 30F, a fifth 
shift operation from natural gas to 
bottled gas or oil and a sixth elim- 
inate night setback of space temp- 
erature at 1OF. The temperature at 
which each switch operates is in- 
dependently adjustable throughout 
a heating boiler at 65F, while a the operating range. Aodels are 
third switch actuates a circulator available in several capillary 
at 65F. A fourth switch may ener- lengths with either a short, rigid 


resetting 
switching 


several 


CALM CARL...THE COOL CONTRACTOR says: 


' Happy customers mean complaint free 
profits when you push GROTE 
SLIDING DOOR 
CABINETS. 


Install Grote Medicine Cabinets 


and Bathroom Fixtures and avoid 


costly customer complaints. 


ONLY GROTE CABINETS 
ARE GUARANTEED 


You can step up your installation profits 


because GROTE cabinets are quickly and 


easily installed and there is no need for costly 


customer call backs. You'll have happy 


customers too because GROTE cabinets 


give that extra touch of glamor for 


“dressed up” bathroom 


styling. They offer finger tip 


convenience and twice the 


storage space of conven- 


tional medicine cabinets. 


A variety of features are available 
plate or window glass mirrors: sur 
face or recessed mounting: side or 
overhead lights and there ts a 
GROTE sliding door cabinet for 
every budget 


There are 52 different GROTE 
cabinets available in sliding door, 
swing door and ‘‘stor—in —door’’ 
models 


The S-610 sliding door model (illustrated) features two 15” x 20” plate glass 
mitrors. Overall size 302° x 21% 


Sold exclusively through jobbers. 


THE MANUFACTUR!NG COMPANY 


BELLEVUE, KENTUCKY (Opposite Cincinnati) 


with an 
temperature-sensitive 
bulb made of flexible tubing. 

Manufacturer: Automatic De- 
vices Co., 714 Hillgrove Ave., West- 
ern Springs, Ill. 


immersion-type bulb or 
extended 


Gas Conversion Burner 

A gas burner has 
been added to its line by Olsen 
The unit features a restyled cab- 
inet that has a rounded duct cover, 
charcoal gray enamel finish and a 
rigid base. It is 
available in three models ranging 


conversion 


14-gauge steel 


from 50,000 to 310,000 
features 


In capacity 
Btu. Other include easy 
removal of the entire burner head 
tube and pilot assembly without 
disturbing the gas manifold, a semi- 
circular secondary air shutter that 
increased control 
combustion air and draft 
Manufacturer: The C. A. Olsen 
Manufacturing Co., Elyria, O. 


permits ove! 


Gas-Fired Boiler 

A gas-fired boiler for hot wate: 
heating been an- 
Snyder. It 


steel 


systems has 
nounced by Westcott 
features a_ stainless 
baffle, multi-port 
two-tone steel jacket. A coil for 
domestic hot water is optional. The 


radiant 
burners and a 


unit is available in capacities from 

55,000 to 200,000 Btu/hr output. 
Manufacturer: Westcott Snyder 

Manufacturing Corp., Madison, N.J. 


Split Case Pumps 

A line of horizontal split-case 
pumps for general purpose hot and 
cold water handling has been in- 
troduced by Peerless. The line fea- 
tures a split at the center line of 
the pump shaft for easy mainte- 
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nance of rotating parts, hand fin- 
ished and balance bronze en- 
closed-type impellers and replace- 
able bronze case wear rings. The 
line is available in sealed-shaft 


types in 114 to 4-in. discharge 

sizes and in packing gland types in 

4 to 8-in. discharge sizes. Capacity 

. and head ranges of the packing 

gland types are up to 2,600 gpm 

and up to 280 ft. The sealed-shaft 

My types have capacities up to 950 gpm 


and head ranges up to 350 ft. Liq- 
uid temperature limits for the shaft 
sealed types are 180F and the pack- 
ing gland types have a 250F limit 
Motor sizes range from 1 to 75 hp 


Manufacturer: Peerless Pump 
Division, Focd Machinery and 
Chemical Corp., 301 W. Avenue 26, 


Los Angeles 31 


Recessed Clothes Line 
A recessed clothes line for in- 
stallation in the bathroom over the 
ee tub has been developed by Lotta 
4 Called the Lotta-Line, the unit has 


the 14th INTERNATIONAL 
HEATING & AIR-CONDITIONING 
EXPOSITION 


Under Auspices ASHAE 


Convention Hall Philadelphia 
January 26-29, 1959 


a spring-loaded spool of clothes 
line that is completely hidden when 


Here’s a concentration of new ideas, new 


not in use. A matching chrome- products, new methods of increasing sales 
plated face plate with a recessed and profits, impossible to find anywhere else. 
hook is mounted on the opposite 
wall. The fixture plates are stand- It’s your industry showcase, filled with 
ard tile size, 4%4 by 4%4 ins. It can values for you. It’s also a whole course in 
also be installed in kitchens and ; : 
selling these latest developments. You'll 

Manufacturer: Lotta Manufac- meet and talk to the representatives of 450 

_ are prepared to show you the way to new 

Pneumatic T & P Controls profits in‘ your own operation. 

A series of pneumatic control in- ' 
struments for regulating air and Make your plans to attend, now. Write the 
liquid temperatures and pressures Exposition today for advance registration 


in various industrial process appli- 
cations has been announced by 
Powers Regulator. The line fea- 
tures a thinner design for the con- 14th INTERNATIONAL HEATING & AIR-CONDITIONING EXPOSITION 


5 trol housing than in previous mod- 480 Lexington Avenue, New York 17, N. Y. 
els, thus allowine more compact 


and hotel information. 


. ‘i Management: International Exposition Compan 
(Please turn to page 132) g P tied 


DomeEstIc ENGINEERING, DECEMBER 1958 


| 
j 
| 
ft 
i 
« 
he 
‘ 
7 
@ 
131 
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(Continued from page 131) 
surface for flush mounting. The 
controllers are used with dia- 
phragm-operated valves for gradu- 
al regulation of temperature and in. mercury vacuum to 60 psi, 0 to 
pressure. A remote, nitrogen-filled 100 psi, 0 to 200 psi, and 0 to 350 
bulb connected to the controller by psi. The units measure 1234 
a capillary is used for temperature, 
while a pressure spiral element is have a 5%s-in. wide indicating scale, 
used for pressure control. The tem- coupled with a circle-and-pointe 
perature control is available in index. Another feature of the in- 


three models with capacities of -25 
to 135F, 25 to 250F and 150 to 375F 
The pressure control is available in 


fcur models with capacities of 30- 


by 
by ins. deep. Both units 


wh at lq 


in PLASTIC PIPE Installations! 


none 


PLUS... 


Patented One-Piece Housing of Stainless Steel 
Housing Recessed in Band 

Patented Contour Serrations in Band 
Stainless Steel Screw—Heat-Treated 

Proved Welded Assembly 


FOR... 


Extra Corrosion Resistance 
Premium Strength 

Uniform Tighter Clamping 
Permanent Seal 


Collared 
Stainless Screw 
Series C-PS 


Deep-Slotted 
Stainless Screw 
Series PS 


Ask for Bulletin PP-1057 for full details 


Quality for over a Quarter Century 


WITTEK Manufacturing Co. 
4357 West. 24th Plece 
Chicago 23, Illinois 


struments is the use of a restriction 
cleaner, by which the operator need 
enly press a button to clear a 
clogged line to keep the instrument 


in service. The restriction cleane) 


and a pilot valve filter are in car- 
tridge form for easy replacement 


Manufacturer: Powers Regulator 
Co., 3434 Oakton St., Skokie, II 


Damper Regulator 

A damper regulator for use in 
perimeter heating and air condi- 
tioning has been introduced by 
Young. Called the Floor Line Ad- 
justable Cover Regulator, it is de- 
signed for installation in the floor 


branch duct near the grille 

gives accurate control of the 

ime of air in the branch duct 

It has a brass covered plate that 
fits flush to the floor 

Manufacturer: Young Regulator 


Co., 20910 Miles Ave., Cleveland. 


Frost-Proof Wall Hydrant 


A frost-proof wall hydrant with 
adapter end suitable for a °4-in. 
it connection outside and a %- 


sweat connection inside has been 


introduced by Mansfield. The unit 


controls the water supply through 
a valve seat located within the 


varm home or building at the end 
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of an extra-long stem and elimi- 
nates the need for seasonal turning 


off or on of silleocks. It is available 


in 8, 10, 12 and 14-in. leneths. Othe: 
lengths are available on special o 
der. 


Manufacture) Mansfield 
tary, 126 First St., Perrysville, O 


Roof Ventilators 


A line of low-profile, low-sp 


centrifugal-type roof ventilat 

has been introduced by American 
Blower. The units feature a non- 
overloading wheel and spun inlet 


with a large access door, motor and 
V-belt drive. They are available in 
1.120 to 
34,440 cfm at free delivery and to 


a range of capacities from 


26,540 cfm at 1l-in. water 
static pressure. The units ars 
sound-rated for specific noise level 
requirements 

Manufacturer: American Bl 
Division, American-Standard, 8111 
Tireman Ave., Detroit 32 


Gas-Fired Water Heaters 


of gas-fired vate 
heaters has been introduced | 
EverHot. The new lin feature 
aluminum tanks and built-in two- 
temperature water systems. Pur- 


pose of the two-temperature sys- 


tem is to provide a constant 180F 
supply to automatic appliances, as 
well as normal hot water for ordi- 
nary household uses. The two-tem- 
perature system may be changed 
to single temperature at the option 
of the owner. The units feature 
high-speed recovery rates. The 30- 
(Please turn to page 134) 
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with the Hew KOLLMANN 
KM-1500 


The ‘“‘advanced design” of tne powerful new Kollmann KM-1500 
Speed-Kleen incorporates aluminum alloys in a streamlined unit 
which is lighter, stronger, faster and easier to use... on ANY flow 


line ANY where. 


Master plumbers and plumber drainage specialists will save time 
... enjoy the convenience of these NEW features: cable-distance 
counter, automatic cord-reel, headlight, extra service receptacle, 
handle-bar legs, powerful !» H.P. electrically reversible motor, ball- 
bearing wheels and the exclusive Kollmann fingertip control for 
instant starting-stopping-reversing. 

The new Speed-Kleen easily handles 150’ of sectional cable at 
750 rpm. ‘Ready to use” on 3” straight runs or 4”’ to 6” traps and 


RUGGED 
POWERFUL 


ger 


INSTANTLY 
PORTABLES 


zs 


™ 


NEW Machine Steel ‘’T-Slot’’ Coupling 


Cable sections are coupled 


quickly, positively with the new Kollmann patented 
**T-Slot"’ Steel Coupling. Under normal conditions, 
they last throughout the long service life of the 
cable itself. 


Ask your favorite Supply House 


LLMANN 


MANUFACTURING COMPANY 
Erie-Pennsytvania 


or write for literature. 


bends... quickly adaptable to lines from 
114" to 10”. 


4 
be 
@ 
A 
= 
beading Designer and Manulacturer of Dram Cleaning Equipment Since 1936 
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(Continued from page 133) 
gal. model, for example, has a re- 
covery rate of 78 gph at 160F. Other 
features include eye-level tempera- 
ture control and concealed water 
gas and flue connections. It is avail- 

able in 30, 40 and 50-gal. sizes. 
Manufacturer: EverHot Heater, 
Temprite Products 
5241 Wesson Ave., Detroit 10 


Division of 


Corp ‘ 


Reverse-Trap Closet 

A reverse-trap water closet has 
been added to its line by Mansfield 
Sanitary. The unit features mini- 
mum water flushing, larger water 
area for and con- 
trolled water action throughout for 


cleaner bowls 


N 


quietness. It also features an ex- 
tended horn for quick connection 
and a foot that any 
previous installation marks. It has 


a maximum depth of 261% ins., 


large covers 


height of 29!2 ins. and a width of 
19 ins. and is available in three 
colors and white. 

Manufacturer: Mansfield Sani- 
tary, 126 First St., Perrysville, O. 


Room Air Conditioners 

Eleven electric room air condi- 
tioners, featuring dry-cooling and 
quiet operation, have been an- 
nounced by Frigidaire. The line in- 


cludes nine vertical models that are 
1534 ins. deep and two horizontal 
units. Two models, called 
Star, have 12,400 Btu/h 

capacity and especially 
signed for areas of the country with 
conditions of high heat and humid- 
ity. A special control permits them 


Lone 
cooling 


are de- 


to operate, drying the 
even though the thermostat no 
longer calls for cooling. Two other 
vertical models, called All Seasons 
units, provide reverse-cycle heat- 
ing also. Another 
perial, 
midification 


room alr, 


model, the Im- 

dehu- 
controls 
changeover 
to heating. Other models 
include a 115 v unit rated at 6,500 


features automatic 
thermostatic 
from 


and automatic 


cooling 


Bathroom Cabinet 
for Drying Clothes 


A built-in, bathroom drying cab- 
inet for fast drying of towels, 
lingerie and other small items has 
been announced by Dry-O-Mat. 
Designe primarily for new home 
the unit is installed 
over the warm air register box in 


construction, 


any forced air, perimeter heating 
system. The cabinet is constructed 
of 24-gauge aluminum with 
chrome-plated brass hardware and 
has a 16-gauge anodized aluminum 
door and face plate. 

Manufacturer: Dry-O-Mat Co., 
5013 Penn Ave. South, Minneapolis. 


Btu hr and two horizontal units 
rated at 14,100 and 16,500 Btu /hi 
capacities, respectively 
Manufacturer: 
sion, General Motors 
Taylor St., Dayton 1, O 


Frigidaire Divi- 
Corp., 300 


Automatic Time Switch 

An automatic time switch with a 
spring-controlled reserve powel 
feature has been announced by 
Tork Time Controls. The unit will 
continue to operate during a powell 
failure for as long as 17 hours. The 
switch is designed primarily fo1 
controlling heating systems to al- 
low automatic on-off and periodic 
operation of the heating unit. The 
switch is available in regular sev- 
and Skip-A-Day 
The former uses a preset schedule 
to operate furnaces or boilers on 
individual daily schedules. The lat- 


en-day models 


the 
but has a provision for skip- 


ter model is operated same 
way 
ping holidays and weekends auto- 
matically without altering the 
The 
serve feature maintains 
the 


master schedule. powel re- 
“on-time” 
schedules in event of 
failures. 

Manufacturer: Heating Controls 
Division, Tork Time Controls, Inc 


200 Grove St., Mt. Vernon, N. Y. 


powel 


Gas-Fired Wall Heater 

A gas-fired wall heater with a 
through-the-wall vent been 
announced by Temco. The vent acts 


has 


in the same way as the snorkle on 
a submarine, drawing fresh air from 
the flue 
gases to the outside. Room air is 


outside and exhausting 
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to hoost job efficiency 
with REMINGTON tools 


sealed off from the flame by a spe- 
cial heat exchanger, preventing loss 
of oxygen from the room. The unit 
is available in 20,000 and 30,000 
Btu capacities 

° Manufacturer: Temco, Inc., 4101 


Charlotte Ave., Nashville 9, Tenn 


Gas-Fired Furnace 
A gas-fired furnace for resi- 
pet dential installations has been added 


to its line by Majestic. The unit is 


aVailabie in two basic styles, up- 
flow (illustrated) and downflow. A 
basement model is obtainable by 


the addition of a return air drop at 

either side of the upflow model. The 
unit features a heavy gauge heat 
exchanger of prestressed steel, a 2.5 amp. wt.: 5 Ibs. ; 
belt-driven blower assembly and a 
sletted-port cast iron burner. The 
casing is made of 22-gauge steel 
and the front panels are finished in 
soft pink. Interiors of the casings 
are sound-deadened. It is available 


in three cabinet sizes and in capaci- 
ties ranging from 80,000 to 160.009 


. 
_ Btu and is pre-wired and assem- 
bled at the factory. Electric Saw, Model 86—8') blade Bench Grinder, Model BG-1—' , -hp Planer, Model 3P — Sealed transmis- 77 oan 
5 : * p cuts 2%; bevel cuts to 2 5 16°; 115-volt, AC motor. dynamically bal ion and bearings: 3” width; depth ‘ 
Manufacturer Majestic Co., 419 powerful 15-amp. motor: ball and anced. totally enclosed; sealed bear adjustable 0-4", full-grip rear handle i 
" Erie Ave.. Huntington. Ind needle bearings ; complete with blade ings; wheel size: 6" x 44": furnished with trigger switch; 8.4 amp., AC 7 
wrench and steel carrying case with coarse and fine wheels DC motor; speed: 13,500 rpm 
4, 
Shower-Spray Attachment 
Powerful, -asy-to- 
A combination shower and hand erful, rugged, casy-t 
nt f bathtul handle—Remington Power i 
spray attachment for bs 
NOt Tools can help you boost 
output and ease the tough 
jobs. They're precision- 
built for long service and 4 
minimum maintenance, 
Your Remington distribu- 
tor stocks and services the * >crewdriver, Model 143 SR—Re Mech * Maint Kit, Model | 
$ 0 woo .43- 0 odel MM-40 
industry’s widest selection versible; capacity: No. 10 wood MM-43-—Air -powered (Model ( 
screws; adjustable clutch for preset electric-powered) impact wrench with 
of power tools and parts, = tension; wd amp.; precision ball accessories to make impact wrench 
#2 bearings; locking trigger switch ; multi-purpose maintenance tool. 
CHOOSE THE POWER MOST 
* EFFICIENT FOR YOU. REMINGTON 
POWER TOOLS ARE AVAILABLE IN ye 
AIR-ELECTRIC+-GASOLINE- Remington Arms Company, inc. 
; In Canada: Remington Arms of Canada Limited &@ 
7 having a shower has been an- 36 Queen Elizabeth Bivd., Toronto, Ont oa 
nounced by Chicago Specialty. The FREE CATALOG 
complete unit includes a 5-ft riser, | 
edle-spray shower head and a Send for free catalog de- ‘ 
hz | ‘ith a 4-ft rene scribing the complete line 
— of RemingtonContractor on Remington Contractor & Industrial Tools and 
hose. It features solid brass con- and Industrial Tools. Al- Mechanics Maintenance Kit. 
- scribing echanics Name osition 
Manufacturing Co., 2954 W. Law- Mail 
or the coupon 
rence Ave., Chicago 25. Address 
. Prices and specifications subject to cha with 
(Please turn to page 136) cul watice. Prins alightip higher City Zone State 
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CADWELL NO. 25 

Self-Closing temperature and 
pressure relief. Easy inspec- 
tion and cleaning without 
upsetting temperature and 
pressure setting With or 
without test device and ex 
tension bulb. 750,000 BTU 
capacity. A.G.A. listed 


CADWELL NO. 75 

Adjustable 25 to 175 Ib. pres- 

sure relief, with or without 

fusible plug for temperature 

relief 


THE BEATON & 


CADWELL 


There's more 
PROFIT 
ina 


CADWEL 


Installation 


Because Cadwell valves have quality your 
customer can see, it’s easier to sell the 
protection he needs. 


And because you, too, can depend on a 
Cadwell installation, you know that costly 
service calls won't cut into your profits. 


Write today for complete catalog or con- 
sult Domestic Engineering Catalog Direc- 
tory. 


CADWELL NO. N-105TL 
Self-closing temperature and 
pressure relief. With or with- 
out test lever. 400,000 BTU 
capacity. A.C.A. listed 


ESTABLISHED 1894 


PERFECTION 
FLOOR AND 
CEILING PLATES 


All types and sizes to 
give a neat and fin- 
ished appearance to 


MANUFACTURING CO. ait piping jobs 
NEW BRITAIN, CONN. 


New Products 


(Continued from page 135) 


Dielectric Union 

A dielectric union using nylon 
has been added to its line by Union 
Malleable. It is designed to with- 
stand high temperatures and high 
pressures. The complete line in- 
cludes copper sweat unions, gal- 
vanized unions, reducer couplings 
and nylon bushings. They are de- 
signed for installation on wate 
heaters, water softeners, gas and 
water meters and pumps. 

Manufacturer: Union Malleable 
Manufacturing Co., Clark St., Ash- 
land, O 


Centrifugal Pump 

cradle-mounted centrifugal 
pump for hot and chilled water 
circulating systems has been added 
to its line by Federal. The unit 
consists of a pump, direct driven 
through a flexible spacer-type cou- 
pling, and a motor mounted on a 
heavy, specially fabricated struc- 
tural steel bedplate. Shafts, bear- 
ings and flexible spacer-type cou- 
pling are oversized to insure quiet 
operation. Hydraulic noise is held 
to a minimum by the design and 
construction of the volute when 
converting velocity head to pres- 
sure head. The pump cradle as- 
sembly, with impeller, is remov- 
able without disturbing piping, 
motor or electrical connections. It 


is available in capacities ranging 


from 5 to 225 


gpm and in motor 
sizes from 14 to 3 hp. Pumps can be 
furnished of all bronze or all iron 
construction, or of special metals 
or alloys. When specified, cast iron 
bedplates and special purpose mo- 
tors can be supplied. 
Manufacturer: Federal Pump 


Corp., 1144 Utica Ave., Brooklyn 3 


Electric Heat Thermostat 

A single pole, remote bulb elec- 
tric heat thermostat has been de- 
veloped by White-Rodgers. The 
unit is designed primarily for elec- 
tric baseboard, wall heaters and 
portable heaters, but is readily 
adaptable to many commercial, 
scientific and agricultural applica- 
tions on any non-inductive load 
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not exceeding 5.000 watts. It is 
especially adaptable to narrow 
Ma beseboard heaters and other close- 
quarter applications. The control 
has a temnerature differential of 


ll» F with a range of 50 to 100F, 
with a shaft adjustment in a 225- 
deg. arc. It also has a “cold” posi- 
e tion in which the contacts are held 


open. The silent switch is suitable 


slg for mounting in ambient tempera- 
tures up to 150F. Both 6 and 12-in. 
capillary lengths are standard, with 
other lengths available. 

Manufacturer: W hit e-Rodgers 

Co., 1209 Cass Ave., St. Louis 6 


Looking for product news? You 
get far more in Domestic Engineer- 


ing—because DE consistently car- 


ries more editorial and advertising 
a pages on plumbing-heating-cool- 
ing products and related equip- 
ment than any other industry pub- me, 
lication. END This partial view of our warehouse gives you an idea of 
the stock we maintain in order to meet your most urgent 

needs for pipe fittings of any type. 


r Kuhns cast iron or ductile iron fittings are available : 
ae Convention Dates coated with a special rust proofing compound, galvanized, ‘ae 
hs or coated to meet your local specifications. Over 3000 7 
Contractor Assns. .. . State sizes and shapes. 

. (Continued from page 45) 


Contractors; Elks Lodge, Mandan. 


Apr. 9-10 (1959)—Michigan—An- 


nual convention of the Michigan Assn. Flanged fittings, all types in sizes from 11” through 12”. 
of Plumbing Contractors; Statler- Companion flanges; from 1” through 12”. Screwed fittings; r 
Hilton Hotel, Detroit from 14” through 12”. Every Kuhns fitting is backed with 


the finest workmanship and strictest quality control that 


Apr. 9-11 (1959)—Missouri—Annuzl assures you of sharp threads, chamfered edges and perfect Pe 
{ convention of the Missouri State Assn. sealing. “K” fittings need no “babying”—they’ll save time 
; of Master Plumbers; Colonial Hotel d last 1 ' 
Springfield. and longer: 
Apr. 9-11 (1959)—Texas—Annual 
convention of the Associated Plumb- _ 
ing and Heating Contractors of Texas: : 
# Hilton Hotel, San Antonio Where corrosion resistance and higher strength are re- ; 
% quired, Kuhns special ductile iron fittings are available 
i Apr. 10-11 (1959)—Virginia—An- in the same sizes as shown above. These D.I. fittings are : 
nual convention of the Virginia Asso- all listed and pressure rated by the Underwriters’ Labora- 
ciated Plumbing and Heating Con- ° 
4 tractors; John Marshall Hotel, Rich- tories, Inc. 
mond 
if 
Apr. 13-15 (1959)—South Dakota 


Annual convention of the South Da- 
kota Assn. of Plumbing Contractors: 
Marvin Hughlitt Hotel, Huron 


Apr. 15-16 (1959)— Massachusetts THE KUHNS BROTHERS co. 
Annual convention of the Massa- 1800 McCALL STREET bd DAYTON, OHIO 


. chusetts State Assn. of Master Plumb- 
ers: Hotel Somerset, Boston 


(Please turn to page 138) 
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De 

| Set eh 


sold exclusivel 
through the plumbing trade 


BRADFORD 

ONLY Water Heater 
inning 4 

CITATION 

awaros TION: 


And this big plus... 
The ONLY Clothes Dryer 
created exclusively 
for you the plumber. 


RANGE BOILER CO. 


24th and Ellsworth Sts., Philadelphia 46, Pa 


(Continued tram page 

Washington 
Annual convention of the Associated 
Miumbing and Heating «al 
Washingtan Heniamin Pranktin tha 
tel, Meattle 


Ape, 2225 Montana An 
Hital eonvention of thy 
Plumbing and Heating Contractors of 
Montana: (Hotel te be determined) 


Boveman 


Apr. 238-25 (1959) New Jersey 
Annual convention of the New Je 
sey Assn. of Plumbing Contractor 


Haddon Hall Hotel, Atlantic City 


Apr. 23-25 (1959)—Io wa Annual 
convention of the Iowa’ Assn. of 
Plumbing Contractors Blackhawk 
Hotel, Davenport 


Apr. 23-25 (1959)—South Carolina 
Annual convention of the South Caro- 
lina Assn. of Plumbing, Heating and 
Air Conditioning Contractors: Cleve- 
land Hotel, Spartanburg. 


Apr. 23-25 (1959)—Tennessee—An- 
nual convention of the Associated 
Plumbing, Heating and Mechanical 
Contractors of Tennessee: New South- 
ern Hotel, Jackson. 


May 1-2 (1959)—Louisiana—Annual 
convention of the Associated Plumb- 
ing Contractors of Louisiana: Captain 
Shreve Hotel, Shreveport. 


May 5-7 (1959)—California—Annual 
convention of the Associated Plumb- 
ing Contractors of California; Star- 
dust Hotel, Las Vegas, Nev. 


May 8-9 (1959)—West Virginia 
Annual convention of the West Vir- 
ginia Master Plumbers Assn.: Chan- 
cellor Hotel, Parkersburg. 


May 22-23 (1959)—U t a h—Annual 
convention of the Utah Plumbing and 
Heating Contractors Assn.: Hotel 
Utah, Salt Lake City. 


June 18-21 (1959)—New Jersey— 
Annual convention of the New Jersey 
State League of Master Plumbers: 
Hotel Shelburne, Atlantic City. 


Manufacturer Assns. 


(Continued from page 45) 

Feb. 4-6 (1959)—HIPS—A nnual 
Home Improvement Products Show; 
Coliseum, New York City. 


Feb. 16-18 (1959)—PBI—Winter 
meeting of the Plumbing Brass Insti- 
tute; Hollywood Beach Hotel, Holly- 
wood, Fla. 


Apr. 1-3 (1959)—GAMA—Annual 
meeting of the Gas Appliance Manu- 


lacturer Assi Americana tlotel, Ba 


Harbour, Bla 


meetihe oat the Building Researeh tn 


thatel 


Ape, May 2 OTE An 
tite of Totel 
Wash 


May 3-4 C1959) LPGA Annual 
convention of the Liquefied Petroleum 
Gas Assn.; Conrad Hilton, Chicago 


May 10-13 (1959) CBRA— Annual 
meeting of the Copper and Brass Re 
earch Assn The Homestead. Hot 
Springs, Va 


June 1-4) (1959)—PHE- Annual 
Plumbing and Heating Exposition 
(Held in conjunction with the annua! 
convention of the National Assn. of 
Plumbing Contractors); Convention 


Hall, Miami Beach, Fla 


June 2-5 (1959)—OHINE—Biannual 
convention of the Oijil-Heat  Insti- 
tute of New England: Statler Hotel. 
Boston 


Oct. 25-27 (1959)—NIWKC— Annual 
convention of the National Institute 
ot Wood Kitchen Cabinets: The 
Homestead, Hot Springs, Va 


Nov. 2-5 (1959)—ARI—1I1th exposi- 
tion of the Air Conditioning and Re- 
frigeration Institute; The Auditorium. 
Atlantic City, N. J. END 


“Sometimes their enthusiasm 
gets out of hand when a 
JENSEN STAINLESS 

STEEL SINK is installed.” 
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1 OUT OF 4 
OF YOUR 
EMPLOYEES! 


a 


se 


The chances are, our doctors tell us, that guard against it. To help save the lives i. 
One in every four of your employees of more of your fellow-workers, call or ; 
(whether key executives, skilled workers, write our nearest office for information 
experienced secretaries or valued clerks) about a free employee education pro- 
will develop cancer at some time in their | gram, geared to your particular fac- 
lives. What is worse, many of them may __ tory or office. 

die needlessly, unless they know how to American Cancer Society 
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CONSOLIDATED 
SHIPMENTS 

of 99.94% 


Less Inventory 
Less Warehouse Space 
Less Capital Needed 
Less Insurance 
Less Orders and Checks 
Less Property Tax 
Less Freight to pay 
Fresh Stock Always 
All Cast-Iron Lavatories 
Acid-Resistant. Save 10% 
Deluxe Glass-lined Water 
Heaters at economy prices. 
Well Balanced Stock Always 
Turn Stock 18 times a year. 
Merchandise is sold before 
Invoice is Due 
Combined products shipped 
on same load direct to job 
or warehouse. 
Y Yes, these and many other 
advantages are exclusive to 
U.S. Distributors: Full line 
cast-iron, steel, vitreous 
china plumbing fixtures, 
lavatory vanities, together 
with gas and oil-fired heat- 
ing boilers, gas and oil-fired 
glass-lined water heaters, 
baseboard radiation, oil 
burners. All products manu- 
factured by U. S. 


ONL) BEST 
Sell More - Make More 


UNITED STATES 


PLUMBING FIXTURE CORPORATION 
1130 CITY PARK AVE. COLUMBUS, OHIO 
A request will bring the latest U.S. Catalog. 


News 


(Continued from page oS) 
Revised Oil Burner Course 
Syllabus in Second Printing 

New York City—A second printing of “Do- 
mestic Oil Burner Course,” the standard sylla- 
bus for teaching oil heat courses in trade and 
vocational schools, has been announced by the 
Oil Heat Institute. 

Prior to the second printing, the course syl- 
labus was revised by its author, Charles Burk- 
hardt, national secretary of the OHI’s distribu-. 
tion division. Burkhardt wrote the original 
course in 1950 when he was chairman of OHI's 
education committee. 

Divided into three parts, the course, as out- 
lined in the syllabus, covers general technical 
information, installation principles and practice 
and oil burner servicing 

More than half of the oil burner schools in 
the U. S. and Canada now use the syllabus as 
a teaching guide, OHI said. The original 50 
copies of the course syllabus were exhausted 


this year, necessitating a second printing 


California Wholesalers 
Sponsor Fair Exhibit 

Los ANcGELES—Remodeling and modernization 
was explained and dramatized to thousands of 
homeowners at the recent Los Angeles County 
Fair, through a Home Improvement Council ex- 
hibit sponsored by the Wholesale Plumbing In- 
stitute of Southern California. 

The exhibit, 60 feet long, featured waterfalls, 
fountains and plastic evergreen shrubbery in 
addition to plumbing and heating products of 
several manufacturers. On duty were members 
of the Federation of Master Plumbers of South- 
ern California, loan experts from banks, savings 
and loan associations and other financial insti- 
tutions, manufacturers and wholesalers. 

William Moreland, business manager of the 
wholesaler group, told DE that more than 15),- 
000 pieces of literature on residential remode!- 
ing and how to finance it were distributed to 
homeowners during the fair. 


Predict Million Sales for 
Gas Refrigerators by ‘64 

Atuantic City, N. J.—Gas refrigerator sales 
are expected to reach the one million a yeai 
mark by 1964, according to Elisha Gray II, 
chairman of the board of Whirlpool Corp 

Speaking at the convention of the American 
Gas Assn., Gray said that technical advances 
and competitive pricing will help boost sales 
of gas refrigerators, which have never exceeded 
the peak year of 1948 when 490,000 units were 
sold. 

Combined sales, gas and electric, are ex- 
pected to exceed four million units a year by 
1961 and five million by 1964, thus reversing the 
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trend of decline from six million in 1950 to an 
estimated two and half million this year. 

Among reasons for the increase Gray named 
a growing population, an increase in family for- 
mation and an increased rate of obsolescence. 
He said: “This obsolescence will be brought 
about by three technical developments which 
will so change the character of the refrigerator 
that, once again, it will be an exciting purchase 
for the housewife.” 

Technical developments named were expand- 
ing use ol automatic ice cube makers, thinner 
wall insulation, and a refrigeration system that 
eliminates the formation of any frost in the 
interior of the cabinet. 


Santa Clara P-H-C Council Has 
Large County Fair Exhibit 

Santa Ciara, Cartir.—The Plumbing, Heat- 
ing and Air Conditioning Council of Santa Clara 
County recently set what is described as a new 
high for industry participation in a county fair 
with a series of displays covering 80 feet. 

The fair, which ranks as one of the largest 
in the nation, had an attendance of nearly 300,- 
persons 

The council's display was said to be the larg- 
est exhibit in the fair’s commercial tent 
Through the cooperation of manufacturers and 
local supply houses, merchandise and displays 
covering bathroom fixtures, laundry fixtures, 
kitchen equipment, cast iron soil pipe, water 
heaters and specialized equipment were shown. 

The Joint Apprenticeship Committee of Santa 
Clara County used a portion of the booth for a 
live demonstration of lead wiping. It also dis- 
played several examples of welding, cast iron 
trees and other plumbing work. The exhibit 
also included an apprenticeship recruiting sta- 

(Please turn to page 142) 


TOWNSEND 


“Wait! | asked that only new materials 
be used on this job—and | just heard him 


say you were using soiled pipe 
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Easy 
laying! 


APCO is cast by centrifugal force in 
sand lined molds. This insures every 
length being straight. Seamless. Per- 


Staying! 


APCO is still cast iron pipe—"Everlastingly Yours”! 
But the new centrifugal casting in sand lined molds 
makes it even longer lasting. Insures fine grain and 
thoroughly “homogenized” texture throughout. 
Adds extra smoothness and straightness to their 
workability. All adds up to added years of trouble- 
free flow. Specify APCO! 


You'll never live to 
see an APCO pipe 
wear out! 


Iso specify 
APCO 
machine- 
made Fittings 


Each APCO SAND SPUN Pipe is individually tested with 
air pressure UNDER WATER. Individual pieces are checked 
for weight uniformity. Physical and chemical tests made 
regularly. Made in Single or Double Hub to conform to Cast 
Iron Soil Pipe Institute rigid specifications in every way. 
Send for Folder. 


The end of the hub is painted ORANGE 


ALABAMA PIPE COMPANY 


Sales Offices in Principal Cities 
GENERAL OFFICES — ANNISTON, ALABAMA 


Western Plant & Sales Offices: G 


X 5335 Southern Ave., South Gate, Calif. 
MEMBER OF CAST IRON SOIL PIPE INSTITUTE 


$i fectly round and smooth both inside 
and outside. No fins, sand holes. 
burrs or splits. / 
Easier to handle, / 
cut, caulk, saving you 
time, work, worry 
and money. 
Uniform 
il 
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IMPROVES ON THE WELL-KNOWN 
“INDUSTRY STANDARD” BRADY AIR CONTROL 


AV-100 AIR 
VOLUME 
CONTROL 


4 ways better 


NEW, IMPROVED SNIFTER VALVE 

NEWLY DESIGNED DIAPHRAM 

Mi NEW BUILT-IN FLOAT BALL CHECK 

mM NEW TAMPER-PROOF FACTORY SEALED UNIT 


Thoroughly tested and proved and now standard 
equipment on many well-known package systems, 
the new AV-100 Brady Air Volume Control meets 
all domestic ejector,turbine, rotary and centrifugal 
pump water system needs. The AV-100 operates at 
maximum efficiency on any tank to 120 gallons 
capacity, greatly reducing inventory problems. Only 
one size vacuum tubing, % inch, is required for any 
AV-100 air volume control installation. 


WHILE BETTER, MORE VERSATILE, AND MORE 
EFFICIENT THAN OTHER AIR VOLUME CON- 
TROLS, THE AV-100 IS LOWER IN COST. 


ASK FOR COMPLETE INFORMATION TODAY 


Brady AIR CONTROLS, INC. 


1002 East 18th Street, Muncie, Indiana 


News 


(Continued from page 141) 
tion where applications were available and 
members of the committee were on hand to an- 
swer questions. 

Members of the council’s board of trustees 
who planned the entire exhibit were Henry Ber- 
ger, Dominic Barbaria, Rex Saunders, John 
Schmedes, Tom Tripiano and George Wildha- 
gen. Joint Apprenticeship Committee members 
included William Wenks, Russell Johnson, Har- 
ry Oggeson, Richard Stegeman, Roland Hamp- 
ton, Rex Saunders, John Sterbenz, Art Smith, 
Ben Spira and Fred Glass. 


Executive Sees Big Market in Europe 
for Oil Heating Equipment 

New York Ciry—Oil heat equipment has a 
big sales potential in Europe, according to an 
executive of Standard Oil Co. 

G. H. Schoenbaum, head of Standard’s hom 
heating oil section for Europe, told the Oil Heat 
Institute's board of directors at their annual 
meeting that western European countries are 
looking more and more favorably upon oil as a 
source of heating. 

In a series of studies developed by his firm 
over the past two and a half years, Schoenbaum 
said it was found that of the nearly 68 million 
dwelling units there, only 7 million have central 
heating. Of these, he added, only 2 million have 
oil heating systems. This leaves a potential con- 
version market of about 5 million installa- 
tions, as well as millions more in homes lacking 
central heating, Schoenbaum pointed out. 


“I'd like to borrow $4.92 cents an hour.” 
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Color Film on Pipe Threading Machines 
Available from Oster Manufacturing 


Wickurre, O.—-A 14-minute color film show- 
ing the features of its pipe threading machine 
- has been released by Oster Manufacturing 
The title of the new film, 


is borne out in highlighting the cost, 


“Breaking the Price 
Barrier,” 
time and work-saving advantages of the unit. 

The film is available on a free loan basis to 
industry groups. It has also been cleared for 
television use 

3ookings for the film can be made by con- 
tacting Oster at E. 289th St. and Nickel Plate 
RR. Wickliffe, O 


Fox Elected Vice Chairman 
of Copper and Brass Group 
Detroit—Lloyd Fox, manager ol 
sales for Wolverine Tube, Division of Calumet 
& Hecla, Inc., 
of the pipe and tube section of the Copper and 
Brass Research Assn. The election of 1958- 
1959 officers took place at a recent meeting held 
in New York City. 
Fox has been with Wolverine in various sales 
capacities for the last 19 years. His member- 


ship in CABRA dates back to 1952. 


product 


has been elected vice-chairman 


I Temple Seats Sets Sales Record 
in First 10 Months of 1958 

DiBo.., TEx.—The sale of Temple toilet seats 
manufactured by the Southern Pine Lumber 
Co.. reached an all-time high for the first 10 
months this year. 

In making the announcement, Don Burnley, 

sales manager, said that an increase of 38 

. percent over 1957 sales was achieved. The 


previous record year was 1957, Burnley said. 


Arkla Displays Engineering Model of 
New Sun Valley Gas Air Conditioner 


Li1tLe Rock, ArkK.—A new gas air conditione: 
that can be added to a present heating system 
or installed outside the home was announced 
ae recently by Arkla Air Conditioning Corp. An 
¥ engineering model of the unit was unveiled at 
the annual convention of the American Gas 
Assn. in Atlantic City, N. J. Actual production 


is expected to begin next spring. 


The “remote” model will essentially be a gas- 


fired. water-cooled absorption unit similar in 
general operation to the company’s present Sun 
’ Valley model. It will also have a secondary 
E+ circuit for delivering cold or hot water, depend- 
st ing on which is needed, to the point where re- 
quired. 

In this respect, the remote unit can be con- 


q verted to heating by reversing its cycle. A 
: special type of evaporative cooler is built into 
the unit. 

Arkla plans initially to produce and test units 
with three tons of cooling and 96,000 Btu’s of 
heating output by late spring of 1959. 

(NEWS continued on page 144) 


is ‘No FINER” 
LINE in America ult 


GENERALS 


HEATING PRODUCTS 


GAS-FIRED 
HEATING 


WINTER AIR 


CONDITIONERS 
All Models Adaptable to 
Summer Air Conditioning 


Whatever your requirement, there's a 
REPCO Thrift-Master gas-fired heating 
unit to fill the need. In Automatic 
Winter Air Conditioners, there are 
LOW BOY, HI-BOY, COUNTERFLOW 
and HORIZONTAL models; 4 sizes, 
80,000 to 140,000 BTU/hr. input. 
Information on larger capacity units 
available on request. ‘PRE-PAK'd"’ or 
.Knocked Down, your profit picture is 
best with REPCO. 


REPCO 
GAS-FIRED BOILERS 
GUARANTEED 20 YEARS 


Fully enclosed . . . nothing exposed | It's 
the completely new REPCO Thrift-Master 
gas-fired wet leg boiler available with 
year ‘round domestic hot water. Available 
in 6 sizes, 100,000 to 235,000 BTU/hr. 
input. Sell REPCO QUALITY HEATING 
right down the line! 


A COMPLETE LINE OF 4 
GAS AND OIL-FIRED ‘ 


HEATING EQUIPMENT 


i 
PRE-PAK UNITS OIL-FIRED GAS-FIRED GAS OR Ol BASEBOARD 
SAVE TIME, SPACE V-T SERIES “G" SERIES WINTER AIR RADIATION 
AND EFFORT AND TUBELESS FULLY ENCLOSED CONDITIONERS FOR ALL NEEDS 


Territories Available for Manufacturers’ Representatives and Distributors 


GENERAL:REPUBLIC 


HEATING PRODUCTS COMPANY PRODUCTS COMPANY 
7420 STATE ROAD, PHILADELPHIA 36, PENNSYLVANIA 
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News 


(Continued from page 143) 


Traveling Showcases Promote 
Ridge Machines, Hand Tools 


EtyriA, O.—“Traveling showcases” are telling 
the product story of the “Ridgid” pipe and bolt 
threading machines of Ridge Tool Co 

The machines, with power drives, have been 

THAT mounted in the back of two new station wagons. 


They're powered with a gas-driven generator 
STANDS FOR RUGGED SERVICE and are accompanied by a representative dis- 
we play of the company’s hand pipe tools. The two 
wagons are in the field, helping distributors 
show customers how the tools work and save 
work 

=a Touring Texas, Oklahoma and Louisiana with 
] one wagon is Jack Showacre Henry Radican 
WITH YOKE | is covering Ohio, West Virginia and Kentucky 
OR CHAIN They work with the firm’s distributor sales- 
VISE men at sales meetings and in calls on plumbing 

and heating contractors 
The machine mount slides |] over the 
opened tailgate h wagon for easy demon- 


DOUBLE SOCKET Combination de- stration 
and %” pipe. r. can be replaced Acme Industries Pays 
by chain vise 76-Cent Per Share Dividend 
parts (2 to 4”) 
LEG or vice versa. 
handle nounced a 76-cent per share dividend from a 
— ot net profit of $291,323 for the 
spot for 9 
coming 
in perfect Kenneth Weatherwax, president, in his an- 


Jackson, Micu.—Acme Industries has an- 


fiscal year ending 


. ; report, told stockholders that while sales 
1 TAPPED hole © were down 14 percent from the firm’s record 
rear of base for year of 1956-57, Acme will pay 76 cents a share. 

This is in addition to a 5 percent stock dividend 

Also furnished wit 


iling brace and a 20-cent cash dividend declared earlier 
ceiling brace. 


during the yea 
Weatherwax said the company expects to 
pe My | double its sales this year with a line of im- 
LEGS LOCK Ba 4 proved water chillers and packaged air con- 
IN OPENED j ditioner. (DE, Nov., page 53) 
OR CLOSED ; (oie (NEWS continued on page 146) 
POSITION 


COMPLETE LINE 
Ye" THRU 412” 
with built-in benders and pipe rest 


NYE TOOL COMPANY “You'll never guess what happened to 


4126 WEST FULLERTON AVE, CHICAGO 39, ILLINOIS ‘ the water heater today, dear!” 
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(OUP CELE PAIR OF “NATURALS” 


y ONE SELLS THE OTHER! Prospects for fuel oil filters and 
furnace humidifiers are frequently one and the same. 
Combine these two profitable lines and one gets business 
" for the other! 


et 800’ : 
HUMIDIFIER 


rm FAST, PROFITABLE INSTALLATIONS! No complicated @ No float oF 


assembling or fitting — and no service “call-backs’’. Gen- tricky Por 
eral Humidifiers and Filters are trouble-free . . . each a leveling. Weave” 
leader in its field. @ “Porous : 
plates resis 
" SURE, YEARLY REPLACEMENTS! Easy, added profits from doouee. solely 
yearly replacements of General Filters Replacement Car- e - fe 
tridges (fit all leading filter makes!) and ‘Porous Weave” pressure. hy 
Evaporating Plates. 


General Fuel Oil Filters and General 800” Furnace Humidifiers go ‘‘hand-in- 


i. e Lifetime ides hand” in sales—and profits. General Filter users are prime prospects for humidi- 
construc ' fiers—and vice versa. When you service one, recommend the other. Doubling up 
@ Woo! 'pesia®” your sales effort saves time, service trips and money — makes handling 
GENERAL doubly profitable! 
gicles 
ystur 
\ trouble-free } 
\_ GENERAL FILTERS, INC. 
Your Jobber Knows and Trusts General 43800 Grand River Avenue ” Novi, Michigan i 
He Stocks Both .. . How About You? IN CANADA: Canadian General Filters, Ltd., 39 Crockford Bivd., Scarborough, Ontario a 


Up to 4 zones with only one 
circulator and one relay. Great 
savings on piping, fittings, 
wiring and labor. No flow 
valves. Quiet operation. 
ASME stamped. Rated by 
A.G.A, and C.G.A. Complete 
with all components, wired, 
assembled. Fully insulated. 
Pink enamel jacket. 


COMPLETE 


Oc 


UNITS ate, That silence you hear is Fostoria’s new 400A water cir- ‘al 
% = Ready to culator—a quiet, seal-less pump for closed hot water f 
= Operate heating systems. This low-cost circulator needs no 4 

lubrication, no starting device, no overload protecting 

See Your ea | ‘ mechanism. It can be installed in any position, serviced 


Wholesaler and replaced with only a screwdriver. . 
Use the 400A for circuits or zones to 7 


PENN BOILER AND BURNER MFG. CORP. 100,000 BTU. Write for information to 


Fruitville Pike Telephone EXpress 2-4175 Fostoria Pressed Steel Corporation, 
LANCASTER, PENNSYLVANIA Pump Division, Fostoria, Ohio. 
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ALL YOUR STAINLESS STEEL 
SINK REQUIREMENTS FROM 
ONE SOURCE... 


STEEL 
EQUIPMENT 


ALSO CUSTOM 
STAINLESS STEEL 
EQUIPMENT 


WRITE FOR BULLETIN J-105 


9233 KING AVENUE « FRANKLIN PARK, ILLINOIS 


(Continued from page 144) 


Alabama Pipe Co. Opens 
New California Facility 

Soutu Gate, Cauir.—Alabama Pipe Co. has 
opened a multi-million dollar plant here, it 
was announced recently by C. A. Hamilton, 
president. The tirm’s headquarters are in An- 
niston, Ala., from which it operates foundries 
there and in Gadsden, Ala. to produce cast iron 
pipe and fittings. 

The new South Gate plant is located on a 
12-acre site seven miles southwest of Los 
Angeles and will have an annual capacity of 
approximately 25,900 tons output. Production 
will be concentrated on 2, 3 and 4-inch sand 
spun soil pipe manufactured by the Herman 
pneumatic process. 

According to Hamilton, the new plant will 
also handle distribution of the company’s prod- 
ucts for California, Nevada and Arizona. 


Automatic and Manual Gaslite 
Controls Shown by Arkla 

Rock, Ark.—Various devices for 
turning its Gaslites on and off either manually 
or automatically were demonstrated by Arkla 
Air Conditioning Corp. at the American Gas 
Assn.’s annual convention in Atlantic City, 
N. J. 

“Gaslite” is the firm’s trade name for its gas 
illumination products for decorative purposes 
Models are available for patios, terraces and 
walls. 

One device displayed was a_ phot-electric 
cell that turned the lamp on at dark and turned 
it off at daybreak. The company expects to be 
in production with this equipment late this 
year. 

The company also exhibited equipment for 
manual control of its Gaslites. 


Allied Chemical Process Permits 
Larger Diameter Plastic Pipe 

Tonawanpa, N. Y.—A new extrusion tech- 
nique developed by Allied Chemical makes it 
possible to manufacture the firm’s polyethylene 
pipe compound in large diameter sizes. 

Heretoiore, the firm’s new high density poly- 
ethylene pipe compound could not be extruded 
by its usual methods because of its high melt 
viscosity. The new technique permits the com- 
pound to be extruded with standard equipment 
without losing its physical properties. 

According to J. R. Davidson, sales manager 
of the Semet-Solvay Petrochemical Division, 
the new pipe compound has a useful life ex- 
pectancy of 50 years. 

The pipe is available in large and small 
diameters from Carlon Products, Aurora, O., 
and in small-diameter sizes from Orangeburg 
Manufacturing Co., Orangeburg, N. Y. 
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Th Holden, Dod 
Dies at 72 | | | | 


New York Ciry—Thomas Holden, vice chair- MAKE YOUR UR NEXT EXT 


man of the F. W. Dodge Corp., construction 


news and marketing specialist, died suddenly SHOWER | 


la‘t month. He was 72. 


Mr. Holden was an expert on business con- 


ditions in the building industry and was presi- 
dent of the New York Building Congress from 
1935 to 1940. He was a former president of 
Dodge Corp. and wrote widely for newspapers, 
magazines and other media 

The deceased was once a mathematics in- 
structor at the University of Texas and at 
Massachusetts Institute of Technology, and a 
practicing architect in Boston and Akron, O., 
from 1916 to 1918. He became chief statistician 


Multi-Flo 


for Dodge Corp. in 1919, and in 1927 became ; Shower Head 


vice president in charge of statistics and re- 
search. He was elected president of the corpor- 
ation in 1941, serving until 1953, when he was 
made vice chairman 


Cieaver-Brooks Acquires 
Springfield Boiler Co. 

Co. ac- 
quired the 68-year-old Springfield Boiler Co.., 
it was announced recently. 

J. C. Cleaver, president of Cleaver-Brooks, 
packaged boiler manufacturer, told DE his firm 
had been “anxious to move into the water tube 
boiler field in order to service all major boiler 
markets.” In the past, Cleaver-Brooks has con- 
centrated on the production of firetube boilers 
in a range up to 20,000 pounds of steam per hour. 


The Springfield firm makes packaged units 


up to 50,000 pounds and field-erected units up 
to 300,000 pounds of steam per hour. 

Included in the purchase price are a four- 
tory office building, a 60,000 square-foot pro- 


duction plant, designs, patents, machinery, some 

inventory and 12 acres of land. For positive protection in the 
According to Cleaver, the transaction will shower insist on world famous 

necessitate the investment of $1 million by 


Cleaver-Brooks, $500,000 for the purchase of Symmons SAFETYMIX. 
the business and balance for working capital It automatically eliminates 
requirements the constant danger of 

scalds or chills. 


Air Conditioning to Get 
Big Play at Exposition It costs no more than 
New York City—Year-round air condition- ordinary shower valves. 
ing and gas heating will get increased emphasis Send for SAFETY MIX Bulletin. 
at the 14th International Heating and Air Con- 
ditioning Exposition in Philadelphia according Be safe... stay safe... say “SAFETYMIX.” 
to exposition officials. The show will be held 
under the auspices of the American Society of 
Heating and Air Conditioning Engineers. Sen SWEETS 
Some of the highlights of the more than 450 DOMESTIC ENGINEERING CATALOG 
exhibits will include gas and oil-fed burners 
with heat inputs of up to 3 million Btu’s, year- 
round air conditioning systems, latest advances 
in zone heating control, as well as controls for 


ENGINEERING COMPANY 
heating and cooling systems including the reg- ener 5 c STREET, BOSTON 10, MASSACHUSETTS 
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in plumbing drainage... News 
it costs no more | 


for the V E x Y BEST ia ulation of both temperature and humidity. 
; Visitors at the exposition will also see a wide 


variety of tools and special equipment for in- 
stallation and field work in heating and air con- 
ditioning systems. 
E. R. Queer, president of ASHAE, is chair- 
man of the exposition committee. Other com- 
mittee members include James Wilcock, presi- 
grease at ‘‘the turn of a valve’’—with- dent, Air Moving and Conditioning Assn.; J. T. 
out removing cover, without touching the 
grease. A far-reaching advancement in Wolfe, president, American Gas Assn.; R. E. 
grease removal—pioneered by JOSAM. 
Ferry, general manager, Institute of Boiler and 
Radiator Manufacturers; Horace Wetzell, presi- 
iin ae de nt, Mechanical Conti actor Assn of Amer 
! ica; Frank Meyer, president, National Warm 
GREASE INTERCEPTORS Air Heating and Air Conditioning Assn.; J. V. 
| WITH AUTOMATIC GREASE DRAW-OFF Resek, president, Oil Heat Institute, of Amer- 
ica; R. A. Locke, Steam Boiler Institute; and 


@ JOSAM “JH” Interceptor revolutionizes grease interception. William Baer, president, Stoker Manufacturers 
It not only intercepts over 95% of the grease in waste water, but now, Assn. 

for the first time, it encourages grease removal because it is 

accomnlished so easily and quickly, thereby keeping the interceptor 

alwa,s operating at top efficiency. It is smart to use the best — Coleman Announces New 


it costs less in the “long run”. In plumbing drainage, you use the best Organizational Breakdown 
when you use JOSAM. Send wr tree literature. 


WicuitaA, Kans.—The Coleman Co. has an- 

JOSAM MANUFACTURING COMPANY nounced a new breakdown of its sales organiza- 

Dept. DE-12 Michigan City, Indiane tion into three marketing divisions according 

Representatives in all principal cities to product classification and type of distribution. 

Josam products are sold through plumbing supply wholesalers. The three divisions and their respective gen- 

eral managers are Jess Moore, home heating 

and air conditioning; A. O. Beyer, outing prod- 

ucts; and R. H. Lowe, mobile home heating and 

air conditioning. Moore is also a member of 
Coleman’s board of directors. 

Commenting on the new organizational ar- 

rangement, Sheldon Coleman, president, said: 

“By completely divisionalizing our operations, 


we are now in a position to give our customers 
for the finest in a } g 


LAVATORY 
LEGS and towel bars 


the name to remember is 


\ 


better service in all marketing areas.” 


Ad Man Sherman 
Glendining Dies 


New York City—Sherman Glendining, ad- 
vertising manager of the Contractor magazine, 
died at his home in Ridgewood, N. J. recently 
at the age of 53. 


Mr. Glendining was one of the original foun-' 
ders of the semi-monthly plumbing-heating 
magazine. 
manufacturers of quality He is survived by his widow, his parents and 
plumbing specialties, including: a sister. 


* bathroom accessories! * vanities! 
* basket strainers! * replacement baskets! 
* pipe straps! * floor & ceiling plates! 


New England OHI Opens 
Second Service School 


* brass nipples! chrome-plated nipples! 
— Boston—The second oil heat service school 
sponsored by the Oil Heat Institute of New 
England will open January 5. The classes will 


run for 10 weeks in five cities. 


Sold thru the wholesaler + Write for Catalog 


REED-CROMEX CORPORATION 
492 S. GREEN RD. + CLEVELAND 21, OHIO 


The schedule includes a two-session class on 
servicing General Electric’s low-pressure oil 
burner and cooling equipment and a _ three- 
session class by Minneapolis-Honeywell on its 
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heating, electronic and zone controls. Othe 
sessions will include Shell Heat Oil burne: 
servicing by the Carlin Co.; principles of and 
trouble-shooting wet heat and domestic wate? 
systems by Taco Heaters, Inc.; fuel units, igni- 
tion transformers, delayed-opening oil valves 
and motor-driven fuel oil supply pumps by 
Webster Electric; wall-flame oil burner equip- 
ment by Timken; and, at the last session, Gulf 
Oil Co. will lecture on fuel oil today 

Classes will meet in Fall River, Mass. on 
Mondays; Providence, R. I. on Tuesdays; Brock- 
ton, Mass. on Wednesdays: Worcester, Mass. on 
Thursdays; and Natick, Mass. on Tridays 

OHI’s first school on oil servicing, covering 
the northern New England area and recently 
completed, met with enthusiastic response from 
those in attendance. A third series of classes 
will begin Mar. 23, 1959. 

Contractors desiring further information on 
the schools may write to Hollis Farrow, Oil Heat 
Institute of New England, 839 Beacon St.. 
Boston 15. 


Keeney Manufacturing Uses Ultrasonics 
to Clean Plumbing Brass 

NEWINGTON, Conn.—Noise, in its modern, 
scientific form, has been put to work by the 
Keeney Manufacturing Co., maker of tubulai 
brass plumbing goods and heating specialties 

In its modern form, it’s ultrasonics. And at 
the Keeney plant it is being used in the alkaline 
tank of the chrome plating machine for cleaning 
brass plumbing components such as J-bends 
made frora tubing and sink strainers and other 
parts drawn from sheet brass. 

The ultrasonic cleaning step eliminates man- 
ual buffing which formerly had to precede rack- 
ing to remove polish residues that often were 


(Please turn to page 151) 


“The boss is checking on me through our 
two-way radio! Quick, pretend you're a 
housewife asking about plumbing!” 


ACCEPTANCE 


on every plumbing job 


JL METALLON STAMPING PLANT 


STEEL STEEL CORPORATION 


th added 


STAINLESS STEEL 


Specify and buy plumbing fixtures with DRS* 
trim and you benefit from the unqualified accep- 
tance of stainless on every installation. Detergent- 
Resistant Stainless Steel is the one metal that 
gives each job prestige, permanence and unfail- 
ing beauty. 


Build a solid reputation with these extra advan- 
tages plus the easy maintenance of stainless trim 
—it does not stain, mar or tarnish and the name 
stainless implies permanence. And at the same 
time enjoy the results of complete merchandising 
and advertising programs featured by far-sighted 
manufacturers who design with DRS* for the 
discriminating homeowner. 


SHOWER ARM 
BELL FLANGES SINK 
FLANGES STRAINERS 


DRS* PROFIT PRODUCTS INCLUDE: 
@ Deck Covers “Sure-Grip” Flanges 
@ Soap Trays 7. Pattern 
@ Overflow Plates —Shower Arm 
@ Strainers and Grids —Curtain Rod 


For further information write: 


Jones & Laughlin 


STAINLESS and STRIP DIVISION 
CANFIELD 1, OHIO 


bai 
INSTALL: | 
| 
Fa ’ > 7 | 
Ll Jones | 
7 PLUMBING | | 
© 


We took 
a sage sussestion 
from Santa 


“This Christmas check is wonderful,” 
our office Santa Claus told us last year 
while he was making up tor the office 
party. “But you should have enclosed 
an application card tor more U.S. Sav- 
ings Bonds on our Payroll Savings 
Plan. The time to persuade me to in- 


vest money is when | have money.” 


That was such a sound idea that this 
year all our Christmas checks to em- 
plovees will be accompanied by a Pay- 
rol] Savings card and the suggestion , 
that the recipient sign up immediately 
for the regular purchase of U.S. Sav- 


ings Bonds through the coming year. 


Experience shows that whenever a 
company makes it easy for emplovees 
to set up sound savings plans, people 
welcome this opportunity. Today there 
are more payroll savers than ever be- 
fore in peace time. For helpful sug- 
gestions and the newest information 
folders and leaflets, call your State Sav- 
ings Bonds Director. You'll find him 
listed in the phone book. Or write: 
Savings Bonds Division, U.S. Treasury ‘s 


Dept., Washington, D. C. 


DOMESTIC ENGINEERING 


THE U.S. GOVERNMENT DOES NOT PAY FOR THIS ADVERTISEMENT. THE TREASURY DEPARTMENT THANKS, FOR THEIR PATRIOTISM, THE ADVERTISING COUNCIL AND THE DONOR ABOVE 
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News 


(Continued from page 149) 


baked onto the surface by the heat of buffing 
The parts now are polished in automatic ma- 


chines, then are loaded on racks hung on hooks 
of a standard automatic chrome plater. Banks 
of ultrasonic transducers are fastened six to a 
side along the walls on the inside of the clean- 
ing tank, positioned to blanket the entire rack. 
Immersion in the alkaline bath then takes place 


‘ for one minute in the area of sonic cavitation. 


Acme Board Chairman 
Weatherwax Dies at 76 


Micu.—Clyde Weatherwax, chair- 


man of the board and one of the founders of 


JACKSON, 


Acme Industries, died recently at the age of 76. 
Mr. founded 


Acme here in 1919 as a pipe coil manufacturer. 


Weatherwax and two brothers 
into a 
leading supplier of air conditioning and refrig- 


eration equipment and systems. He 


During his lifetime the company 


grew 


remained 
active in the affairs of the company until his 
death. 

He is survived by a son, Kenneth, president 
of Acme, and a grandson, Peter, executive vice 


president of the company 


Electric Heat Sub-Committee 
Elects Chairman, Secretary 

WasuincTon, D. C.—Two officers, a chairman 
and a secretary, were elected recently at the 
first 


electric 
heat held here. The sub-committee is part of 
the Joint Industry Program Committee of the 
plumbing and pipe fitting industry. 


meeting of a sub-committee on 


The sub-committee, composed of three rep- 
the Mechanical Contractors 
Assn. of America, three members from the Na- 
tional 


resentatives from 


Plumbing Contractors and an 
observer from the United Assn., elected Peter 
Gordon, MCAA, New York City, as its chair- 
man, and Louis Bloom, NAPC, Freeport, N. Y., 


as its secretary. 


Assn. of 


The group recommended that the committee 
increase its membership to include three voting 
members of the UA, 
originally appointed 


instead of the observer 


Dishwashers Spearhead 
Buying Plan Survey 


New York Crry—Dishwashers and other dur- 


able goods may be in for a strong Christmas 
season, according to a survey by 


Newsweek 


magazine 


The survey of 1,500 households, scientifically 
selected, showed a strong trend toward auto 
buying in consumer urges and intentions. The 
magazine reported many economists interpret 


this as a signal for rechanneling of consumer 
Coupled 


spending into durable classifications. 
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It’s open season 
on new construction business... 


eee 


with DODGE REPORTS 
to track down your live prospects 


A good nose for construction news is an asset to any 
- contractor. But you won't corner all your prospects 
... just at the moment they're active ...no matter how 


many rumors you chase. 


Dodge Reports lead you straight to in-the-market 
prospects, so you can concentrate your efforts where 


they'll pay off. 


Dodge Reports are daily notices — mailed directly to 


you — telling in advance who is going to build what 


and where... anywhere in the 37 eastern states. 


You specify the area and types of jobs you want to 
cover. Dodge tells you whom to see and when to bid 
—even who else is bidding — on all phases of con- 


struction. 


F. W. Dodge Corporation, Construction News Division, 
119 West 40th St., New York 18,N.Y., Dept. 8128 


Send me the book ‘Dodge Reports — How to use them 
effectively’’ and let me see some typical Dodge Reports 
for my area. | am interested in the general markets 
checked below. 


House Construction General Building 
C) Engineering Projects (Heavy Construction) 


Area 


City 


Dodge Reports 


; For Timed Selling to the Construétion Industry 
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~ 
Chicago Faucets 
are distributed 
through the 
plumbing trade 
exclusively 


Announcing 
the New 


Chicago Faucets :! 


Here is quiet elegance with a modern flair... 
\ beauty that stems from fine proportions and a 


refreshing simplicity of line. 
Underneath you have the same 
trouble-free operating mechan- 
ism that has made Chicago 
Faucets first choice for ease of 
operation, drip-free service and 
lasting economy. 


For modernization work this new 
Classic line is a natural. Its 
handsome new appearance will 
win new customers; its lifetime 
service will make lifelong 
friends. Available for tub, lav- 
atory and deck type kitchen 
sinks—same price as regu- 

lar Chicago Faucets. 


Write for catalog 
sheets and prices. 


The Chicago Faucet Co. 
Chicago 339, Ill. 


News 


(Continued from page 151) 
with this was a surprising show of strength in 
consumer plans to buy dishwashers which “rose 
steadily and powerfully.” 

The report was from Newsweek’s new Con- 
tunuing Study of Consumer Buying Plans, which 
will survey 60,000 households per year, through- 
out the year, with reports any time a change in 
trends is noted. 

This trend toward durables, if it works out, 
would mean a sustained recovery from the re- 
cession and would be most likely to encourage 
industry spending, the magazine said. 

The survey, covering in this report a period 
ending in September, showed buying plans for 
dishwashers surged 30 percent in April-May, 
40 percent by July-August, and rose even high- 
er by late September. Four other appliances 
showed more seasonal trends. These included 
freezers, up strongly in August, down modestly 
in September; clothes dryers, up strongly in 
August, again in September; and electric and 
gas ranges, up strongly in both months. 


Koven Buys American- 
Standard’s Dover Plant 

Dover, N. J.—A_ 132,000-square foot plant 
here was purchased from American-Standard 
recently by L. O. Koven, Inc. 

The Jersey City firm’s president, Gustav 
Koven, told DE the new plant will pave the way 
for more efficiency and savings in production 
and transportation costs. All operations will 
take place on one level and will eliminate costly 
breaks in the assembly line. 

Arthur Hanson, vice president and _ sales 
manager of the plumbing division, extended an 
invitation to all to view the plant when produc- 
tion gets under way. ; 

Koven manufactures a line of gas and electric 


* domestic heating boilers, water heaters, steel 


swimming pools and industrial equipment. 


Simmons to Lead Muscular 
Dystrophy Fund Drive in Industry 

New York City—The Plumbing and Heating 
Division of the Muscular Dystrophy Assns. of 
America will be headed by Herbert Simmons, 
president and treasurer of Sarco Co., manufac- 
turer of heating specialties, for the second con- 
secutive year. 

The appointment was announced by Dr. Gray- 
son Kirk, president of Columbia University, who 
is general chairman of the special appeal to com- 
merce, industry and the professions in behalf of 
MDAA. 

Simmons also is president of the Steam Heat- 
ing Manufacturers Assn. and chairman of the 
Space Heating Division of the Fluid Controls 
Institute. 

He will organize support in the heating indus- 
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try for the 1958 appeal for funds to increase re- 
search into the crippling disease which afflicts 
nearly 250,000 persons in the U.S. alone. 

The MDAA is a national voluntary health 
agency which maintains a network of clinics and 
provides patient services through nearly 350 
affiliated chapters 


Gas Water Heater Shipments 
Rise 7 Percent in September 

New York Ciry—Manufacturers shipped 
230,600 automatic gas water heaters in Septem- 
ber, a gain of 7 percent over the same month 
in 1957, according to the Gas Appliance Manu- 
facturers Assn. 

Edward Martin, GAMA director of market- 
ing and statistics, said that shipments for the 
first nine months of this year totaled 2,003,700, 
up 2.7 percent from the 1,951,300 shipped in the 
first three quarters of 1957. 


Field Installation Clinics 
Aid Overhead Heater Sales 

Detro1t—Field installation clinics have been 
credited with a large share of the recent success 
of ceiling-suspended heating equipment by T. E. 
Trese, president of Overhead Heaters, a pioneer 
manufacturer of suspended oil and gas-fired 
furnaces. 

The clinics are day-long sessions sponsored 
by the manufacturer for the benefit of whole- 
salers, contractors and architect-engineer asso- 
ciations. The day starts with field trips to actual 
installations where methods and techniques of 
installation are pointed out in relation to the 
structural conditions of the building. This is 
followed by a thorough demonstration of how to 

(Please turn to page 154) 


Fred, there’s something wrong with the 
washing machine. Will you see if you 
can stay away from it?” 


NO 
SERVICE 


PROBLEMS 


THE RUN WHEN ir 
YOu 
INSTALL A 


WATER SOFT AS AN 7) APRIL SHOWER 


SO -SOFT-AMATIC 


A Product of Stower Water Softener Compeny 
St Charles, Ilinois 


THE AUTOMATIC WATER SOFTENER WITH NO 
VALVES TO OPEN, NO DIALS TO TURN 


Simple, trouble-free and foolproof, 
with no service problems for the dealer. 
Available in mechanical and 

electrical models. Write today for 

prices and information. 


STOVER 


WATER SOFTENER COMPANY 


Pioneer and pacemaker since 1924 


ST. CHARLES, ILLINOIS 
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SAVE INSTALLATION TIME, 


You'll see why so many other contractors find PATCO products so prof- 
itable when you install the PATCO line. You'll get more jobs done 
in less time and your customers will like the economies each PATCO 
unit provides. 


PATCO “Low LINE’ HOT WATER BASEBOARD 


This real low baseboard saves considerable 
space and it can even be installed under 
picture windows. Snap-fit cover and acces- 
sories eliminate drilling and screws, save 
as much as 30% installation time. Attractive, 
efficient, eliminates drafts and uneven heating. 


PATCO WARM AIR BASEBOARD 


Easy-to-install PATCO Air Baseboard requires no fabricating, provides 
greater economy, cleanliness and silent, draft-free operation. Inexpen- 
sive industrial downspouting in 10’ lengths is used with any 3%” x 
10’ standard fitting. 


PATCO GAS AND OIL BOILER F 
BURNER UNITS 
These units supply heat for the home, year ‘round ha 
domestic hot water. They are completely factory ' 
wired and assembled, ready for immediate in- 
stallation and are attractive, sturdy, quiet operat- 
ing units, low in first cost, economical to operate, 
service and maintain. Oil units 
S.B.1. and A.S.M.E. approved. Gas 
units: A.G.A, and S.U.R. approved. 


Write, wire or call for additional details, 


PATCO MFG. CO., INC. 


231 N. Bread St., Phila. 6, Pa. WAlnut 5-2416 


rs, 


/ give Expert Service 
and | use... 


The Jnatant- Glo 


CUSTOM-BUILT 
Combustion Chamber 


STANDARD ROUND TYPE 
for Boilers 
and Cast tron Furnaces 
Sizes up to 2.0 GPH 


ROUND “A” TYPE 
Specially Designed for 
Steel Furnaces 
Can be used on any job where 
round chamber is desirable. 


Sizes up to 1.75 GPH 


““NARROWBOY” 
for Narrow Boilers 
and Furnaces 
Sizes up to 5.0 GPH 


INSULATING BRICK 


News 


(Continued from page 153) 
balance the job for maximum efficiency and 
proper distribution of heat. An on-the-job 
question-answer session follows. 

In the afternoon, the clinic is devoted to de- 
tailed discussion of installing, servicing and 
maintaining suspended heating equipment, 
highlighted by a “chalk-talk” illustrating and 
underscoring points covered in the morning 
field trip. 

Trese said the clinics are on a no-charge, no- 
obligation basis, and requests to attend should 
be made far enough in advance to permit sched- 
uling. Requests should be addressed to Over- 
head Heaters, 1612 Book Bldg., Detroit 26. 


Maish Co. Gets Lau 
Blower Ad Account 


Dayton, O.—Lau Blower Co. has selected the 
Jay H. Maish Co., Marion, O., as its advertising 
agency, according to an announcement by Onni 
Raita, advertising manager. Account executive 
is David Burnap. 

Lau, a major manufacturer of air conditioning 
blowers and attic and household fans, recently 
introduced a new line of prcducts, including a 
bathroom cabinet that it calls a wall vanity 


Scholarships Offered 
by Sarco, Sarcotherm 

New York Ciry—A scholarship program to 
provide college educations for children of their 
employees has been announced by Sarco Co 
and Sarcotherm Controls. 

In their joint announcement, Sarco president 
H. L. Simmons and Sarcotherm Controls presi- 
dent L. Barfus said the scholarships will provide 


“My Customers appreciate the DIFFERENCE!” 


For details, write to: 


BOSTON MACHINE Heoting Supplies 
7-17 WILLOW TR 


LYNN, MASSACHUSETTS 


‘“‘Relax—take your mind 
off your percentages.’’ 
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“supplementary annual financial assistance 
awards to the sons and daughters of full-time 
Sarco-Sarcotherm employees.” 


They added: 


will provide advanced educational opportunities 


“It is hoped that these awards 


for many children of our employees who might 
otherwise not be able to afford a college educa- 
tion, and that such children will make better 
citizens, some of whom may, in the future, 
present a significant contribution to society.” 

Sarco and Sarcotherm manufacture steam 
controls and heating 


traps, temperature 


specialties. 


Reading Tube Earnings Set 
3rd Quarter, 9-Month Records 

New York Citry—Earnings of Reading Tube 
Corp. set a new all-time high for a_ third 
quarter, up 35 percent over the similar period 
the year previous, president Martin Mack re- 
ported in an interim financial statement. 

Net earnings for the quarter ending Sept. 27 
were $356,973, equal after preferred dividends 
to 46 cents a share on 702,008 shares of common 
stock. Corresponding figures for last year were 
$286,080 and 42 cents on 601,969 shares. 

Profits for the nine months also topped the 
previous record, amounting to $743,551, or 91 
cents a share, as compared with $606,847 and 83 
cents last year 

Mack reported an increase in tonnage sales, 
although dollar figures were lower because of 
lower 


copper prices. Consolidated sales for 


the third quarter were $4,893,350, compared 
with $5,272,890. Nine-month figures were $13,- 
069,569 and $13,178,768 

Mack said the figures reflect favorable con- 
ditions in major markets for tubing and other 
copper products, plus benefits accruing from the 
company’s program of plant expansion and 
product diversification. 


Arkla-Servel Announces 
“Trade Out" Policy 

Littte Rock, Ark.—A “trade out” policy 
aimed at replacing older Servel air condition- 
ing units with the newer Arkla-Servel Sun 
Valley models has been announced by the firm. 

Many responsible members of the American 
Gas Assn. and the gas air conditioning promo- 
tion committee of AGA felt that the older units 
constituted a threat to future successful mass- 
marketing of the smaller tonnage domestic gas 
air conditioning units, according to a report 
from Arkla-Servel. 

The firm has set “trade out” prices for Sun 
Valley replacement of older units made by Ser- 
vel which have experienced a failure for rea- 
sons covered by warranty, and will give “trade 
out” credits on all other units. The credits will 
be based upon a specific percentage of each 
company’s planned purchases for the remain- 
der of 1958 and continuing through 1959. 


(NEWS continued on page 156) 
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OUPLINGS 


CHATTER 


* roared Schmidt as he pounded 


“| vant to come in 


on the door of the hotel room he thought occupied by 
his wile. 

“Well, you can't.” replied the beauty whe opened 
the door, “unless there < someone you wanta see in 
here.” 


Schmidt was slightly taken aback, but quickly re 
covered. “Vell.” he grinned, “I'd like to see Schmidt 
in dere!” 

X-L. Couplings 
If the Kinsey reports proved nothing 
else. they certainly proved that women like to talk. 

Nipples 

Chere’s nothing like the convenience of “X-L” 

Packaged Pipe Couplings and Pipe Nipples in a 


crowded shop. Theyre packed one size to a carton 


Observation 


making them more readily found when needed, more 
easily and conveniently stored You jobber has 
them: ask for Packaged Pipe Couplings and Pipe 
Nipples by name: “X-L™ (pronounced exactly as it 
is spelled). 
Couplings 
Overheard: “I asked her if she was doing anything 
that evening and she said she wasn't so I took her 
out and sure enough—she wasn’t.” 
X-L Nipples 
“\-L” Reducing Nipples save time on the job, 
make neater joints. Your jobber should have them 
ask him for “X-L” Reducing Nipples. If they are 
unavailable at your iobbers, write us about them, and 
let us know your jobber’s name. 
X-L Nipples 
Fashion Note: Sweaters are worn by women t 


accentuate the positive and girdles to 


eliminate the 
negative, 
—X-L Couplings 

Si and Adele were married for 15 years, but had 
never been blessed with any children. One day a 
close friend questioned the husband: “Si, this may 
be none of my business, but you and Adele love chil 
dren so mueé h. how come you never had any of your 
own?” 

“Well.” said Si, “I'll tell you. About two weeks 
before we were married, we were necking in het 
parlor and I made a certain suggestion. Well! 
Adele got so indignant and so upset that T never had 
the nerve to bring up the subject again.” 

— X-L Nipples — 

When you use “X-L” Pipe Couplings and “X-L” 
Pipe Nipples on your jobs, you can do so with ab 
solute assurance that there are no finer available 
“X.L” Products are manufactured from the finest 
materials, under absolute Quality Control 

X-L Couplings 

Sez He: “I feel like T've known you for years.” 

Sez She: You certainly do.” . . Sez Us: For 


Quality, always ask for 


X_L Products 


Every Size and Type PIPE 
COUPLING From One Source 


WHEELING MACHINE 


PRODUCTS COMPANY 


WHEELING, WEST VIRGINIA 
FACTOKY PHONE: CEDAR 2-0175 
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Lowest 
Upkeep 


Write For 
FREE 

“On-the-job” 

Demonstration 


@ Safe One-Man @ Reverses Right or Left 
Automatic Chuck and Clutch @ 3 Speeds---125, 250 and 
500 RPM @ Cables 4 Times Stronger Than Any Other 


FLEXIBLE PLUMBERTOOLS, INC. 


| QLaner® 


LIGHEST 


MOST POWERFUL 
SEWER MACHINE 
on the Market 


3782 DURANGO AVENUE, LOS ANGELES 34, CALIFORNIA © 
FRANK DONOVAN COMPANY, 9 S. CLINTON ST., CHICAGO 6, ILLINOIS 


NO-SOL* 
TOILET FLOAT 


Riveted Spud Attachment Casket 
Securely Seamed Between Halves 
Assures Dependable Service! 


QUALITY 
WITH 
ECONOMY 
TYPE “A” 


THE AYLING & 


3047 NORTH ERIE...TOLEDO 11, OHIO 


ARE OUR 
BUSINESS 


Yes, for 50 years, Plumbing Contrac- 
tors nave recognizea the of 
Ayling & Reichert’s quality and ex- 
perience in the manufacture ef toilet 
floats. Since we have met all com- 
mercial demands in float require- 
ments, time has proven our products 
are long-lasting, efficient and de- 
pendable. 


G \\ 


SPECIAL FLOATS 
Ayling and Reichert manufactures « 
wide variety of types and sizes of 
brass and copper floats for liquid 
level control—covering such applice- 
tions as carburetors, humidifiers, 
sump pumps, water closets, etc. T' 
are made to custemer’s specifica- 
tions. We invite your inquiries. 

*Trade Mark Registered 


REICHERT CO. 


News 


(Continued from page 155) 


Electric Group Launches 
Sales Promotion Push 

New York City—All-out promotion drives to 
help distributors and dealers to increase the 
sale of dishwashers and water heaters will be 
launched soon by member companies of the 
National Electrical Manufacturers Assn., it was 
announced recently at the group’s 32nd annual 
convention in Atlantic City, N. J. 

The campaigns are aimed at increasing vol- 
ume by cooperating with the industry’s two 
main avenues of approach to the market—the 
Live Better Electrically project, and the Na- 
tional Electrical Living program. The programs 
are designed to increase consumer interest in 
electric appliances. 

Power suppliers will provide the spearhead at 
the local level, acting as a rallying point for 
distributors and dealers. Special promotional 
material will be made available to them. 


Twenty-Four CSA Wholesalers 
Earn Management Diplomas 

Cuicaco—Twenty-four wholesaler presidents 
and general managers from nine states were 
graduated Nov. 15 from a week-long Executive 
Management Institute of the Central Supply 
Assn. The instructor was Howard Mold of Min- 
neapolis-Honeywell Regulator Co. 

The group covered subjects ranging from 
management planning and decision-making to 
employee selection and motivation. 

Case studies, conference subjects and other 
tools used at the CSA's previous Dealer Devel- 
opment Institutes were among the materials 
used. 


Perfection Industries 
Names Jaqua Ad Agency 


CLEVELAND—Selection of the Jaqua Co. of 
Detroit and Grand Rapids, Mich. as the adver- 
tising agency for Perfection Industries has been 
announced by Carl Millsom, vice president in 
charge of sales and advertising. 

Perfection, a division of Hupp Corp., manu- 
factures gas and oil-fired furnaces, central air 
conditioning units and heat pumps, as well as 
a complete line of gas and oil-fired space heat- 
ers, wall furnaces, water heaters and portable 
heaters. 

- Assigned to the account from Jaqua’s Grand 
Rapids office is a team headed by Pat Whalen, 
vice president. 


Arthur Hess Nominated 
for ASHAE Presidency 

New York Ciry—Arthur Hess, president of 
Hess-Greiner & Polland, Los Angeles, has been 
nominated for president of the American 
Society of Heating and Air Conditioning Engi- 
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neers. He now is serving as Ist vice president. 

Election and installation will be held at the 
society’s 65th annual meeting Jan. 26-29 in 
Philadelphia’s Bellevue-Stratford Hotel 

Other nominations announced by the nomi- 
nating committee include the following: 

Walter Grant, vice president and assistant 
to the president, Carrier Corp., Syracuse, N. Y. 
for lst vice president; John Everetts Jr., con- 
sulting engineer with Charles S. Leopold, Phila- 
delphia, for 2nd vice president; and John Fox, 
vice president of sales, Honeywell-Controls, 
Ltd., Toronto, Ont., for treasurer. 


Coyne and Delany Fetes 
265 at Golf Outing 

BrooKtyn—The Coyne and Delany Co. host- 
ed 265 persons recently at the Mamaroneck, 
N. Y. Winged Foot Golf Club. The occasion 
was the flush valve firm’s annual golf outing 
and dinner. 

This year, the tournament reached an all- 
time high record for attendance when 155 per- 
sons teed off for 18 holes of golf. At stake in 
the play was the J. J. Delany Sr. Memorial 
Trophy, presented each year to the low scorer 
in memory of the 80-year-old firm’s founder. 

By dinner time another 110 representatives 
of contractors, wholesalers and others were on 
hand. Tim Hogan, of J. R. Philips Co., p-h con- 
tractor, won the golf meet with a score of 78. 


Mason Products Moves to New, 
Bigger Plant Facility 
Wosurn, Mass.—Mason Products, Inc. has 
moved from West Concord, Mass. to a new and 
larger plant here. 
President Paul Mason told DE that increased 
demand for the firm’s cooling towers, used in 


(Please turn to page 158) 


“No, he isn’t giving me any 
trouble at all, Mrs. Wilson.” 
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26 Stainless Steel Sinks 


that Fit Your Market 


Polar Ware doesn’t make every sink size you can 
think of, but Polar does think aggressively about 
every size that moves in volume. That's 90% of the 
market. And here, with Polar Ware, you can sell in 
competition with anybody without cutting the profit 
margin you need. 

Polar, the leading manufacturer of stainless steel 
clinical ware, makes stainless sinks to the same 
high standards of craftsmanship demanded by hos- 
pitals .. . provides you with a heavy gauge product 
of 302 stainless that is second to none in quality and 
features. And Polar sinks are priced to protect your 
interest in quoting jobs and making money on them. 

It will pay you, as it has so many others, to inves- 
tigate Polar Ware. Write for the name of the Polar 
distributor in your area, and for full information on 
this hard-hitting line of stainless steel sinks. 


Polar Ware Company 


*4900 LAKE SHORE ROAD, SHEBOYGAN, WIS. 
Merchandise Mart — Chicago 54, Room 1455 


"415 Lexington. Avenue 
New York 17, N. Y. 
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The 
MOST 
ADVANCED 
HEATER 


UNIT HEATERS TODAY'S 


in 


CHECK THESE POWERFUL 
PEERLESS SELLING FEATURES 


SELF CONTAINED 
AUTOMATICALLY CONTROLLED 


INTEGRAL MEANS OF AIR CIRCU- 
LATION—EITHER FAN OR BLOWER 


ALUMINIZED STEEL HEAT EX- 
CHANGER 


LY FLUE COLLECTOR BOX 


v FINGER-FLEX LIVE RUBBER MOTOR 
MOUNTING 


LY CAST IRON BURNERS 
ADJUSTABLE AIR CIRCULATION 
LOUVERS 

i SUMMER FAN SWITCH 


AUTOMATIC FAN CONTROL AND 
LIMIT CONTROL 


THERMOCOUPLE OPERATED 100°. 
SAFETY PILOT VALVE 


QUIET ELECTRIC SOLENOID 
UX AIR FOIL PROPELLER FAN 
{ HIGHEST QUALITY DEEP - DRAW 


STEEL JACKET WITH ATTRACTIVE peeriess is NEW — IT'S CHANGED TO GIVE MORE 

GREY-GREEN FINISH FOR THE MONEY, TO FIT THE TIMES .. . TO FIT THE NEEDS 
vv A.G.A. APPROVED FOR ALL GASES FOR TODAY AND TOMORROW 

AND MANY, MANY MORE RE- A UNIT FOR SVERY PURPOSE NEW LOWER PRICES 

FINED DETAILS THAT ARE PEERLESS NEW NEUTRAL GREY-GREEN COLOR NEW CABINET 

EXCLUSIVES STYLING MORE COMPACT ECONOMICAL TO 


OPERATE EASIER INSTALLED QUIETER OPERATION 
PROVED ENGINEERING PRINCIPLES VIRTUALLY NO 
MAINTENANCE RUGGED AND DEPENDABLE 
eas Hhe modern fue PEERLESS MANUFACTURING DIVISION 
\ | THE MODERN HEATER 


Write for Literature 


LOUISVILLE 10, KENTUCKY 


Lubricates 
while it 


KEY-TLEE speeds pipe joint assembly, prevents leakage in water, 
| as. alld low-pressure lines lubricates while it seals 
| New Improved Formula contains special ingredients that imerease 
Phability and open-can lite 
| Easy to Apply goes on with a brush wont crumble ot 


Dreahk-olt 


Easy to Break never freezes joints protects threads 


Safe assures purity of potable liquids contains no toxic 


ingredients 


Order KEY-TITE from your supplier 
or send for FREE SAMPLE 


oivision or inousrtries 


Dept. AA-12, P. O. Box 2117 
Houston, Texas 


+ 


News 


(Continued from page 157) 
conjunction with commercial and industrial air 
conditioning systems, required a larger pro- 
duction facility. He predicted “a substantial in- 
crease in sales of water-cooled air conditioning 
systems during 1959." Reports from the field 
indicate, he said, that “this upsurge has already 
started on a limited scale, and I see no reason 
why it shouldn't continue.’ 


St. Lawrence Seaway Totes 
Cleaver-Brooks Boilers 

MILwaAvuKEE—For the first time in its 28-year 
history, Cleaver-Brooks has shipped four of its 
packaged boilers via the St. Lawrence Seaway 
The units are destined for Caracas, Venezuela 

Four of the firm’s Monitor boilers, 20, 30, 40 
and 60 hp units, were loaded aboard the Maria 
Anna Schulte. The units will be used for proc- 
ess applications 

Because of recently finished construction on 
the seaway, 14 locks have been eliminated, re- 
ducing the number to only 13, and saving half 
the time formerly required for the trip 


Nomes in the News 


(For additional “Names in the News,” see page 58) 


Auburn Machine Works, Inc., Auburn, Nebr.— 
Don Moore named manager of the Western Sales 
Division for 11 western states 


Carlon Products Corp., Cleveland—Appointed 
sales agents are Mitchell-Love Co. and Standard 
Clay Products Corp., Philadelphia; Louis W. Appel! 
Co., New York City; Allis-Lee Sales Co., Denver; 
Earl E. Eckstrom and Associates, Seattle, Wash.: 
Eric F. Chemnitz Corp., Cleveland; Harold Torian 
and Associates, Dallas; Durrie Sales Co. and Car! 
F. Hayden and Co., Chicago: J. Edwin Aspinall Co.. 
Indianapolis: Van De Venter Engineering Co. and 
Hoeynck Sales Agency, St. Louis 

Clayton Mark & Co., Evanston, Ill.— Walter Gus- 
tafson appointed sales representative for the New 
England states and Richard Young for the mid- 
Atlantic states 


Cleaver-Brooks Co., Milwaukee—N amed_ sales 
representative for the Utah, Nevada, southwestern 
Wyoming and southern and central Idaho was the 


J. Mel Brown Co. of Salt Lake City, Utah 


Crane Co., Chicago—Norman Garrett elected vice 
president and general manager for manufacturing 


Dunham-Bush, Inc., West Hartford, Conn.—The 
following appointments were made: Patrick Shea 
to district manager of Los Angeles; Harry Brooks 
to salesman, St. Louis; Thomas Joliat to application 
engineer, Detroit; Thomas Walsh to application en- 
gineer, northwest district; Lawrence Kohlberg to 
salesman, St. Louis; Frank Robinson to salesman, 
Dallas; Clyde Dollens to a salesman, southwest dis- 
trict; J. N. Rudman to representative, Detroit: 
Thomas Cantflin to salesman, Akron, O.; John Eng- 
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lish to application engineer, Detroit; J. T. Golitz to 
salesman, Providence-Worcester, Mass.: David Du- 
fur to salesman, Portland, Ore 


Eljer Division, The Murray Corp. of America, 
Pittsburgh—J. J. Kammer named regional manager 
of north-central region, Chicago, succeeding J. V 
Cannon who becomes field sales manager, Pitts- 
burgh 


Embassy Steel Products, Brooklyn—Named Mich- 
igan area sales representative was Stuart Davis and 
Co., Royal Oak, Mich 


Formica Cerp., Cincinnati—Larson Distributing 
Co., Denver, Colo., appointed distributor for decora- 
tive surfacing materials, succeeding R. P. M. Corp., 
Denver, Colo.. who will concentrate on decorative 
specialties 


Imperial Brass Manufacturing Co., C hicag o— 
Charles Engels named assistant sales manager of 
plumbing division 


John Wood Conshohocken, Pa.— William 
Howland named eastern manager of heating sales 


Laars-Engineers, North Hollywood, Calif.— Walter 
Vallett Co., Detroit, appointed distributor for Mich- 
igan, Ohio and Indiana : 


London Engineering Sales Co.. Baltimore—Don 
McKeever appointed salesman for Virginia 


Peerless Heater Co., Boyertown, Pa.—Stromquist 


Rawlplug Dallas Co., division of Rawlplug Co., 


New Rochelle, N. ¥.—Jack Gratt: amed manage 
ic rattan named manager GAS SERVICE STOPS 
; Rheem Manufacturing Co., Chicago—Apex Sup- and STOP & WASTES 


ply Co., Dallas, appointed distributor of water heat- (GROUND KEY) 
ers, heating and air conditioning lines for north FOR HEATING SYSTEMS 
central Texas 
’ LEE has already sold over 6,000,000 of these Gas 
Robertshaw- Fulton Controls Co., Richmond, Va.— Service Stop and Stop & Waste valves. There must be 
Charles Bogenrief appointed director of facilities a reason. And there is! It’s LEE!!! This name cast on 
and tooling valves and fittings has been a dependable symbol of 
‘the finest in fittings for over 40 years. Little wonder 
Trane Co., La Crosse, Wis.—Arthur McClure that LEE Gas Service Stop and Stop he Waste valves 
named senior development engineer and George are specified on so many important jobs. 


Karman Jr. appointed sales engineer, Baltimore 


Triangle Conduit & Cable Co., New Brunswick, Another of the More than 
N. J.—Robert Gardner appointed supervisor of dis- ' 
: pe —— ner appointed supervisor of di 5,000 LEE S to please! 


Waste King Corp., Los Angeles—Appliance Asso- More than 5,000 cast brass items — -~ com- 
ciates, Inc., Buffalo, N. Y., and Oakton Distributors, plete LEE line. What a variety. This includes cast 
Inc., Skokie, Ill.. named distributors solder fittings, cast drainage fittings, flared tube fit- 
ne., SI} e, 1amed dis tings, screwed and flanged fittings and valves. Take 
_ ! 
Westcott Snyder Manufacturing Corp., Madison, LEE —and 
N. J.—Samuel S. Neide and Associates, Gaithers- Every LEE fitting is ptr hacia on om 
burg, Md., named factory representatives for the duction line, and once special y under avatar — d 
middle Atlantic states pounds of air pressure. No wonder LEE valves an 
=e fittings never leak! No wonder LEE valves and fittings 
ive years of dependable servi 
Robert Zell Agency, Detroit—Jerry Gray named 
to the staff to represent Brass Craft Manufacturing See our NEW 48 page cotalog in the 1958 DOMESTIC 
Co., Detroit; E. L. Mustee & Sons, Inc., Cleveland; ENGINEERING CATALOG pi RETORY, Souten B. Or e 
Mill-Rose Co., Cleveland; Pride Manufacturing Co.. write us 
ac “ies > or quicker service, reserve factory stocks carried | 
Boston, Philadelphia, New York, Ft. Lauderdale and Los Angeles 
Zoeller Co., Louisville, Ky.—Appointed sales rep- LEE BROTHERS FOUNDRY co., Inc. AS 
resentatives are Frederick Paff, Philadelphia, for . ANNISTON, ALABAMA 
eastern Pennsylvania; Dick Fair, Detroit, for east- P. O. BOX 231 ° ’ : 
ern Michigan; Van Kipka, Elkhart, Ind., for west- . 
ern Michigan and northern Indiana and James < 
Corcoran, Cincinnati, for southern Indiana. END 8 
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Job Problems... Oren SEASON 


(Continued from page 93) 
chrometer, are used to measure re- 
lative humidity. 

When air contains as much water 
vapor as it can hold at a specific 
temperature, it is said to be satur- 
ated or to have a relative humidity 
of 100 percent. This is also called 
the dew point temperature of the 
air. If the air is then cooled further, 


as it is when coming in contact with 


a cold surface such as a window, 


condensat ion occurs. 


i j e Another factor to consider in un- 
{* derstanding problems connected “The plumbers’ strike is still on, so | decided to stock it!” 
ve with humidity is that water vapo1 
i affects a pressure. Just as water 
in will seek its own level, water vapor pressures indoors are higher be- moisture originates: the inside 
has a tendency to mix uniformly cause the cold air outside holds less outside and the underside of a 
throughout the air. moisture. Therefore, the water va- home or building. 
os The more moisture air contains, por will try to move by pressure The inside source is easily recog- 
the greater will be the pressure. It outward through the exposed walls, nizable in the form of showe: 
will tend to equalize this pressure ceilings and floors baths, laundering, cooking and 
: by moving from an area of higher If it reaches a surface below its even mopping a floor, It has been 
=| concentration to one of lower con- dew point (typically a window), estimated that when an 8 by 10 ft 
=] centration. condensation forms. room is washed with soapy wate: 


During the winter months, vapor There are three areas from which and then rinsed with clear water, 


FIRST LINE Surface 


HEAT EXCHANGERS 
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, ASK THE 
AEROFIN MAN 


Specify Aerofin and you specify 
high efficiency, long service life and 
low maintenance and service costs. 


| Take advantage of Aerofin’s un- 


Aevehiu makes ex- equalled experience, production fa- 
tended heat surface : cilities, and materials-testing and 
exclusively — not as a by- : 


product, not as a side-line. Sold 
only by manufacturers of fan-system 
apparatus. List on request. 


AEROFIN CoRPORATION 


101 Greenway Ave., Syracuse 3, N. Y. 


design research — of Aerofin’s com- 
plete engineering service at the 
; plant and in the field. 
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about 2.4 lbs of water vapor is released. 
The outside source is caused by roof leaks, (— - a. 
driving rains and faulty construction of the 


structure. The underside source shows up in T A N K iJ | L L E R V A L V E 


trouble spots such as damp basements, uncov- ; 
ered crawl spaces or leaky foundations. 
A i 
P 
. . rmanent 
a The various remedies or methods of control paces y 
consist of eliminating the moisture at its source, : 
or since this is not always feasible in an exist- : ? 
2 Possible With 
ing structure, isolating the water vapor to pre- 


H-M y 


vent its entrance into areas where it may cause 


trouble. A third method is to ventilate: in other 
words, exchange humid indoor air with drie: 
outdoor air. 


‘No Wearing! No Clogging! 
New principle of re- 
sistance in H-M Con- 


moved and will go out an open window instead trol Plates eliminates 


New method of H-M 
control plates elimi- 


Large amounts of water vapor can be re- 
d nates clogging and 
weor e t t 

of moving into the construction of a home. A eee ee wear. Large passage 


cutting action 
ventilating fan will, of course, do a better job. ways in se p 


A tie-in with the heating system that brings in a. aaa alt aes all foreign matter 
outside air, heats it and removes some of the hu- ter. No adjust- which assures con- 
mid air from the inside is still a better method ments. No fixing. pniccliger sp peciry: 
Approved vacuum Made of specific 
breaker. H-M prov- | materials which 
e Mechanical dehumidifiers are of course, very en by thousands of — - best apply to each 
satisfied customers affected part 
effective — 
The installation of fixed vents and attic ex- \ 
haust fans, such as mentioned in your letter, are The Hydro-Miser- most efficient, long-lasting and dependable 
also helpful in removing moisture. Tank Filler Valve 
Ww 
The following are some facts pertaining to See Your Supplier or Write 


vent opening sizes that will answer your ques- 
tions on attic exhaust. They are based on stud- 
ies made by the University of Minnesota Engi- 
neering Experiment Station. 

Gabled roofs: Not less than 1 sq ft of free in- ee ee ee 


SER VALVE CO. 


Y AVE., CHICAGO 47, ILL. 


# Generally, natural ventilation under flat roofs 
is not too effective, especially when the space 
has a small vertical clearance and a large hori- 


let and 1 sq ft of free outlet air area for every : - 
300 sq ft of attic floor space. 
Flat roofs: Inlet and outlet vents should be . atte . 
equivalent to not less than 1 sq ft of free air area . Sy’ . 
for every 150 sq ft of floor area. Both inlet and 7 Head aie : H Gay 
outlet areas may be divided into more than one 
handles suds and connect 
opening to assure complete ventilation ests are 
e Of sig 


--duratub-- 


LAUNDRY TUB > 
zontal area. In such cases, mechanical ventila- Fy 
tion may be necessary and should not be less fora truly : 
than 6 cu ft/hr per sq ft of horizontal area. letel 

When an opening is covered with screening modern, completely | 
and louvers, the free areas previously recom- automatic 
mended should be maintained by increasing the 

odel 9TD 

gross area as follows: laundry ! paid 

With %4-in. hardware cloth and louver, two } 
times the net area recommended; with 8 gauge duretub, a natural for new partment for laundry supplies 

: 1 aie homes or hume modernizing’ ...extra counter space. White, 

mesh screen wire and louver, 214 times the net 


. eliminates unsightly, old- pink, green, yellow baked 


area recommended; and with 16 gauge mesh fashioned stationary tubs. enamel on bonderized, electro- 


screen wire and louver, three times the net Exclusive Handifio* double galvanized steel. For suds- ‘ 
opening area recommended. drain stores suds, drains saver and single hose washers. 
waste water with no hose Ask your plumbing supplier 
handling...durable 20-gallon or write for the name of your 
al information on the subject of 
Fiberglas® tub...large com- nearest distributor. 


condensation, we suggest you obtain a copy of 
the booklet entitled “How to Control Moisture 


| ++ MUSTEE & SONS, ING, | ows 
in Homes,” published by the National Mineral tredemorks of 

6911 Lorain Avenve Cleveland 2, Ohio Mustee & Sons, Inc. 
Wool Assn., 2906 R.K.O. Building, Rockefeller . . 
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LaPorte, Indiana 


J 


n-ne in Style & Engineering 


BASMOR 
“Oue 


GAS WATER HEATER 


“Dubl-Cote” Glass-Lined 

Beautiful Sculptured Styling 

New Principle 
New Higher Ratings 

e New "Circle Burner’ 

This great new deluxe, glass- 
lined BASMOR “One Hundred” 
is packed with exclusive style and 
efficiency features. In 30, 40 and 
50 gallon sizes. A.G.A. approved 
for all gases and 180° hot water. 


15 YEAR GUARANTEE PLAN 


Display the great all-new BAS- 
MOR “One Hundred” and _ in- 


crease water heater sales. Write for literature. You'll 
do Better with Basmor! 


BASTIAN-MORLEY COMPANY, Inc. 


@ Branch Plant, Pittsburg, Texas 


WEATHER LIKE 
THIS HAS 
NO EFFECT 

ON ... 


FROST-PROOF 
SEAT-ACTION Works 


WATER | 
CLOSET 


SEND FOR CIRCULAR V-107 1 


MANUFACTURED BY 
JOSEPH A. VOGEL COMPANY — 


WILMINGTON, DELAWARE 


Everybody Loves a Parade 


(Continued from page 89) 
drew’s talent-laden staff. Other employees 
also dressed as clowns, accompanied the zany 
carousel as it was towed in the parade by a 
colorfully-decorated truck bearing Andrew's 
company name. 

Andrew, whose daughter was Milk Day 
Queen a few years ago, made his stunt 
authentic by using a record player and am- 
plifier to pipe out steam calliope music. 

The float proved to be one of the most 
popular in the parade, and it associated 
plumbing with the Andrew name—but was 
it worth all the effort? 

Andrew thinks so. Most of his trade area 
turned out for the big day, and people re- 
member with pleasure the businessmen 
who contributed to their fun and civic pride 
Besides. Andrew’s imaginative blend of hu- 
mor and promotion was a natural for news 
photographers and writers 


# One of the most widely-read writers on the 
local paper said: 

“The one parade unit that caught my eye 
as a scene-stealer was that George Andrew 
& Son merry go-round. How those plumbers 
hung four heavy bathtubs to look like gon- 
dolas in mid-air was worth seeing. And get- 
ting the whole thing to turn around while 
a record player piped steam calliope music 
from the front unit was the master touch. 

“It was the best parade we ever had, and 
those Bob Andrew plumbers made a _ rich 
contribution in originality hilarious 
showmanship. One wonders how they can 
get something like that cooked up and still 
take care of their regular work. 

“I suppose Bob, the father of a Milk 
Queen, couldn't rest until the idea was per- 
fect. Well, it was!” 

How valuable is publicity like that? Bob 
Andrew’s answer is obvious—he’s planning 
next year’s float already! END 


Improved Indoor Comfort... 


(Continued from page 104) 
ures in the heating and air conditioning 
industry. Principal speaker at the luncheon 
was Dr. Eric Walker, president of Pennsyl- 
vania State University, who emphasized the 
importance of research to our economy. 

The laboratory wing features 12,000 square 
feet of high, unobstructed space which “will 
accommodate test facilities larger than any 
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DomeEstTk 


now available to the industry,” according to 
Focke. 

The initial installation of testing equip- 
ment includes a 25-ton sound and air condi- 
tioning test cell equipped with a 40-ton Bell 
& Gossett condensing unit and air handling 
equipment that delivers up to 12,000 cfm. 

The laboratory has 23 boiler testing sta- 
tions, seven for large commercial units and 
16 for residential and small commercial boil- 
ers. The control center for air conditioning 
tests offers the latest devices for accurately 


ENGINEERING LAB has 23 boiler testing stations 


measuring static alr pressure, temperature 
and power consumption under a wide range 
of conditions. 

A convector test room, industrial design 
department and model shop are directly ad- 
jacent to the heating and air conditioning 
laboratories. The model shop is equipped to 
turn design ideas into working models. 

National-U\S. officials emphasize that “re- 
duction of installation and on-the-job adjust- 
ment costs of the company’s products is a 
continuing research objective.” END 


Water Systems Promotion... 


(Continued from page 87) 
ciation revealed at the convention. 

Still another will be the adoption and use 
of a certification seal to be affixed to all 
pumps meeting association standards. Indus- 
try standards for water systems were ap- 
proved by the association last June and soon 
will be published for national distribution. 

The certification seal, which may be em- 
ployed as a decal, tag or metal plate, will not 
be authorized for manufacturer use (on their 

(Please turn to page 164) 
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Finest Materials © Precision Machining 
Any Combination of Styles and Sizes for 
Lavatory, Closet and Sink Supplies. 


IMMEDIATE DELIVERY 


EASTMAN 


PRODUCTS CORP. 
Piano, Texas 


@ For the larger jobs 
where fast recovery 
plus storage are re- 
quired. Handles a 
battery of showers 
with a single heater 
near the point of use. 
Save hundreds of dol- 
lars in tanks, pipe 
and fittings. 


@ Used in schools, 
dormitories, apart- 
ments, motels, camps 
etc. supplies medium 

or high temperature 

water. Available with 

standard or A.S.M. 


E. tank. Oil or gas 


110 S$. DICKINSON ST., MADISON 4, WIS. 


ver 
F EASTMAN, 
SPEED 
rs) POLISHED CHROME - PLATED STOPS 
4 
Bi. WATER 
| HEATERS 
a 
| 
| 


it costs so little 
we put a thermostat 
in every room 


COMFORT 
CONTROL 


/ 
Individual = 
Room by Room Ne 
Temperature Control 


Now Comfort Contro! by Zone 
A-Trol makes it easy and inex 
pensive to install individual 
room temperature control on any 
new or existing hot water heat- 
ing system. 

A thermostat in each room, 
Operotes a corresponding Zone 
A-Trol valve installed on the 
supply piping to the radiation 
and automatically controls th 


temperature cost but 

Operating on low voltage, no 
BX cable is required and instal $27 25 
lation is fast and easy. 


per room 


| cone j PRODUCTS COMPANY. INC (cost of Zone-A-Trol 
divis # Viking: inc valve and thermostat) 


PAYS FOR ITSELF IN JUST 5 YEARS 


YOU CAN PROMISE YOUR The secret of Bethlehem Dyna- 
CUSTOMERS all the hot water _therm’s amazing efficiency is in 
they'll ever need the year its whirling flame. Write to- 
round. . . . with greater fuel day for full information. See 
savings, convenience and effi- for yourself the Bethlehem Dy- 
ciency than they have ever  natherm’s outstanding perform- 
known before! ance. 


FUEL 
SAVINGS 


of more than 


40% 


are common! 


BETHLEHEM OUNDRY & MACHINE. COMPANY 
«BETHLEHEM, PENNSYLVANIA, USA & 
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products) until July, 1959. However, its use 
in advertising and in catalog descriptions 
will be allowed any time after January 1. 
Still another key part of the association’s 
promotion program for 1959 will be a series 
of three-day panel discussions directed at the 
power supplier. These “water supply work- 
shops” will cover such topics as individual 
products and merchandising in the water 
systems market. Members of the panels will 
be manufacturer-members of the NADFPM 
and representatives of the Water Condition- 
ing Foundation, the National Water Well 
Assn. and the Water Heater Division of the 
National Electrical Manufacturers Assn. 


# Speakers on the convention program in- 
cluded John Carrocio of General Electric Co., 
who spoke on the water systems market in 
the 1960's; John Dimatteo, Chicago regional 
manager of the First Bancredit Corp., Chi- 
cago, who spoke on the importance of credit 
selling; and Warren Calhoun of Rohm & 
Haas Co., Philadelphia, who spoke on the 
potential market for water conditioning 
equipment. 

Eighty-five percent of the country is a po- 
tential market for such equipment, Calhoun 
said, and only 6 percent of it has been 
reached thus far. 

Climaxing the convention was an election 
of officers. Fred Hout, president of Barnes 
Manufacturing Co., Mansfield, O., was 
named president for the ensuing year, and 
Henry Lauterbach, president of Sta-Rite 
Products, Inc., 
vice president and chairman of the board of 
directors. 


Delavan, Wis., was elected 


# Two new directors were named for a 
three-year term. They are Louis Wozar, pres- 
ident of Tait Manufacturing Co., Dayton, O.., 
and Walter Deming, president of The 
Deming Co., Salem, O. 

Continuing in office as directors are F. FE. 
Myers II, vice president of The F. E. Myers 
& Bro. Co., Ashland, O.; Carl Nickel, sales 
manager of Peerless Pump, Indianapolis; S. 
A. Bunis, assistant general manager of 
Goulds Pumps, Inc., Seneca Falls, N.Y.; and 
Russ Lewis, general manager of dealer sales 


for Fairbanks Morse & Co., Chicago. 


s Lewis was named chairman of the asso- 
ciation’s general planning and markets com- 


_mittee, and Frank Hickey Jr., vice president 


in charge of sales for Tait Manufacturing 
Co., the committee’s vice-chairman END 


DomeEsTIC ENGINEERING, DECEMBER 1958 


4 
~ 
Tea) 
: 
4 
| | 
zone-A a 

with. the exclusive | 
“WHIRLING FLAME 
— 
Weite for full information to 
= 


‘ 


‘ 
FREE SERVICE FOR 


Manu factu rers’ Representatives 


“Sir” Patrick PEERLESS says 


“Buy PEERLESS!” 


MANUFACTURERS’ AGENTS REGISTER NOW! 


QUALITY 
ake advantage of Domestic Engineering Maga- VITREOUS ) 
zine’s free service for your benefit. This service will CHINA CLOSETS 
keep you posted on lines suitable for you as they & LAVATORIES! 
become available in your territory. Frequently, this 
gives you the inside track toward getting those de- Available in 
sirable, non-conflicting lines that will make you 
money. For years, Domestic Engineering has maintained perfectly matched with 
a clearing house of information to ing 1 manu Lawndale and No. 5200 Combinetion 


facturer and the representative together for their 


Southern Porcelain. Close-coupled reverse trap combi- 


nation in pure white vitreous china 
No. 30 Lavatory also 
this free service has been invaluable in the building evollable in white or for life-long cleanliness. Has the ex- 


of their business and their income. If you are not | | matching colors. Clusive Peerless 4-bolt tank connec- 
} tion and extra large trapway. 


mutual benefit. Hundreds of agents will attest that 


already registered with us, write today for necessary 
forms and complete information. There is no charge. | Write, wire or phone for further information! 


Attach this advertisement to your letterhead and mail 
Peerless Pottery, Tuc. 


a Quality Vitreous China Since 1902 12, Ind. 


FLOAT CONTROL VALVES TTR 
for water level control in small space ‘MAN! Do those Radiators 


HEAT FAST 
TING 
FAST VEN 


to Domestic Engineering, 1801 Prairie Avenue, Chi- 
cago 16, Ill. 


For humidifying units, pan fillers, air conditioners, | 
coolers, air washers. Write for catalog on whole line | 
of small water line float control valves. 


No. 51 Water-Boy® 

5%” long, including copper float 21%” 
x 1%” deep. Valve body has 4” lock- 
nuts tor mounting in 9/16” hole; or screw 
cit inte tapped opening. Pressures to 
50 


capacity: gal. per minute at 
Ibs. 


No. 51 Water-Boy® 


MAID-O’-MIST, tnx. 


3217 NORTH PULASKI ROAD, CHICAGO 41, ILLINOIS 


FOR (OLD RADIATORS 


Cranford, New Jersey J U 


INSULATOR, mode to Hydrovolve’s rigid specifications of selected 
moterials especially developed for oil burner purposes: hos 

excellent electrical characteristics ond a coefficient of thermal 
exponsion that motches the other electrode ports 


ELECTRODE 80D. mode of o low resist 
ance steel Carefully milled threads pre 
vent terminals from vibrating loose 


TERMINALS, mode of extruded brow 
ond nickel plated to resist corrosion 
Accurately made for easy wire snap-on 
ond to ossure stronger, positive 
connections 


VITREOUS ENAMEL, o tough oil resistant enamel exclusive 
with Hydrovalve its thermal exponsion matches thot of the 
insulator, terminal and high nickel alloy tip to resist cracking 


OUR NEW CATALOG SHOWS OUR COMPLETE LINE OF 
PRECISION-ENGINEERED REPLACEMENT PARTS... 


FOR YOUR FREE COPY WRITE US TODAY 


Hydrovalve co 


LUGS, hydraulically formed to provide 
heot 


GLECTRODE TIP, rounded for o steady, high pe ond o stobile 2 
voltage orc Mode of high nickel alloy for tong life ond tip ond rod connection that is unaffected 1319 Utica Ave Brooklyn 3 Y -4-1 
dependable performance. Assures efficient ignition even with cold oil. by vibration or high temperature 7" y . N ° BU 330 
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PLUMBING AND HEATING WHOLESALERS 


Cittention! 


Here is YOUR “ee 


PLUMBING EMEATING 
\ TRADE 


ANSWERED 
QUICKLY 
EASILY! 


Published in 
Two Edition 
the MASTER and 
SUPPLEMENT Copy 


The WRITE FOR FULL INFORMATION TODAY 
Mac EWAN MARKET MANUAL 


QUINCY.69, MASSACHUSETTS 


SALES OPPORTUNITIES 
with Big Markets All Ready 


and Waiting 
FOR YOU! 


Restaurants 
Hospitals 
Churches 
Schools 
Hotels 
Motels 


+ + + + 


(0) 


MORE AND MORE IN DEMAND AS TIME GOES ON 


You will find a growing demand for hot water 
through the ever increasing number of hotels and 
motels restaurants hospitals ndustrial plants and 
schools. But this is not a People, within them 


selves, both in domestic and commercial life, invent 

more and more uses for hot water 50, there is your iad 
or the ELECTRO SPEED Booster and the O 
Commercial Water Heater, and it's growing These 

top quality, long-lasting hot water units carry the 
Underwriters Laboratories and the ASME-NB labels 

Each is covered by the manufacturer's warranty 


WRITE DIRECT TODAY OR CONSULT YOUR WHOLESALER oe 


APPLIANCE BUILDING CO., INC. 


6505 SEAVIEW AVENUE SEATTLE 7, WASHINGTON 


| 
Electric Water Heaters! : 
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Privazoning Comes of Age 


(Continued from page 86) 
handling the complete bathroom package 
including plumbing, piping, tile work, car- 
pentry, ete.—in both new work and in re- 


modeling. It'll give the plumbing contractor 


increased stature in the building industry 


he says, besides increasing his business 


eln commenting on the progress Privazon 
ing has made since it was introduced in Mi 
ami last April, William Kramer, executive 
secretary of the Plumbing Fixture Manufac 
turers Assn., said there now are at least 75 
Privazone homes in key areas of the coun 
try 

Not only are more and more members ot 
our industry getting exposed to the idea ana 
trying Kramer said, but the 
Vhe is Deine discussed mare and 


quitte Tariliar with these ternis 
Privagoning not only is eateline on ut 


comine of ave PNY) 


“Anniversary Celebration 


(Continued from page 96 

as the company’s) original manufacturing 
plant. Warehouse inventories reflect a stock 
of over 15,000 individual items 

The original charter of the company ex 
pired in 1943 and company officials, realizing 
the dominance of their wholesale function, 
changed the name to the Biggs Pump and 
Supply Co 


# With the assistance of his son, George Jr 
Needham has carried forward the Biggs rep 
utation by developing a skilled staff, expert 
consultation service, modern materials han- 
dling and transportation, and maintenance 
of large stocks of p-h-c products, displayed 
in a large showroom. 

“Service is one of the most important prod- 
ucts we stock,’ Needham says, “and the ac- 
tivities of all Biggs personnel is geared to 
produce that product better for our con- 
tractor-customer.” 


a Wooden pumps—and wooden pump think- 
ing—are museum pieces now. But to the 
Needhams they are more than that. They 
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are symbols of a fine tradition to uphold and 
add to in the decades to come. Biggs already 
is looking forward to celebrating its 100th 
anniversary 10 years from now. END 


Still Spry and Progressive 
(Continued from page 99) 
touch with its contractors by a vigorous di 
rect-mail campaign that includes such things 
as the following: 
(1) A 


Company s services 


monthly mailing describing the 


(2) Periodic sending out of manulac 


turers’ literature describing new and w 
usual products 
(3) Mailines des 


Roosevelt and at 


igned solely to bring 


customers closer together 


ona “tun and friendship’ basi such as a 


world ere ha eball bile conducted last 


were 


vited to make thea precky to the out 


come oot the worte erie wid there were 


(4) heet oon whieh 


were to hye 


Watts to please them and brought any 


Yripes there might be out in the open 


e' We 
quiz,’ Brindley say 


duek our neeks out oon this gripe 
because we wanted to 


old and stifl 


as long as you 


learn if 90 years had made u 
It's niece to be that eld only 
know you're doing ‘young’ work.” 
Contractor-customers evidently feel W. A 
Roosevelt Co. is still spry and progressive 
founder, “Full 


still going, like its steam 


END 


ACME | 
SHOWER 


Mal, Bordon 


‘How's chances of letting ‘em vote 
here next election?’’ 


BLESSING 
The COMPLETE LINE of 
AUTOMATIC ELECTRIC SUMP PUMPS 
12 Models in 3 Great Series 
Uprights and Submersibles 


Sold by Your Favorite Local 
Plumbing Supply Wholesaler 


This Page With This Ad 
Gets You ONE PUMP FREE 


With Purchase of 25 Pumps 
During Month of December 


Lifetim ubbes 
stalling 


te 


MALVERN, 


t 


TESTING DEVICES 
GUARANTEE 
LEAK PROOF DRAINAGE LINES 


Test your drainage lines the quick and 
simple MUTUAL way, with these proven 
devices. Guarantee every job leak-proof. 
Write for details on the complete line of 
MUTUAL TESTING DEVICES. 


Ratche’ Test Plug Wrench 


MUTUAL MANUFACTURING CO. 


45-16 162d St. - Flushing 58, N. Y. 


Ratchet Test Plug 


With emphasis Of simplicity the 


Ball Cock af 
followine savant age Tews weet 
Noe walwe Cuaraateed lange 


eats aviimatable ley Nylea 
Hiaphiagm Pressure 


VAL 


t 


ARKANSAS 


A NEW CONCEPT IN 
BALL COCK DESIGN 


GLENVALE 


BAKER MANUFACTURING COMPANY 
Dept. 666 EVANSVILLE, WISCONSIN 


the 
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SITUATIONS OPEN 


EXECUTIVE SECRETARY FOR 

trade association to run and edit 
magazine, Washington, D. C., Area. Un- 
limited opportunity—must be experi- 
enced with good references Apply 
Address Key 765-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois 


WANTED—SALES MANAGER. MANU- 
facturer of nationally distributed 
“Badger Brand” Seats. Midwest loca- 
tion. Excellent opportunity for a man 
with sales experience and ability. Age 
30 to 45 preferred. Salary open. Send 
complete reply and date of availability, 
PLUMBERS WOODWORK COM 

, 1101 Perry Street, Alaoma, Wis- 


HEATING MAN 


for distributor. Benefits, good wages. 
Address Key 758-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


WANTED SALESMAN CAST IRON 
plumbing specialties such as closet 
bends, trap screw ferrules, cleanouts 
sisson joints. Also cast iron soil pipe 
ind soil fittings by well established 
manufacturer. Philadelphia area. Must 
be well acquainted with jobbers and 
of ‘experience Address 
§5-D, “DOMESTIC ENGINEER 
1891 Prairie Ave, Chicago 16 

linois 


SALESMAN 
PLUMBING SPECIALTIES 


To sell for established national distrib- 
utors, exclusive territory, 10% commis- 
sion. Write full details with references. 
Replies confidential. AKRON SUPPLY 
CO., INC., 216-218 Grand Street, Brook- 
lyn 11, New York. 


REPRESENTATIVES WANTED 


HEATING REPS CALLING ON 
contractors or dealers Territories 
open for profit-wise sales of approved 
warm air, gas (AGA) and oil (UL) 
automatic furnaces. Full range of Hi- 
Boy, Lo-Boy Counter-Flo and 
zontal models. Competitively 
trouble-free constructior 

sign, economical operation 

selling literature and catalogs 

able. Write now, list lines handled 2a 
territories covered. Address Key 
DOMESTIC ENGINEERING,” 
Prairie Ave., Chicago 16, Illinois 


REPRESENTATIVES WANTED 
Manufacturers’ Representatives 
wanted to take on competitive good 
line of steel heating boilers, baseboard 
and convector radiation, furnaces, oil 
burners, water heaters, etc —a com- 
plete line. Territories open in various 
areas. Contact Mr. Sid F. Gitterman, 
President, CROWN HOME EQUIPMENT 
COMPANY, 1410 North Delaware Ave- 
nue, Philidelphia 25, Pennsylvania 
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Advertising Department, 


ceding publication date. 


RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
ments, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC ENGINEERING, 1801 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: Fifteenth of month pre- 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 


REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


QUALITY LINE 


Exclusive protected territories now 
open for nationally distributed and ad- 
vertised threadless compression pipe 
fittings. States available are Washing- 
ton, Oregon, Idaho, Montana, Wyo- 
ming, Utah, Colorado, Arizona, New 
Mexico, North Dakota, South Dakota, 
Minnesota, Northern Wisconsin, New 
York, New England States, and Can- 
adian provinces of Quebec, Ontario, 
Manitoba, Saskatchewan. Please send 
complete resume’ including territory 
covered, lines carried, references, num- 
ber of salesmen, etc. Address Key 760- 
D, ‘‘DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


EXCLUSIVE DEALERSHIPS IN 
states open to plumbing, heating 

conditioning contractor 

and ommercial 

manufactur 


hotels 
DOMESTIC 


1irie Ave 


NORTHERN NEW JERSEY 


Manufacturer of quality, long estab- 
lished line of steam and water venting 
valves wants young, ambitious man as 
representative for line now being sold 
in this territory, primarily associated 
with and calling on heating contractors 
who are installing house heating. Must 
have knowledge of low pressure steam 
and hot water systems and preferably a 
man now selling boilers, radiation, etc. 
Address Key 704-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


AGGRESSIVE REPRESENTATIVE 

wanted by specialty manufacturer 
High commission, good volume. 
areas open. Address Key 734-D, 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois 


MANUFACTURERS tEPRESENTA 

tore West cr t manufacturer of pro 

! quipment expanding. Write 

szevy, Ch offic ind ware 

house, MUTUAL LIQUID GAS EQUIP 

MENT COMPANY 1340 Irving Parl 
toad, Chieago 1 Iline 


rri 


mre 


Alvin M. I 


MANUFACTURER 
ular brass goods 
epre tative te 


© QUALITY TUB 
sires established 
lifornia 
DOMESTIC ENG 
rie Ave 


PLUMBING AND HEATING 
CONTRACTORS 


sell Butler De-Scalers, the nationally 
known cathodic method of corrosion, 
rust, and scale elimination and preven- 
tion for hot water and steam boilers, 
hot water heaters. Repeat item—ex- 
clusive sales privileges in protected ter- 
ritories. Excellent potential for those 
servicing industry, hotels, apartment 
houses as well as homes. Address Key 
754-D, ‘‘DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


EXCLUSIVE PROTECTED TERRITO 
ries open for nationally distributed 
replacement plumbing 

packaged for sale to 

y houses, hardware dis 

retailers J » demon 

8 out of on rst call 

699-D, “DOMESTIC ENGI 

1801 Prairie Ave., Chicags 


LARGE CAST IRON SOIL PIPE FOUND 

representative to live in 
travel Illinois area. Com- 
mission substantial drawing ac 
count s Key 683-D, “DOMESTIC 
ENGINEERING," 1891 Prairie Ave 
Chicago 16, Illinois 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 170 AND 172 
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THE 
ZONE CONTROL 


The company that brought you Beauty- 
base... the industry’s finest Baseboard, 
now offers the industry’s first zone 
control tank. 


Available 
Now, you can zone control any boiler with ‘ ‘ 
ne pre-engineered installation! in 3 sizes 
with 1 to 6 
Continental’s new tank combines an air zones 


eliminator, expansion tank, and zone 
control manifold into one unit ... for 
simplified engineering and installation. 


SEBOARD (J HEATING FOR DETAILS: 
i Contact your Plumbing & Heat- 
| uy ing Wholesaler or write direct. 


CONTINENTAL MANUFACTURING CO., P.O. Box 4048, Baltimore 22, Maryland 


FREE BOOKLET 26 | Smooth Performance 


ENGINEERING ON ALL WINTER JOBS 
— Practical books | | use INSTO - HOT, PORTABLE 
= LP-GAS 
Pract HEATERS 
ractical answers 


| 
To Your Everyday 


* Salamanders 


* Infra-Red 
Business Problems | weer 
GET YOUR COPY | 
i booklet is available to | * Blower 
Heaters 


you... free of charge. It 

BOOKS ON describes books devoted to 
various plumbing, heating 

° and air conditioning subjects. 
Plumbing, Included are books on esti- 
Clean, economical, dependable heat to keep construction work 


® tion, ventilating, boiler rat UP when the temperature goes DOWN. Get the facts and you'll 

ca in ings, hot water, heating, mer- 
chandising, business manage- 


. eye ° ment, and many similar sub- | | NAME. DE 
Air Conditioning je. sequen: 


DOMESTIC ENGINEERINGs 1801 PRAIRIE AVE.eCHICAGO 16, ILL. INSTO-GAS CORP. Detroit 7, Michigan 
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REPRESENTATIVES WANTED 


LINES WANTED 


LINES WANTED 


FIELD REPRESENTATIVE 


One who is thoroughly conversant with 
drainage, waste and vent lines, house 
and building sewer installations. He 
must be personable and capable of talk- 
ing convincingly before groups of peo- 
ple. His headquarters to be on the 
Pacific Coast. Considerable traveling 
involved. Salary, expenses and car fur- 
nished. When replying send photo or 
recent snapshot, tell your qualifications, 
age and salary expected. Only written 
applications considered. CAST IRON 
SOIL PIPE INSTITUTE, 205 W. 
Wacker Drive, Chicago 6, Illinois. 


ANTED 


erritory overed Any ‘ 
s. Addres ey The paMESTIC 
INEERID 180] ’rairic \ 


REPRESENTATIVI WANTED 
stat v e the 


vive deta Address Ke 
MESTIC NGINERRING 
Ave Chic: 16, 


LINES WANTED 


SEEKING ADDITIONAL LINES 


Chicago manufacturer’s agency with 
complete warehouse faci'ities seeking 
manufacturers who want large move- 
ment of their products. Concentrating 
on plumbing supply houses in five mid- 
western states. If you want the job 
done properly with young aggressive 
organization, Address Key 756-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


WANTED NEW YORK AND NEW 
Jersey, well organized manufacturers’ 
representative sa organization seek- 
ing additiona 


eu vail 
‘DOMESTIC 
Prairie A 


LINES WANTED—OHIO 


Man .iacturers’ Agent traveling north- 
ern half of Ohio desires plumbing or 
heating specification and jobbing items 
sold through the plumbing and heating 
wholesalers. Has 12 years experience 
calling on architects, engineers, con- 
tractors, and wholesalers. Address 
RALPH C. FREY COMPANY, 18711 
St. Clair Ave., Cleveland 10, Ohio. 


170 


Louis 


KANSAS CITY 


vitl Wholesalers Well es 
t Consultatic invites 
> DOMESTIC 
OL Prairie Ave 


CALIFORNIA—ARIZONA 
NEVADA 


Manufacturers’ representative desires 
one or two major competitive lines. 
Ample coverage. Warehouse facilities. 
Address Key 759-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


MANI FACTURERS: ARE YOU SATIS 
your salaried Sales help 
sales agents 

ed cliente 

Michigan ‘ ling on 

jobbers Addre ss Key 

TIC ENGINEER ari 

‘hicago 16, Illine 


PLUMBING LINES 
WANTED 


by commission agents operating Cara- 
cas, Venezuela—Fine relations dealers, 
architects, contractors, plumbers. Ad- 
dress Key 753-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


MANUFACTURERS’ 
REPRESENTATIVE 


Carrying major fixtures line will give 
intelligent, aggressive representation to 
another major line in Minnesota, North 
and South Dakota and Iowa. Address 
Key 750-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


NEW YOUNG AGGRESSIVE COM - 
pany pecks additional lines in Mis 
ind southern Tllinois Address 

7H3-D “DOMESTIC ENG INE ER- 
1861 Prairie Ave., Chicago 16, Il- 


NEW YORK MANUFAC- 
icy desirous of lines 
plumbing 
dustrial 
al have 
oO trades 
“DOME STIC 
Prairie Ave Chicago 


LINES WANTED 


Young aggressive representative now 
representing one manufacturer wants 
two additional lines in the territory, 
Philadelphia, Eastern Peansylvania, 
Delaware and South Jersey. HAKOLD 
N. WATTS, 726 S. 58th Street, Phila- 
delphia 43, Pennsylvania. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 
3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


L. C. FOOTE 
221 Hurlburt Rd. 
Syracuse 3, N. Y. 
Wholesale Jobber Only 
New York State 


evil Adare 
HOMESTIC INEERING,” 
ie A *hici 16, Illin 


NORTH CAROLINA, SOUTH 
CAROLINA, VIRGINIA 


Three aggressive manufacturers’ rep- 
resentatives with many years successful 
experience calling on the wholesale 
plumbing, heating and hardware job- 
bers. Enjoy excellent reputation with 
both wholesalers and manufacturers. 
Also do promotional work. Address 
Key 711-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


WE HAVE ACCOUNTS, WHO WILL 
favor us with flexible supply business 

in the Alabama, Louisiana ; i 

Sippl areas our own 

reshipping facilities avail: 

W. HALL AND ASSOCIATES, 112 

nunciation Street New Orleans 

Louisiana 


BOSTON 


Manufacturers’ representative with long 
successful experience selling to New 
England plumbing and heating supply 
jobbers, can give personal aggressive 
representation to additional quality line. 
Address Key 761-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 168 AND 172 
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Improve Organization for Greater Profit... 


(Continued from page 88) 

the big boss’s having his finger in every pie, but 
by a clear-cut delegation of responsibility, author- 
ity and accountability. “A serious management 
weakness in many companies,” Ford said, “is that 
an employee has responsibility—and accountabil- 
ity—without sufficient authority to carry out a job 
properly.” He used the chart on page 88 to illus- 
trate the function of good management. 


s Responsibility and accountability must be ac- 
companied by authority, the speaker reiterated. 
Furthermore, the person to whom an employee is 
accountable should be clearly defined, too. The 
man who works for too many bosses can't please 
anyone, because it’s unlikely they'll all agree on 
how he should do his job. 

The definition of good management as constitut- 
ing good leadership presupposes, Ford said, that 
the boss has the conceptual skill to plan and co- 
ordinate and delegate well, and the human skill 
to motivate and impel and inspire people to work 
toward the common goals he’s set up. In “plain 
English,” the boss not only should know how to 
plan the organization of his business so that he’ll 
make money, he has to know how to inspire his 
employees so that they'll not only “put time in on 
the job” but will want to do their best to make 
money for him. 

This human skill comes to some people more 
easily than to others, Ford said, but with some 
effort it can be acquired by almost everyone. 

Technical knowledge is important to manage- 
ment too, Ford said, but it’s the least important of 
the boss’s skills. Technical knowledge is more im- 
portant to his subordinates—the people who actu- 
ally do the job he sets out to have done. 


# One of the most important things for manage- 
ment to remember—and among the hardest—is 
the difference between managing and supervising. 
The good manager delegates the supervisory job 
to someone he can trust and who is accountable 
to him—then leaves him to do it. He'll have 
periodic reviews of his employee's performance, 
of course, but he’ll resist the temptation to “inter- 
fere” with a job he’s delegated to someone else. 
The boss who does “interfere” with men on the 
job—on jobs that they’re supposed to know how 
to do or they don’t belong on his staff—will find 
that his employees will come running to him with 
every little problem, so that his time will be occu- 
pied with what should be regarded as trivialities 
when placed alongside the larger issues. 
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“All this,’ Prof. Ford said in conclusion, “is 
what you might call the ‘theoretical’ side of man- 
agement. It doesn’t tell you how to run the details 
of a plumbing and heating wholesaler company o1 
a plumbing-heating contracting business. But it 
applies to such businesses—to all types of business 
—if they are to grow. They'll grow because the 
boss has vision and imagination as well as the will- 
ingness to delegate responsibility—and the will- 
ingness and self-control to let necessary authority 
go with the job he’s turned over to someone else. 

The other Texas professor on the convention 
program, Calvin McIntosh, discussed the elements 
that go into a good sales meeting. The really good 
meeting is not a spur-of-the-moment affair, he 
said; it’s planned in advance, with its active par- 
ticipants knowing what will be expected of them. 


# At the outset of the meeting, the salesmen must 
be put in the proper frame of mind—they must get 
some inspiration and sense of direction from the 
chairman of the meeting. This is true whether the 
meeting is being held to give the salesmen a “pep 
talk” to work harder and make sales, or whether 
it’s, say, a meeting at which new product lines are 
being introduced. In either case, the salesmen will 
pay more attention and assimilate more if they're 
inspired to really listen to what’s going on. 
Whenever possible, visual aids should be used 
at a meeting, because they increase the salesmen’s 
retention, McIntosh said. Also, the speaker con- 
cluded, if the salesmen themselves are involved in 
the meeting's proceedings, they'll not only be more 
interested but will retain what they hear. 
Another speaker at the convention was William 
Kramer, executive secretary of the Plumbing Fix- 
ture Manufacturers Assn., who told the whole- 
salers what Privazoning—the new concept in bed- 
room-bathroom-dressing room design—means to 
them in terms of increased sale of plumbing fix- 


tures—and more profits. 

Charles Walker of the Federal Reserve Board, 
whose topic was “The Current Business Scene,” 
predicted that the business outlook will continue 
to improve. “The housing market is good,” he said. 
“Consumer demand is up. Inventories are stable. 
Capital spending is picking up. In summary,” he 
said, “things look good.” 


# Other speakers on the convention program in- 
cluded outgoing American Institute president M. 
W. Dennison; convention chairman Joe Pitts; and 
Norman Wicks, executive director of the Plumb- 
ing-Heating-Cooling Information Bureau. END 
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LINES WANTED 


LINES WANTED 


LINES WANTED 


KOPPERS-PENNY COMPANY 


4940 Greenfield Road 
Dearborn, Michigan 
Covering: Wholesalers in 


MICHIGAN & N. W. OHIO 


NEW ENGLAND MANUFACTURERS 
agent with Boston office and ware- 
house. 20 years experience selling 
plumbing and heating wholesale 
tributors has gg for 
top quality lines. Ou organization is 
tops in its field. NOR M AN LE Wis AND 
COMPANY, 88 Broad Street, Boston 10 
Massachusetts 


TENNESSEE, ALABAMA, 
MISSISSIPPI, LOUISIANA 


Area covered by three top manufac- 
turers’ representatives with long experi- 
ence and excellent record. Looking for 
one more volume account to promote 
in area. Address Key 715-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


WESTERN PENNSYLVANIA 
NORTHEASTERN OHIO 
BUFFALO, NEW YORK AREA 


Established agent n-eds an additional 
plumbing line. Cover above territory 
regularly calling on all plumbing job- 
bers. THOMAS E. SENTAK, 208 


Frazier Drive, New Castle, Pa. 


ESTABLISHED AND 
agent seeks one 


AGGRESSIVE: 
additional 
W England Address Key 
DOME STIC ENGINEERING,’ 
Prairie Ave., Chicago 16, 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 
Manufacturers Agency Selling 


Important Mid-Northwestern Jobbers 


GEORGIA AND FLORIDA 


Two top manufacturers’ representatives 
with over twenty years experience call- 
ing on wholesale plumbing and hard- 
ware jobbers. Excellent reputation. 
Looking for quality volume line. Will 
do promotional work. Address Key 
713-D, “DOMESTIC ENGINEER. 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 
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QUALITY WANTED 


We would like to represent you—if you 
are manufacturing for the plumbing 
and heating wholesalers—a product that 
demands respect and can command a 
price. We cover the metropolitan New 
York and New Jersey territory and in 
the business long enough to know the 
chaff from the wheat. Limited ware- 
housing available. Address Key 739-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


WE HAVE REPRESENTED 


the Watts Regulator Company in Up- 
state New York since 1944. Can offer 
similar complete sales and _ service 
agency to complementary line of equal 
calibre. PETER BRANDES ASSOCI- 
ATES, 5 Vermont Avenue, Bingham- 
ton, New York. 


LINES NEW ENGLANDT 


he ers 
Write WILLTAM 


SENTOR OR JUNTOR, 31 Gor 
Needham Massachusetts 


WESTERN PENNSYLVANIA 
NORTHEASTERN OHIO 


Aggressive representative covering 
above territory and calling on all plumb- 
ing wholesalers, seeks additional plumb- 
ing lines. Address Key 663-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


WESTERN PENNSYLVANIA AND AD 


“DOMESTIC. ENGINEERING,” 
Prairie Ave Chicago 16, Illinoi 


TOP MANUFACTURERS’ 


Representatives (3 man organization) 
selling leading wholesalers Maryland, 
District of Columbia, Virginia for over 
fifteen years seeking one or two addi- 
tional top lines. Only first class full 
line manufacturers considered. Address 
Key 621-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


NORTHERN WELL FE STAR 
lished, limited number lines; 

leading wholesalers, aggressiv 

igent coverage Address on 
DOMESTIC ENG NE ERING,” 

Prairie Ave., Chicago 16, Tllinois 


ADDITIONAL LINE WANTED 


Experienced manufacturers’ agency 
wants one more high quality line in 
plumbing and heating field. Headquar- 
ters Phoenix, covering Arizona, Colo- 
rado, New Mexico, western Texas and 
southern Nevada. Address Key 748-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


FOR SALE 


FOR SALE 


Prosperous wholesale and retail heat- 
ing business in southwestern Michigan. 
Includes seven room home, workshop, 
machinery, stock, storage building and 
about five acres of land. A very good 
business opportunity for a young man. 
Must be seen to be appreciated. Owner 
retiring. Address Key 747-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


BUSINESS OPPORTUNITIES 


oO o yldest estab 


opportunity fe 

e, experienced executi 

inazement on prot 

irchase arrangeme 
rly Will he held trict confidence 
Address Key DOMESTIC 
GINEERING,” 1801 Prairie Ave ; 
£o 16, Illinois 


MISCELLANEOUS 


WAREHOUSE SPACE 


Columbus, Ohio. Our personnel is ex- 
perienced in this business, can ware- 
house and ship at reasonable rate any 
manufacturer’s product to distributor 
or dealers. Address Key 757-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


BACK ISSUES WANTED 
September $2— October $1 


Swamped with requests for extra copies 
and retroactive subscription orders, we 
need complete, uncut copies of Septem- 
ber and October issues of ACTUAL 
SPECIFYING ENGINEER. Will send 
you $2 for each September copy, $1 for 
each October copy you mail (include 
your name and address) to C. L. Sta- 
ples, Publisher, ACTUAL SPECIFY- 
ING ENGINEER, 1801 Prairie Avenue, 
Chicago 16, Illinois. (Offer expires De- 
cember 22, 1958) 


FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 168 AND 170 
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How Long Will Stories Like 
This Make the Headlines? 


(Continued from page 101) 
bathtubs was being siphoned into the potable wa- 
ter supply. 

Chicago has a good plumbing code. Do these 
cases mean, therefore, that codes are ineffective? 
Most officials say “no.” Not any more than con- 
cluding that laws against crime are worthless 
because crime continues to exist. 


s In an interview with DE editors, Dr. Herman 
Bundesen, president of the Chicago Board of 
Health, said: 

“In the long run, the first line of defense against 
hazardous plumbing installations is the property 
owner himself. The city and the plumbing and 
heating industry can do only so much. 

“Our ability to rely upon the safety of our 
drinking water is one of the most important fac- 
tors in our daily life. The American citizen has 
been raised with the certainty that he can get 
good, drinkable water whenever he turns a tap. 


» “It should be the responsibility of every land- 
lord to see that his property meets requirements 
of the existing code—and it should be the respon- 
sibility of every tenant and homeowner to see 
that all plumbing and heating is handled by a 
qualified contractor. 

“That’s the only way we'll be able to assure 


HOW IT HAPPENS: Ed Zimmer (left), head of the 
Chicago Plumbing Testing Laboratory, demonstrates 
for a DE editor how an ordinary garden hose con- 
nected to a faucet can form a submerged inlet 
that permits waste water to be siphoned into the 
potable water supply, if the water pressure should 
drop. Such an installation is suspected of being 
the cause of death in a recent Chicago case 


ourselves that our dependence upon safe, drink- 
able water is well-founded,’ Bundesen declared. 

DE also interviewed Edward Zimmer, head of 
the Chicago Plumbing Testing Laboratory, re- 
garding the Chicago cases. Zimmer also is sec- 
ond vice president of the American Society of 
Sanitary Engineering and president of the group's 
Illinois chapter. 

In his laboratory, Zimmer demonstrated the 


(Please turn to page 174) 


The Qualified Contractor Kit 
Can Help You Steer the Public 
Away from Jackleggs 


DE’s QuaA.uiriep Contractor KIT is 
designed to help you tell your custom- 
ers about the hazards of letting unquali- 
fied persons do their plumbing and heat- 
ing installations—and it sells you as a 
contractor who is qualified. 


Here’s what’s in the kit: 


e Three newspaper ads explaining the im- 
portance of proper installations 


® Four newspaper releases warning against 
jacklegg installations 


¢ An outline for a speech that explains the 


importance of a qualified contractor 


eA sales letter explaining the hazards of 
improper installations 


eA fact sheet detailing reasons for the 
Qualified Contractor program 


¢ Two window posters identifying qualified 
contractors to the public 


¢ A certificate of qualifications for office or 
showroom display 


e The “Classic Cases” reprint, describing 
installations by unqualified persons 


The kit is available free to DE sub- 
scribers submitting evidence of their 
qualifications. Write Domestic Enai- 
NEERING, 1801 Prairie Ave., Chicago 16. 
Complete details on request. END 
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(Continued fron page 173) 
illegal submerged connections 
photo, page 173) to a DE editor. 

“There is no means for the homeowner to de- 


danger of (see 


tect a contaminated condition unless the water is 
visibly bad,” Zimmer said. “Even a pint or less 
reaching the potable water supply can cause seri- 
ous illness if it’s highly contaminated. Typhoid 
fever, chemical poisoning and various forms of 
dysentery can result.” 

Zimmer said that numerous warnings “to up- 
date outmoded plumbing facilities have and are 
being issued. Inspections are continuing daily in 
an effort to uncover illegal installations.” 

What then, 


these recent cases? 


conclusions, can be drawn from 


eCertainly it is evident that the Chicago cases 
reaffirm the need for good plumbing codes. With- 
out such a code there would be no legal way of 
forcing compliance with established standards, or 
even of discovering faulty or improperly installed 
plumbing in the first place. 

Second, provisions for periodic reinspection of 
existing buildings should be made, with an ade- 
quate staff to perform these duties and whose 
recommendations can be enforced. 


e# Third, there’s a need for a strong program of 
public education designed to make people aware 
of the dangers of improper installations made by 
unqualified persons. 

A fourth point that might be mentioned is that 


Johns-Manville Merger 
with Fibers Firm Near 


ToLepo, O.—The merger of Johns-Manville 
Corp., makers of Transite building sewer pipe, 
and L. O. F. Glass Fibers Co., makers of heat- 


ing and air conditioning filters, appeared immi- 
as Glass Fibers stockholders 
prepared for a special meeting to ratify the 


nent last month 


merger plan (DE, Nov., page 40). 


Merger basis will be one share of J-M com- 
mon stock to two and a half shares of L.O.F. 
stock, according to a joint announcement by 
A. R. Fisher, president and board chairman of 
J-M, G. P. MacNichol Jr., chairman, and R. H 


Barnard, president, of L. O. F. Glass Fibers 


s Fisher and MacNichol said operation of the 
glass fibers firm will continue as is, with Bar- 
nard as president. 

Officers of both companies hailed the merger 
plan as ideal in all respects. They said: “We 
believe the longtime experience of Johns-Man- 
ville in the industrial insulation and building 
material field coupled with L. O. F. Glass Fiber’s 


the equipment itself must be adequate and meet 
code requirements. This, however, is no longer a 
major issue, since plumbing and heating products 
manufactured today are, for the most part, of 
excellent quality and present no problem if prop- 
erly installed. 

Of the four points mentioned, DE has long felt 
that, as Dr. Bundesen points out, an enlightened 
public—both landlord and tenant—is the 
important factor in obtaining compliance 


most 
with 
plumbing codes. 


e When properly informed, most people will ac- 
cept plumbing codes at their true value, Bunde- 
sen believes. They will welcome inspection of 
existing facilities, he said, and they will realize 
why they should call only a qualified plumbing 
and heating contractor for major jobs. 

One way for the plumbing and heating indus- 
try to alert the public to their responsibilities is 
through Domestic ENGINEERING’s Qualified Con- 
tractor Program. 


s DE’s Qualified Contractor Kit (page 173) pro- 
vides some of the educational tools to help explain 
why codes are everybody's business, not just the 
plumbing and heating contractor’s—and why 
everyone has a stake in enforcement, not just the 
inspectors for a city. 

By using the kit contractors can help people 
become cognizant of their responsibility and alert 
them to the need for dealing only with qualified 


plumbing and heating contractors END 


knowledge and experience in the glass fiber in- 


dustry since 1944 point to continued growth in 


sales and profits.” END 
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v A. C. F. Industries, Inc., W. K. M. Diy 158 Fiat Metal Mfg. Co 22 
Advertising Counsel, The 76 *Flexible Plumbertools, Inc 156 ‘ 
*Aerofin Corp. 160 Formica Corp 81 - 
Alabama Pipe Co 141 ~ Fostoria Pressed Stee] Corp., Pump Div 145 
* American Brass Co., The 35 
n American Cancer Society 139 
*American Sanitary Mfg. Co 178 4 
American Telephone & Telegraph Co 129 nf 
Appliance Building Co., Inc 166 rad 
Audit Bureau of Circulations 64 a 
*Ayling & Reichert Co., The 156 
General Filters, Inc ..145 
*General! Fittings Co 42 & 43 
General Motors Corp., Chevrolet Div 6 Ps 
*General Republic Heating Products Co ee 
Gerber Plumbing Fixtures Corp. .. 119 
Baker Mfg. Co 167 Glenvale Products Div., Hoover Ball & Bearing Co.. .167 
Barnes Mfg. Co 20 & 21 *Gorton Heating Corp. 165 
Bastian-Morley Co., Inc 162 Grayson Controls Div., 
F &Bleaton & Cadwell Mie. Co.. The 136 Robertshaw-Fulton Controls Co 19 
3 Beautybase Div., Continental Mfg. Co 169 *Grote Mfg. Co., The : 130 
*Bell & Gossett Co 17 al 
Bethlehem Foundry & Machine Co 164 : 
*Blake Div. of Hoffmann Specialty Mfg. Corp. 59 
id *Bock Corp. . 163 
4 #Boston Machine Works Co., Oil Heating Supplies Div. 154 4 
Brady Companies 142 : 
*Brass-Craft Mfg. Co 7 
Bridgeport Brass Co 50 & 51 *Hammond Valve Corp. - 5 ot 
Briggs Mfg. Co 80 *Hoffman Specialty Mfg. Corp., Blake Div 59 " 
Hoover Ball & Bearing Co.. Glenvale Products Div.. .167 | 
Hydro-Miser Valve Co. ............. 161 
Hydrovalve Co 165 
*Capitol Mfg. & Supply Co Inside Back Cover 
Carrollton Mfg. Co., Mono-Flash Dix 37 
Central Foundry Co., The : 27 
S *Chase Brass & Copper Co., Sub. of Kennecott 
Copper Corp 14 & 15 
Chevrolet Div. of General Motors Corp *Insto-Gas Corp. .169 
Chicago Faucet Co., The 152 International Heating & Air C onditioning Exposition 131 
Continental Mfg. Co., Beautybase Div. 169 
*Cutler Metal Products Co., Plumbing Products Div. . 9 
Corp. *Janitrol Heating & Air Conditioning Div., j 
Domestic Engineering Catalog Directory ..-124 & 125 Surface Combustion Corp 61 & 62 M 
Domestic Engineering Publications 70 & 71, 82, 165, Jenkins Bros. ......... hoe , 
169 Jensen Thorsen Corp -138 ; 
* Dover Corp., Peerless Mfg. Div. 158 * Johns-Manville Corp 
*Dunham-Bush, Inc. ...... 3 Jones & Laughlin Steel Corp., Stainless and Strip 
*Dunkirk Radiator Corp 48 Div., Metallon Stamping Plant 149 
Du Pont de Nemours & Co., Inc., E. I 33 Josam Mfg. Co 148 
*Just Mfg. Co. 146 
*Eastman Products Corp 163 
Econo Products Co., Inc., 
Div. of Viking Instruments, Inc 164 Continued on Next Page 


% See Our Catalog in DOMESTIC ENGINEERING CATALOG DIRECTORY 
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Richmond Plumbing Fixtures Div., Rheem Mfg. Co..177 
Ridge Tool Co., The 29 
Robertshaw-Fulton Controls Co., 

Grayson Controls Div 


Continued from Preceding Page 


*Kennecott Copper Corp., 

Chase Brass & Copper Co., Subsidiary 4& 
*Kollmann Mfg. Co. 
*Kuhns Bros. Co., The 


Selck & Co., Walter E. 57 

*Sherwood Brass Works 34 

Sloan Valve Co. 3 

i Spang-Chalfant Div. of The National Supply Co 65 

Speakman Co. 11 

: Sterling Faucet Co. .. 26 

; *Lee Brothers Foundry Co., Inc 159 *Stover Water Softener Co. 153 
i *Surface Combustion Corp., Janitrol Heating and Air 

: Conditioning Div. 61 & 62 

*Symmons Engineering Co 147 


Mac Ewan Market Manual 
* Maid-O’- Mist, Inc. 165 


* Marsh Valve Co. ... 69 
Z *McDonnell & Miller, Inc. . Back Cover 
j — Stamping Plant, Jones & Mc Laughlin Steel *#Thrush & Co. H. A 49 
orp., Stainless & Strip Div. ... 149 Toledo Desk & Fixture C: an 
Mono-Flash Div., Carrollton Mfg. Co. . 37 
Mueller Brass Co. ; . 121 
*Mueller Co. . 24 
*Mustee & Sons, Inc., E. L 161 
* Mutual Mfg. Co 167 
United States Plumbing Fixture, 
% Heating & Cooling Mfg. Corp. 140 
U.S. Treasury Dept., Savings Bonds Div 150 
National Clay Pipe Manufacturers, Inc. 123 United Wire & Supply Corp “ 
National Supply Co., The, Spang-Chalfant Div 65 
Nibco, Inc. 31 
Nye Tool Co 


Viking Instruments, Inc., 
Econo Products Co., Inc., Div 164 
* Vogel Co., Joseph A 162 


Patco Mfg. Co., Inc 154 
*Peerless Mfg. Div., Dover Corp 158 
*Peerless Pottery, Inc. 165 

Penn Boiler & Burner Mfg. Corp. 145 

Pennsylvania Range Boiler Co. .138 

Phelps Dodge Copper Products Corp 25 


Polar Ware Co. 


*W.K.M. Div. of A.C.F. Industries, Inc. 158 


* Warwick Co., The 4] 
*Watts Regulator Co. Inside Front Cover 

Westinghouse Electric Corp., 
Industrial Motor Dept. 16 & 47 
Reading Tube Corp 79 * Wheatland Tube Co. 75 
*Reed-Cromex Corp. 148 *Wheeling Machine Products Co 155 
Remington Arms Co., Inc 135 White-Rodgers Co 55 
Republic Steel Corp. 8, 127 *Wire Products Co. 167 
Revere Copper & Brass, Inc. Wittek Mfg. Co 32 


ok See Our Catalog:in DOMESTIC ENGINEERING CATALOG DIRECTORY 
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RHEEM-RICHMOND 


The Fastest Growing Name in Plumbing Fixtures 


How Privezoning works: 


above, usual three 
bedroom arrangement; 
right, The Privazone 
version of same house, 
same space. 


Of course you recognize the tremendous sales potential of 


Privazoning...the new space concept that gives each family 


member a private retreat for relaxing, bathing, dressing. 


Privazoning multiplies your market, literally! 


And Rheem-Richmond fixtures fit in superbly with this mod- 
ern trend that means more comfort for the homeowner, more 
profit for you. Their advanced styling invites the decorator’s 
art. Their range of seven sparkling colors and exclusive 
“Whiter-White” makes possible a different color-key for each 
Privazone-area. And high quality is taken for granted 

in all Rheem-Richmond’s wide variety of sizes 


and styles. Write for detailed information. 


RICHMOND 


PLUMBING FIXTURES DIVISION 
RHEEM MANUFACTURING COMPANY 
METUCHEN, NEW JERSEY 
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SEEING IS BELIEVING 


handy kit proves DI-LECO’s protection against electrolytic action! 


Now available through your American Sanitary representative, a compact, simple-to-operate kit proves 
the value of Di-Leco dielectric coupling and unions. Use it anywhere —in your sales room or at a jobsite, 
The kit consists of sample Di-Leco couplings and a galvanometer. Here’s how it works: 
1. A steel Con-X-All and copper tubing are connected by a Di-Leco coupling. On the steel Con-X-All, place a small piece 
of paper. On the paper place a penny. 
2. Touch one wire from the galvanometer to the penny, the other to the steel Con-X-All. No reaction occurs. 
3. Now wet the paper and touch the wires to the penny and the steel Con-X-All. Immediately reaction is registered by 
the galvanometer, proving that when water joins two dissimilar metals, electrolysis results. 
American Sanitary Di-Leco couplings and unions safely join iron pipe with copper, brass or other dis- 
similar metals. Couplings are available in sizes from 3” to 2”... unions, with *,.” F.1.P. nylon bushings, 


are available for %,”, 12” or *,” copper (flare or solder type). Order now for immediate delivery... 


write, wire or phone Abingdon 162 or 172. 


WE DISTRIBUTE THR 5H WHOLESALERS ONLY 
Over Forty Years Leadership In The Plumbing Industry Oo \{ AMERICAN SANITARY 
> <0, MFG. CO., ABINGDON, ILLINOIS 


ALWAYS AHEAD Wit AMERICAN SANITARY 
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34, 


@ STRONGER —higher tensile strength, no sand 
holes. 


® TAPER TAPPED—<all. pipe threads tapered to 
ensure leak-proof joints in every installation. 


® PROTECTED—galvanized fittings zinc plated 
after fabrication for maximum protection of all 
surfaces, including threads. 


® CARTONED-—for extra convenience in handling, 
eliminates damage and inventory loss. 


* ALL CAPITOL FITTINGS MEET FEDERAL 
SPECIFICATIONS 


Approved by Underwriters Labo- 
ratories for 250# Steam Pressure 
and for all piping applications, 
including hazardous liquids. Brass 
seat, ground joint. Available in 
sizes from %" through 1%". 


Seamless steel, for 300+ Seamless steel, all Seamless steel. Sizes 4" 

steam, 2000# C.W.P. threads taper tapped. tolknurled for positive 

Available in sizes from Available in all sizes (im ie wrenching grip. Availa- 

through 2”. from x through ble in all sizes from 14” 
2” x 1%". through 2”, 


Your Capitol | AY | 
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MFG. & SUPPLY CO. 
COLUMBUS, OHIO 
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